

















A Strong Agency Force 
Backed by a Strong Old Company 








Agents in Central and North Pacific States apply WESTERN DEPARTMENT 


J. W. Cochran, Manager 
wa aperty t Asst. Mgrs. 


FIRE ASSOCIATION 






Insurance Exchange, CHICAGO 





The Western Underwriter 


IN TWO PARTS 


(Entered as Second-Class Matter February 24, 1900, at Post Office at Chicago, Illinois, under Act of March 3, 1879) 


A WEEKLY NEWSPAPER OF INSURANCE 





PART ONE 


1914 * 
%, 








z os a. 








EIGHTEENTH YEAR No. 28 ee .. 


CHICAGO AND CINCINNATI, THURSDAY, JULY 9, 1914 


$2.50 per Year, 16 Cente a Copy 











MUTUALS ABE HARD HIT 


LIST ON THE SALEM LOSS 








Will Be Forced to Make a Sharp Re- 
duction in Their Dividends 
for This Year 





The loss of the Naumkeag mills was 
a body blow to the factory mutuals 
and it means a sharp reduction in their 
1914 dividend. There were large values 
in this sprinklered mill. The list of 





losses as filed with the Massachusetts 
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department on the Salem fire is: 


Gross Net 
Loss Loss Surplus 
Mutual Companies 

Abington ....... $ 2,250 $ 2,250 $ 103,383 
Arkwright ...... 664,794 614,794 827,585 
Berkshire ......- 5,00 4,5 96,5 
Blackstone .....- 168,638 168,638 626,212 
Boston Mfrs. ....832,526 800,000 1,048,718 
Citigems § <ceccrecs 7,000 5 44,72 
Cot. & Wool. .... 6,000 6,000 220,664 
Dedham ......s 500 500 110,105 
Dorchester ....-. 2,100 2,100 63,362 
Fall River Mfrs..184,000 184,000 440,094 
Firemens R. I. . 373,763 373,763 1,065,393 
Fitchburg ...... 00 = 8=2,0 71,597 
Grain Dealers . 14,600 7,000 36,451 
Holyoke .cccccss 5,000 mes 660,597 
Hope, R. I. ...00- 5,000 6,000 210,570 
Industrial ....... 4,00 4,000 186,470 
LOWE wcccocess 18,000 14,500 83,835 
Lumber. cc.ccccs 5,00 5,000 537,174 
Lynn Mfrs. & Mer. 2,500 2,500 123,399 
LGR. .stitscee ons 1,740 1,490 61,211 
Manufact’ rs, R. 1.217,871 200,000 659,517 
Mechanics, R. I..120,112 112,000 471,914 
Mercantile, R. L.. 5,000 2,500 86,489 
Merch. & Farm.. 10, yor 10,000 138,373 
Middlesex ....... 19, 19,400 234,283 
Mutual Protection 4, 360 3,850 46,234 
WOPrGES .0c0csscs "50 0 5,500 454,961 
Paper Mill ...... 76,466 71,466 89,87 
Pawtucket ...... ,075 9,575 256,005 
Pa. Lumbermens. 3,500 3,500 382,084 
Phila. Mfrs. .... 2,600 2,500 247,967 
Providence ...... 2,000 2,000 544,348 
Quincy gosiseeer 7,50 7,500 546,642 
Rhode Island ...237,464 230,000 832,479 
Rubber Mfrs. ... 6,000 6,000 239,116 
SGM xenscuaunne 00,000 =«.... 49,63 
South Danvers.. “tease 18,000 12,9956 
State B.3. dss sus ,830 290,000 1,001,008 


02 
Traders & Mech.. 19,500 18,500 '183,4 


United Druggists 1, ae 1,250 128,557 
What Cheer ... 000 000 229,451 
Worcester Mfrs.. “298° 931 283,931 366,369 
Worcester ...... 28/200 28,200 609,482 


To Help Out Salem Mutual 


The Salem Mutual Fire of Salem, 
Mass., was badly hit by the recent con- 
flagration. At a meeting of the Massa- 
chusetts Mutual Dwelling House Fire 
Insurance Union it was voted that all 
the company members assume all but 
$1,000,000 of the outstanding liability 
of the Salem Mutual. The Salem Mu- 
tual will continue under the new con- 
ditions, its liability under current con- 
tracts to be assumed by the union com- 
Panies in the same manner as the ex- 
isting liability is cared for by them. 

Dwelling House Mutuals Lose 

Aside from the mill mutuals, the 

dwelling house mutuals will come in for 
(CONTINUED ON PAGE 12) 
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SEEK TO ENJOIN POTTS 


FIGHT BEGUN 





IN ILLINOIS 





Companies Begin Suit in the Federal 
Court at Springfield to Protect 
“Underwriters” 





Senator Ettelson of Schuyler, Ettel- 
son & Weinfeld, attorneys at Chicago, 
and ex-Assistant Attorney Walter E. 
Gillespie of Springfield filed a petition 
in Springfield this week seeking to re- 
strain Superintendent Potts of Illinois 
from interfering with the companies 
operating underwriters agencies. The 
action was begun in the federal court 
presided over by Judge Humphrey. 
The companies thus took a short cut 
and this proceedine will mean three or 
four years of litigation, doubtless. The 
insurance department was represented 
in court by Special Attorney Shamel 
and Walter Allen. 

The department is given until Mon- 
day to decide whether it will file a mo- 
tion to dismiss the suit. In the event 
that the department decides not to take 
this course, an answer will be filed and 
July 27 is set as the time for the argu- 
ment and hearing on the merits of the 
case. In the meantime it was stipulated 
orally in the court that Superintendent 
Potts would take no action against the 
plaintiff companies. 

History of the Case 

Forty-seven fire companies issuing 
the so-called “underwriters” policies in 
Illinois are joining in the case. 

For some time, Superintendent Potts 
has been carrying on a _ campaign 
against “annexes” and “underwriters” 
policies, and last month, after a hear- 
ing, he issued an order declaring that 
the companies issuing “underwriters” 
policies were violating the law, and that 
he would direct that proceedings be 
instituted in court against all such com- 
panies. July 10 was fixed by him as the 
date by which this order must be com- 
plied with. 

Rather than await litigation begun by 
him, which would greatly interfere with 
their business, pending a final decision, 
the companies decided to begin an in- 
junction restraining him from interfer- 
ing with their business, thus protecting 
their interests and those of their agents 
and the public pending a final decision. 

Cause of Action Stated 

The companies joining in these pro- 
ceedings include most of the largest 
American and foreign fire companies. 
Their bill of complaint sets up as a 
cause of action that the suit is be- 
tween citizens of different states and 
foreign countries as plaintiffs, and a 
citizen of Illinois as defendant, and 
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WANT TO MAKE CONTEST 
RETURN COMMISSION CLASH 


Agents of the American Union Fire 
Will Bring Up Issue at 
National Convention 





A strong effort is being made to have 
as many as possible former American 
Union Fire agents present at the Na- 
tional Agency Association convention. 
A meeting of the committee on return 
commissions will be held during or the 
day before the convention, and. it is 
very likely that the convention will 
take action and authorize the employ- 
ment of counsel to handle the case if 
it comes to trial. The members of the 
committee will probably meet the day 
before the convention opens, so as to 
have things shaped up. 

In correspondence with certain 
agents, Receiver Donaldson of the 
American Union has indicated pretty 
clearly his intention to fight the agents 
in the courts on the question of return 
commissions. It was thought that the 
decision of the Florida court would 
settle the question, but Mr. Donaldson 
claims that in this decision the return 
commission question was not decided. 

Prepared to Contest the Issue 

The National association is apparent- 
ly prepared to fight the question out, 
feeling that this is a question which 
should be decided once and for all. 
There are precedents both for collecting 
return commissions from agents and 
for not collecting them. In the past, 
agents have simply allowed the opinion 
of the receiver to stand at its face 
value, and have taken what he would 
allow. It is felt that legally, morally 
and ethically the agents have a strong 
case. The American Union had a big 
agency plant, and creates a big enough 
interest in itself to try the case out 
thoroughly. But more important is the 
establishing of a precedent to govern in 
future cases. 

Carey Sends Out Letters 

Chairman W. J. Carey of Cincinnati, 
of the return commissions committee, 
is sending a letter to all agents who 
have shown an interest in the question, 
urging them to attend the Minneapolis 
convention. All the members of the 
committee will be present, it is ex- 
pected. W. J. Eilber of Columbus, O., 
has taken the place of his partner, Frank 
E. Lauterbach, on the committee. 





Commercial Fire’s Meeting 

_The stockholders of the Commercial 
Fire of Washington, D. C., will meet 
Thursday to vote on the proposed re- 
duction of capital and increased sur- 
plus. There is a prospect of a contest 
for the control of the company. A 
stockholders’ meeting has been held in 
New York, and is said to be headed 
by A. M. Best, the publisher of Best’s 
Insurance Reports. He has circular- 
ized stockholders, asking for their 
proxies. President Robert R. Tuttle 
states he already has proxies for 80,000 
shares out of a total of 93,000. 


Washington, D. C., July 8—(Special) 
—The attorneys who made application 
for a receiver for the Commercial Fire 
have asked the court to postpone the 
hearing until July 20. President R. R. 
Tuttle said today: “The application 


never had any basis and will undoubt- 
edly be dismissed.” 





Fidelity Underwriters Plans 

Vice-President George E. Kline of 
the Continental, when interviewed in 
regard to the move whereby the Fidel- 
ity Underwriters will be managed from 
the home office in New York, stated 
that henceforth, and as soon as it is 
possible to make the necessary arrange- 
ments, the Fidelity Underwriters will 
be conducted as a distinctly separate in- 
stitution. It will gradually accumulate 
its separate field force, though for the 
present it may be necessary for it to 
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use Continental field men in certain lo- 
calities where appointments have not 
yet been made. The business will be 
under the supervision of H. H. Clutia, 
who will be located in New York and 
will be dssisted by A. P. Langley. 


COMPANIES WIN KANSAS SUIT 


Supreme Court Overrules Demurrer to 
Their Petition for Increased 
Rates—Delay Till Fall 


In a decision handed down Tuesday 
the supreme court of Kansas overruled 
the attorney-general’s demurrer in the 
fire insurance rating case brought by 
the companies and remanded the same 
to the lower court for a hearing on the 
justification of an increase in rates. 

When the ruling was issued the court 
was unaware, however, that the at- 
torney-general had. agreed with the 
companies to drop the case should his 
demurrer fail in the upper court. Be- 
cause of this agreement the case will 
not go to trial and the companies win 
the increase in rates. 

Although the companies have won 
out in this suit, the attorney-general 
claims that the situation remains un- 
changed because of the temporary in- 
junction secured by the state in his 
own suit in the Leavenworth court the 
day before the suit of the companies 
at Topeka was filed. This injunction 
restrains the companies from putting 
the increased rates into effect and, if 
valid, can not be dissolved until the 
courts open in the fall. 














V. P. Sessions, of San Francisco, special 
agent and adjuster in north California for 
the Firemen’s of Newark, has resigned. 
The entire state will now be handled by 
Roy H. Davis, who has heretofore been 
in charge only of the southern part. 
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KENTUCKY FIELD RALLY 
BLUE GOOSE ELECTION HELD 





Number of Points Receive Attention at 
the Midyear Meeting of the 
State Board 





NEW BLUE GOOSE OFFICERS 
Most Loyal Gander—Robert W. Snyder, 
Hanover. 
Supervisor of the Flock—James E. Chit- 


ean S Goslings—G. A. Curry, 


Guardian of the Pond—John L. Sowards, 
——- Assurance, 


of the Goose 
Snyder, Liverpool & London & Gi be. 


The midyear meeting of the Fire 
Underwriters’ Association of Kentucky 
was held at French Lick Springs, Ind., 
July 3-4, and was attended by over 
thirty field men. The meeting was 
marked by the tribute paid to the local 
agents of the state for the splendid 
manner in which they conducted them- 
selves during the recent troubles in 
Kentucky, and for their loyalty to the 
companies during those trying times. 

Stamping Offices 


The meeting was presided over by 
Harry Gamble, of the Atlas. The first 
question taken up was the matter of 
stamping offices. It was decided to 
abandon the plan of establishing dis- 
trict offices covering the whole state, 
as was suggested some time ago. The 
stamping offices at Lexington and Pa- 
ducah, which were suspended during 
the time the companies were not writ- 
ing, have been reopened, these being 
the only offices of the kind now in 
operation. The question of reopening 
the offices at Mayfield, Hopkinsville 
and Frankfort will be decided later. 

‘Will Not License Corporations 


Secretary Frank M. Drake reported 
that the file on incorporated agencies, 
which has been a subject under dis- 
cussion for several years, may now be 
closed, as the insurance commissioner, 
following an opinion from the attorney- 
general, has ruled that the department 
will not license a corporation to act as 
an agent, and that where an agency is 
incorporated each stockholder must be 
licensed by each company. It is be- 
lieved that this will prove an effective 
curb on the extension of the corpora- 
tion idea. 


Agency Transfers Discussed 

An interesting matter brought up was 
agency transfers. Owing to the interests 
of various companies being jeopardized at 
times by transfers being completed before 
they can assert their rights, it has been 
agreed for some time that action should 
be taken in unison on the matter, and a 
bulletin advising that this be done went 
out last year. At the French Lick meet- 
ing the following plan, embodied in an- 
other bulletin, was approved, and will be 
followed hereafter: 

“Where agency transfer is requested or 
necessary, if more than two companies 
are interested, delay action until the field 
men of all companies represented can be 
notified. 

“When transfer is to be made, advise 
the secretary of the association (giving 
complete list of companies in agency, if 
possible), who will at once notify all in- 
terested field men, making an appointment 
for an early date upon which to visit 
agency, arranged as nearly as possible to 
suit the convenience of those interested. 

No agency transfer should be made be- 
fore the date and meeting so arranged.” 
“Cold Check” Law 


Another bulletin, to be issued with the 
approval of the association, is on the sub- 
ject of the “cold check” law, which was 
enacted at the recent session of the state 
legislature. This measure provides that 
drawing a check on a bank without having 
sufficient funds on deposit shall be a mis- 
demeanor, if the amount is less than $20, 
and a felony if it is more than that 
amount. It is said that some local agents 
make a practice of settling past-due bal- 
ances by giving “cold checks,” and it is 
hoped that call ng their attention to this 
aw will prove effective in preventing the 
continuance of the method. 

1 The association adopted a formal reso- 
ution expressing approval of the position 
maintained by the local agents during the 
recent rate troubles, and their loyalty to 
all interests concerned. 
Blue Goose Meeting 

re The Kentucky Blue Goose held its an- 
ual meeting during the French Lick 
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gathering, this being devoted to the elec- 
tion of officers and other business matters. 

Lee Upton, of the Home, the retiring 
most loyal gander, recommended in his 
annual report the acceptance of an invi- 
tation extended by the grand nest to the 
Kentucky pond to install the grand officers 
at a meeting to be held in connection with 
the Northwest association in Chicago in 
October. The Kentucky pond, rightfully 
regarding the invitation as a fine compli- 
ment, unanimously voted to accept. 

A memorial to Fred L. Trefzer, for years 
with the Kentucky Actuarial Bureau and 
the Louisville Board, who died in May in 
Oklahoma City, was adopted at the meet- 


ing. 
Pire Prevention Conference 

An informal conference on fire preven- 
tion was held by some of the members of 
the Kentucky State Fire Prevention As- 
sociation, at which, among other things, 
it was suggested by Frank G. Snyder, for- 
mer president of the association, that an 
effort be made to secure the cooperation 
of state officials in this work. The matter 
was referred to the executive committee. 





Changes in the Field 











Hillas C, Rhyan 

_ Hillis C. Rhyan, who has been assist- 
ing Special Agent James A. Bawden in 
handling Indiana for the Colonial Fire 
Underwriters and Mechanics & Traders, 
has been transferred to Wisconsin and 
will assist State Agent R. E. Hiscox, 
who has the National, Colonial Under- 
writers and Mechanics & Traders in 
that state. Mr. Bawden will probably 
handle his field alone hereafter. Mr. 
Rhyan started in his father’s agency at 
Monticello, Ind., and then was special 
agent for the German of Indiana. 


Al. C. Schmuke 
The Continental has _ consolidated 
North and South Dakota under one 
state agent Al. C. Schmuke of Sioux 
Falls, who-has had South Dakota, now 
takes both states, and the North Da- 
kota man, Calvin J. Potter, retires. 


Walter M. Sheldon 


Walter M. Sheldon of Chicago has 
been appointed special agent of the 
Firemans Fund in Illinois. This will 
give Superintendent of Agents J. G. 
Stauffer two men in the state to help 
him. Mr. Sheldon has been in the 
western. department office for some 
time and he is a young man of far more 
than average ability. He is a son of 
Frank P. Sheldon of Marsh & Mc- 











l 
Lennan, and thus comes from excellent 


stock. 





George P. Cook 


, George P. Cook, formerly special 
agent of the Central Union Fire of 
Kansas City in Kansas, has resigned to 
act in a similar capacity for the White 
Insurance Agency of Topeka. This 
agency is state agent of the Central 
Mutual Hail and Topeka Mutual Live 
Stock. It also acts as general agent 
for the Anchor of Des Moines and 
Northwestern National. 





ROBERT H. McDOWELL 

President H. R. Bush, of the Dixie, has 
appointed Robert H. McDowell special 
agent for South Carolina. He. will also 
serve in North and South Carolina for 
the Yorkshire and American of Newark 
under Mr. Bush’s management. Mr. Mc- 
Dowell for the past two years has been 
an independent adjuster at Columbia, 8. C. 





News About Companies 





St. Paul F. & M.—It has increased its 
capital stock from $500,000 to $1,000,000 
by transferring $500,000 from surplus to 
capital account. The net surplus at the 
beginning of the year was $3,213,965. The 
company also proposes to increase its 
Special reserve fund, under the safety 
fund law, to $500,000. 

7 . * 

Marquette National, ‘o—The com- 
pany is receiving favorable replies from 
a large majority of stockholders regard- 
ing reducing the capital. Inasmuch as the 
company has not been licensed the ques- 
tion has arisen whether it will have to 
obtain a new charter showing the capital 
now proposed or whether the existing 
charter providing for $1,000,000 capital 
can be amended to show the reduction. It 
is | une to reduce the capital to $500,- 
000. 


. . » 
tandard Fire, Hartford—On Tuesday it 
filed certificate of increase of cap‘tal stock 
from $500,000 to $1,000,000. 





Columbus Is Inspected 

Columbus, O., July 8—(Special)—The 
Ohio State Fire Prevention Association 
held the most enthusiastic meeting in 
its history today prior to taking up the 
inspection of Columbus’ congested bus- 
iness districts. Over sixty members 
responded, and at the Cedar Point 
meeting resolutions commending C. T. 
Deatrick of the Home for organization 
work during the Columbus clean-up 
and also commending the officers of the 
association will be passed. The sixty 








members, the Ohio Inspection Bureau, 
the state fire marshal’s force and the 
firemen inspected 210 blocks today and 
ordered hundreds of clean-ups and 
many tear-downs of hazardous risks. 





GO AFTER MUTUAL WILDCATS 


Post Office Department, New York In- 
surance Bureau and National 
Board Cooperating in Work 


New York, July 8—(Special)—Prose- 
cution of cases by the postoffice depart- 
ment against the four Delaware mu- 
tuals, viz., Mercantile Fire & Marine, 
Home Fire and American Fire, all of 
Dover, and Equitable Fire of Wilming- 
ton is now in the hands of United 
States District Attorney John P. Nields 
of the federal district court at Wilming- 
ton. Charges to be brought arainst 
the officers of the four defunct com- 
panies are conspiracy to defraud by use 
of the United States mails. 

The New York insurance department 
sent Chief J. L. Wood of the complaint 
bureau at the New York office to Wil- 
mington. He has been in consultation 
with Attorney Nields, who is preparing 
the cases for the federal grand jury. 
The National Board will also aid in the 
prosecution of persons behind these 
fraudulent mutuals and Chief Counsel 

. B. Ryon or Associate C. J. Doyle 
will visit Wilmington regarding the 
cases. Ex-United States Senator 
Richard R. Kinney, who secured the 
certificates of incorporation for the 
companies from the Delaware secre- 
tary of state and the license from the 
Delaware insurance department per- 
mitting them to do business is said to 
be involved. Others are: Frank W. 
Anthony, Claire Webster Anthony, 
Harry Woodcock, Charles H. Atkinson, 
from New York 








Dwelling “House Schedule 


Although practically completed, the 
new dwelling house schedule which is 
being prepared by a special committee 
representing the different organizations 
is still awaiting a few closing touches 
before being made public. The work 
has been delayed because of the diffi- 
culty in securing a quorum of the com- 
mittee, especially since the hot weather 
commenced. 





The Michigan Commercial is now writ- 
ing parcel post insurance. 











MARSH & 


New York Detroit 








Chicago Office: 
INSURANCE EXCHANGE 
London 


PROVEN SERVICE 


Since 1864 Marsh & McLennan Service has proven its worth. 2 
the mark in days gone by and to-day you will find it still giving good measure in prompt at- 
tention, thoroughness, broad treatment and sound advice. 


McLENNAN 


Denver 


Surplus lines. Guaranteed Underwriters. 
London Lloyds Licensed in Illinois. 
Capacity $150,000 single risk. Immediate 
Binders. 


Minneapolis 


Marsh & McLennan Service Secures the Best Protection 


It has measured beyond 


10% Commission to Brokers. 


Montreal Duluth 
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POINT IS DRIVEN HOME 


OPINION OF A LEADING PAPER 





Milwaukee Sentinel Says It Is Duty of 
Insurance Men to Enter 
Politics 





The question whether insurance men 
should get into politics, using the word 
in its best sense and not implying any 
abuse of the privilege, is arousing much 
discussion, especially since O. B. Ryon, 
general counsel of the National Board, 
has taken issue with Commissioner 
Ekern of Wisconsin,- who seems to 
think that the insurance people have no 
right to enter the political arena. The 
following editorial from the Milwaukee 
Sentinel cracks the nail right on the 


head: 

Speaking at Marshfield last Friday, 
President Moohlenpah of the state bank- 
ers’ association advised the bankers to “go 
into politics,” to the extent or in the 
sense of soeuring a fair and intelligent 
representation of and hearing for the 
legitimate banking interest in the matter 
of laws affecting the banking interest. 
That the bankers have as much right to 
such voice and representation in politics 
as any other class or interest was the 
contention of Mr. Moehlenpah. 

Proposition Can Not Be Disputed 

We do not see how that proposition can 
be reasonably disputed. Indeed, one would 
think that Mr. Moehlenpah’s statement is 
a truism. Why should the bankers be dis- 
criminated against as a class in the mat- 
ter of the fundamental and chartered 
right of all Americans to a voice and a 
fair representative participation in their 
own government? 

Does any one challenge the right of the 
farmers, for instance, or of organized la- 
bor, or of the temperance workers, to “go 
into politics” in the legitimate sense con- 
ar ated by Mr. Moehlenpah? Not a bit 
o . 

And yet in a recent address, Insurance 
Commissioner Ekern appeared to deny to 
the insurance people a right which no- 
body (and emphatically no politician) 
would dream of denying to, say, the farm- 
ers. At least, we find Mr. Ekern quoted 
as seeing “a great danger” in any such 
move by the insurance people. 

It opeeese to us that it is not only the 
right, but the duty of the insurance people 
to secure for themselves such representa- 
tion in or before the legislature as would 
protect the companies and their policy- 
holders against unfair and extortionate 
taxation, and the legislative results of 
entirely pardonable ignorance on the part 
of the average member of the highly tech- 
nical and complex subject of insurance. 


Self-Protection Is a Fundamental Law 


Self-protection is the first law of na- 
ture; and there is certainly no way in 
which the great and socially most valu- 
able insurance interest can protect itself 
against legislative ignorance and political 
wrong except by “going into politics” to 
the extent of the fair representation to 
which every legitimate American class 
and interest is fundamentally entitled. 

So we thoroughly agree with this po- 
sition (as against Mr, Ekern’s strange and 
perhaps hasty contention) of The Western 
Underwriter)—only we would make it a 
little stronger by adding the word “duty” 
to “right” and “privilege”: 

“Insurance is a great business, a vast 
activity, a necessity to commercial and 
——— life. It has rights that should 

@ protected, and when those rights are 
attacked it certainly should have the 
privilege of getting in uniform and fight- 
ing its enemies. That is a privilege which 
should be open to every business and 
every man. There should be no distinc- 
tion between the various activities. If 
the farmer has a right to get into politics, 
ey eee man should enjoy an equal 
right.” 

Of course, the phrase, “get into poli- 
tics,” may be used in an invidious and 
even odious sense. And-of course neither 
Mr. Moehlenpah nor our insurance con- 
temporary used it in that sense. 

Mr. Bkern is a gentleman of keen intel- 
ligence and honest intentions; and we do 
not believe he would gainsay the self-evi- 
dent propositions above quoted. 





At Birmingham, Ala. proceedings 
against persons who have failed to com- 
ply with the fire prevention laws will be 
instituted by the city shortly. + The city 
commissioners gave the property owners 
until July 1 to meet the requirements of 
the law, and arrests will be made where 
this has not been done. 





HON. C. A. PALMER 


Initial Capital and Surplus, $500,000.00 
has been founded and 
come its Agent in your City. We need your 


The of protecti interests and the 
|NSURANCE AGENTS. 


S. D. ANDRUS, Vice-President and Managing Underwriter 


THE INTER-STATE FIRE INSURANCE CO., Organized 1913 


The only Company in existence organized, controlled and operated by Local Fire Insurance Agents. 
all Stockholders—enrolled in Michigan. If you have at heart the preservation of the American 
Agency, you would better join forces with a company having the interests of the Local Agent in mind and be prepared to meet any 


emergency 
that may arise protecting the system referred to and your Agency, both being of paramount importance to the Local Agent. The Inter-State 

promoted by the Local Fire Insurance Agents in Michigan to meet these conditions, and they appeal to ts in other states 
to come in and assist in buflding a great and strong Agents’ Fire Insurance Company, as The Inter-State is destined to be. It is an 


assured success and is nearly ready to commence operations. ~ Subscribe for as many shares of the Capital Stock as you can, comfortably, and be- 


stock exactly as you will pay for yours. No proposition like the Inter-State has ever before been so successfully launched or under more brilliant auspices. 
We want agents to-subscribe for our stock and to represent the company in Ohio, Indiana, Illinois, Wisconsin, Minnesota, lowa, Nebraska 


UNDERWRITER. : July 9, 1914. 
C. O. DAVIS, Vice-President W. A. ELDRIDGE, Secretary 
F. H. ALDRICH, Counsel L. 'K. HENNES, Treasurer 


of DETROIT, MICHIGAN Final Capital and Surplus, $2,000,000.00 
Over 100 prominent Union Agents— 


Agency System, and the perpetuation of your 


support. There is no watered, bonus or promotion stock; each stockholder pays, or has paid, for his 


. South Dakota, Montana and Colorado.” 
Inter-State will b—-BY LOCAL FIRE 


ican agency system is to get in with a compan: trolled and operated as the 
mmo gen wis * ONTRITE FOR OUR BOOKLET AND FURTHER INFORMATION’ 
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Sllinois Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO ’ 


bi « “WE ISSUE SURETY BONDS” 


INCORPORATED APRIL, 1905 


Liberal Commissions 
Attractive Contracts 
WRITE TODAY 


gents Wanted Everywhere. 











AS VIEWED FROM CHICAGO 


BLAME PUT ON LUMBER MEN 

Fire insurance men complain that 
the Chicago Lumbermen’s Association 
has so far blocked the city of Chicago 
in extending its fire limits. A number 
of organizations have strongly urged 
that the fire limits be extended, in or- 
der that ordinances be put into effect to 
reduce the fire waste and, therefore, 
more effectively protect life and prop- 
erty. The lumbermen’s association 
fears that its output will be curtailed, 
because the ordinance will not allow 
frame exterior construction or shingle 
roofs. The fire department is anxious 
to have the limits extended, but the 
lumbermen’s association so far has 
been able to bring enough influence to 
bear to block any action. 

* *k * 
NEW CONCERN IN CHICAGO 

Within the next few days the Co- 
operating Interinsurers will make ap- 
plication to the Illinois department for 
a license to do a reciprocal business. 
Offices have been secured in the Insur- 
ance Exchange and Augustus Ross has 
gone to Chicago from St. Louis to 
assume the management. 

The exchange will handle several lines, 
specializing particularly on timber 
stocks in protected localities, such as 
poles and ties. Canning factories, elec- 
tric light and heating plants and car- 
riage manufactories will also be given 
attention. It is planned to accept busi- 
ness of this nature anywhere in the 
country. Reinsurance will be engaged 
in to the amount of one-fifth of the 
cash allowance, according to law, which 
will necessarily keep down the size of 
the lines. 

The premiums to be collected from 
the assured will probably be according 
to board rates, but not necessarily so, 
if the management believes a different 

A very desirable 


For Rent office on the 9th 
floor Insurance Exchange at an attractive 
price. 
Midland Casualty Company 
903 Insurance Exchange 

















WANTED: Capable man to take posi- 


tion as managing underwriter for a Fire 


Insurance Company. 


Give reference—name salary. 
Address 27-H, care The Western Underwriter. 





NORD-DEUTSCHE 


INSURANCE COMPANY 


Established 1857 Hamburg, Germany 
UNITED STATES BRANCH: 123 William St., New York 


Assets $1,439,399.53 Surplus $859,768.41 Liabilities $579,631.12 





J. H. LENEHAN, United States Manager 


FIRE AUTOMOBILE TORNADO 
CW. PIERCE Bite 


1568 INSURANCE EXCHANGE, CHICAGO 
Telephone Wabash 3033 





Fifteen years’ experience in Cook county inspection. Prompt personal attention given to all commitments 


NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
DECEMBER 31st, 1913 








Total Assets $1,143,209.94 Capital $300,000 
Net Surplus $341,545.67 
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UNDERWRITING REPORTS FOR COMPANIES 
SPECIAL INSPECTION FOR AGENTS AND BROKERS 
FIRE HAZARD EXAMINATIONS FOR OWNERS 


JOSEPH G, HUBBELL, Manager 108 S. La Salle St., CHICAGO 





The Reisch Indemnity Company 


(A PARTNERSHI 


P) 
OF SPRINGFIELD, ILLINOIS 
Chicago Office, 1560-1564 Insurance Exchange 


Resources Exceed $4,000,000 Dram-Shop Indemnity 
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rate to be advisable. In addition to the 
cash premium deposit, the assured as- 
sumes an additional liability equal to 
the premium, this amount to remain un- 
changed from year to year. After the 
expense ratio has been deducted and 
the losses debited to the assured, the 
balance remaining at the end of the 
year will be divided into two parts, the 
assured receiving half and the fire fund 
the other half. The fire fund will re- 
ceive this portion of the surplus until 
it has reached twice the amount of the 
annual premium. Should a policyholder 
cancel his contract at any time, he will 
receive back the full amount credited to 
him, and short rating will not be in- 
dulged in. Neither will a policyholder 
be permitted to receive back more than 
an’ amount proportionate to the pre- 
mium which he has paid. 

Back of the exchange is a corpora- 
tion which includes the members of 
several large Chicago business houses. 
The new company has developed out of 
the old Cedarmen’s Exchange which 
recently went out of business. Many 
of the old subscribers in the Cedar- 
men’s are interested in- the new ex- 
change. Mr. Ross, the manager, has 
had long experience in the lumber busi- 
ness and of recent years has made a 
study of reciprocal insurance as an ac- 
tive member of different exchanges in 
the west. He is an uncle of Robert H. 
Ross, the well known Chicago broker, 
who was attorney and manager of the 
Cedarmen’s Exchange. 

* * ae 
AGENT LIABLE FOR NEGLECT 


The Illinois appellate court has af- 
firmed the lower court in the case of 
the Evan L. Reed Manufacturing Co. 
vs. Charles P. Wurts, a Chicago broker. 
Judgment against Mr. Wurts was given 
for $3,666.68 damages for failure to 
procure fire insurance on the plaintiff's 
property. The Daily Law Bulletin 
says: 

Defendant agreed to procure fire insur- 
aance policies from the London Lloyds, 
and the Minnesota Fire of Chatfield, 
Minn. He procured a policy from the 
London Lloyds which contained a clause 
that the policy should not be valid unless 
there was in addition to the said insur- 
ance a valid insurance policy in the Min- 
nesota Fire. A policy from the latter 
company was not procuréd. Meanwhile 
a fire occurred, and there was no insur- 
ance in effect. 

Justice Baume lays down the princi- 
ples of law applicable to this case as 
follows: 

“If an agent neglects to procure in- 
surance or does not follow instructions 
when obligated so to do; or if the policy 
obtained is void or materially defective 
through the agent’s fault, or if the prin- 
cipal suffers damages by reason of any 
mistake or act of omission~-or commis- 
sion of the agent which constitutes a 
breach of duty to his principal, he is 
liable to his principal for any loss he may 
have sustained thereby.” 

It was urged that as the Minnesota 
Fire was not admitted to transact busi- 
ness in this state, plaintiff could not law- 
fully secure or contract with the defend- 
ant to secure a policy of insurance in 
said company; that such contract was in 
violation of the law prohibiting insurance 
agents from taking risks or transacting 
the business of fire insurance with com- 
panies not authorized to do business in 
this state. The evidence tended to show 
that plaintiff had no knowledge that said 
company was not authorized to transact 
business in this state. . 

“In the absence of such knowledge, 
says the reviewing court, “plaintiff was 
justified in presuming that it was au- 
thorized to transact business in this state. 
If a policy of insurance had in fact been 
issued to plaintiff by said company, it 
could not have avoided its liability there- 
on by reason of the fact that it had 
failed to comply with the law relating 


EXAMINER WANTED in 
New York office of large fire 
insurance company; must 
be familiar with Western 
Union territory; man with 
field experience preferred. 
Address 30-K, care The 
Western Underwriter, stat- 
ing experience and salary 
expected. All communica- 
tions treated as strictly 
confidential. 











E. STANBERY, Asst. Mgr. 





THE WORLD’S GREATEST FIRE COMPANY 


Not Here A Super- 

for aoe Dreadnaught 
for All Time a.” . 
‘ Ri... TORNADO 

IGHTNING INSURANCE COMPANY, Limited AUTOMOBILE 


WESTERN DEPARTMENT ROYAL INSURANCE BUILDING, CHICAGO 


GEORGE W. LAW, Manager 


P. W. CADMAN, Asst. Mer. 

















to foreign insurance companies. Defend- Wm. F. Rollo W. Dix Webster e 

an ad actua nowledge that the Min- TERN 

nesota Fire was not authorized to do 4” Og ixty e f 
business in this state, and yet he pro- ee * ars 0 


cured the policies in the London Lloyds, 
conditioned upon a warranty therein that 
a policy for $1,500 in the Minnesota Fire 
should be issued to plaintiff. Under such 
circumstances the defendant cannot be 
permitted to avoid liability upon the 
ground that the Minnesota company was 
not authorized to transact business in 
this state.” 


* s * 
L. 8S. McENANEY RESIGNS 
L. S. Mac Enaney has resigned as 
managing underwriter of the Merchants 
National Fire of Chicago in process of 
organization. There has been some dis- 
agreement between the two promoters 
and Oliver Fitch retires from the organ- 
ization work. Mr. Mac. Enaney states 
that there was no need for his services 
and hence will seek another connection. 
The Peoples National and Central 
Union of Kansas City represented in 
the Merchants National Insurance 
Agency have suspended the agency. 
* * * 


SECURE UNIVERSITY LINE 


Moore, Case, Lyman & Hubbard of 
Chicago have secured the Fire Insur- 
ance line of the University of Chicago, 
including the Midway properties, in- 
vestments and loans. This is one of 
the choicest lots of insurance in the city 
and has been much sought after. 

* ~ * 
SOME LOCAL EVENTS 


Assistant Manager W. H. Lininger, of 
the Springfield, has gone to Lake Okoboji, 
Iowa, on a vacation. He will participate 
in the Iowa field men’s outing there this 
week. 

Manager J. L. Whitlock, of the Glens 
Falls, is in Chicago this week, having 
come on to attend the funeral of his 
grandson, Laurence Whitlock Dart, son 
of Mr. and Mrs. Guy J. Dart, of Hinsdale. 
The little boy, 3% years of age, set his 
night clothes on fire by ‘striking a match 
on the morning of July 5. He died from 
the effects of the burn some hours later. 

Agents writing dwellings outside of 
Cook county, Ill., are reported to have 
been granting a 10 percent reduction for 
improved noncombustible roofs, although 
the reduction ruling of the Chicago Board 
has no effect on the schedule outside the 
limits of Cook county. The companies 
have therefore been asked to notify their 
agents that further concessions should 
cease. 


| With Chicago Brokers 








Vice-President D. F. Carpenter, of 
the Insurance Brokerage Association, 
will ask the privilege of addressing the 
Chicago Board at its meeting today, 
presenting the claim of the brokers for 
15, 20 and 25 percent brokerage. The 
brokerage association feels that brokers 
are entitled to as high commissions as 
Class 2 agents, and have selected Mr. 
Carpenter to give expression to their 
views to Board members. 

- ” * 

The Insurance Brokerage Association 
will hold its annual outing in August. 
President Kornblith has not yet ar- 
ranged with any of the country clubs, 
but it is likely that the brokers will go 
to the Downers Grove club. These an- 
nual outings are highly enjoyable, and 
are very popular*with the members. 

. * . 

Considerable disturbance has been 
created among the casualty under- 
writers at San Francisco because one 
large company writing workmen’s com- 
pensation risks has rented an entire 
building in San Francisco for its branch 
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ymE- Rollo & So, 


CHICAGO, 
2021 Insurance Exchange 


FIRE—TORNADO 
AGENTS WANTED 





CHARTERED A. D. 1794. 


Splendid Service 


The old Girard has been in continuous ex- 
istence since 1853. It has seen many com- 
panies come and go but it stands in a more 
impregnable position than ever. 


The Girard is seeking agency connections 
where the rights of the agent are respected 
and protected. 


Capital $500,000 Assets $2,553,904.70 
Policyholders Surplus $939,752.26 





InsuRaNee CONPANKY 
STATES OFF PSNI SANA 


308-310 WALNUT ST., PHILADELPHIA, PA. 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 





JOHN J. P. RODGERS, Secy. & Treas. 
SAM'L P. RODGERS, Aast. Secy. 


CASH CAPITAL $1,000,000 


TOTAL ASSETS, 
$ 4,006,653.09 


SURPLUS TO POLICYHOLDERS, 
$1,347,774.40 


FIRE—TORNADO—AUTOMOBILE—LIGHTNING—RENT—RENTAL VALUE—PERPETUAL INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 








Water b 


6ist ANNUAL STATEMENT 


Capital -_ = = = = = = § 600,000.00 
Assets (to protect policy holders) - = &,8302,768.37 
Net Surplus to policy holders _. 2,250,636.90 
Net Surplus to stockholders - = = 1,760,636.90 


STUART MORGAN, State Agent, Michigan, Howell 
CASHMAN & EVANS, Gen’ Agents, Colorado, Denver 


N. T. JULIAN, State Agent, 


Ohio and Virginia, Columbus 


F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN, State Agt., Missouri Kansas and Oklahoma, Kansas City, Mo. 





E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 





Anglo-American 





Re-Insurance Only » 


Not in Competition with Policy-Writing 
Companies 


Home Office: Chicago, Illinois 


Re-Insurance Co. 











office and gives any broker so desiring 
an office in the building free of rent, 
besides appointing him a special agent 
of the company. In this way, it is 
claimed, the company pays a higher 
commission for the business than the 
rules of the Workmen’s Compensation 
Service Bureau, of which it is a mem- 
ber, allows. 





Danville, Ky., is improving its water 
plant by the installation of a new boiler. 
Winchester, Ky., is planning to locate its 
pumping station on the Kentucky river, 
so as to insure a larger supply. Lawrence- 
burg, Ky., is also improving its water 


plant, a new pumping station being under 


construction, 


The Chattel Mortgage Reporter 


(Established April 5, 1901) 


1011-127 WN. Dearborn St. Chicago, Ill. 


We have a complete index in our office, 
which enables us to give an accurate chattel 
mortgage report in three minutes on any 
person in Chicago. 


Our commercial report includes financial 
resources, past business record, all chattel 
mortgages, suits, judgments, etc. 
Inspections for Insurance Companies 
Correspondence Invited 
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OHIO AND WEST VIRGINIA 


COMPROMISE ON SCHOOL LOSS 


Marion Claim Turns Out to Be One of 
Ugliest That Has Been En- 
countered 














CASH CAPITAL ............. Se OR 
The school house loss at Marion, NET SURPLUS OVER ALL LIABILITY 
Ohio, which has been one of the most SURPLUS TO POLICY HOLDERS..... 


embarrassing in the state for years, has 
been compromised. There was a par- 
tial loss on the school house, which was 
underinsured. The school board en- 


. F. C. VAN DUSEN, Prest. 
deavored to force the companies to pay 


‘Minneapolis Fire and Marine 
Insurance Company 


CONDITION DEC. 31, 1913 


WRITE US ABOUT AGENCY FOR YOUR TOWN 
We desire agents in all good towns where we are not now represented. 
JOHN D. McMILLAN, Vice-Prest. ALFRED STINSON, Sec’y. 


CASH 
CAPITAL 
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a total loss. It went into an appraisal, 








and the school board refused to accept 
the terms. The board members then 
began attacks against the companies 
in the local papers, forced some of the 
local agents to write their companies 
threatening to resign them unless the 
loss was paid, and brought all kinds of 
political influence to bear. . 

Fire insurance companies regard this 
as one of the ugliest losses that they 
have had to contend with in Ohio. 
Rather than carry the controversy 
along any further, it was thought best 
to settle on a compromise basis. 


FP, H. HAWLEY, President 








Locals Beat Specials 





OHIO FARMERS INSURANCE Co. 


CHAS. L. HECOX, Manager Western Department, Insurance Exchange 


W. E. HAINES, Secretary 


Organized 1848 


LE ROY, OHIO 


Ohio’s Oldest and Strongest Company 
Net Surplus Over $1,250,000 


AN AGENTS’ COMPANY 


CHICAGO, ILLINOIS 








The Columbus local agents hung it 





all over the Ohio field men at the an- | Co., Athens; Eblen Real Estate Agency, Wells- | 
nual baseball game played at Indianola | ton; A. A. Marks, Piqua. 
park, Monday. The official score | Germania—D. E. Corbin, Delta; A. H. Ham- 
showed the field men had got one run | ite Oualer City isag 
over the rubber, while the locals had} [, & L. & G., Eng.—A. A. Rich, Westerville; 
run up six. John Gray umpired and | H. E. Durbin Ins. Agency, Cleveland. 
escaped without being mobbed. The ae a e Bell, Toledo, 
feature—at least one of the features—was | Natl-Ben Frank.—J, J. Roche Co., Cleveland; 
Clark Hinman’s capture (?) of a fly. Elizabeth J. Davis, Columbus; C. A. Nichols, | 
lined up as follows: orain. 
ae eee cit” iat demain: ibe Natl. Lumber—F. F, Murray, Columbus. | 
McCray, lf; Meek, c; Wiley, ss; Cliff Dye, PS capo i E. Durbin Ins. Agency, 
ea ee ie ae Niagara—John Gannon, Cleveland. | 
Locals—Macklin, lf; Stockman, ss; Ju- 
lian, 1b; Gardner, 2b; H. Park, c; W. Purk, 


Norw. Union—W. Foose & Co., Martin’s 
Ferry; G. ij Yurjevic, Yorkville. 

ef; Barrett, 3b; Davis, rf; O’Kane, p; Saw- t—H. C 

yer, sub batter. 


Widlar, Cleveland. } 


Orien . Butler, Youngstown. 

Pa. Fire—F. E. Bruce, Charles Mueller, An- 
drew Brown, Ralph Perkins, E. H. Helm and 
K. F. Snow, Cleveland; Ada M. Connor, Byes- 
ville; J. E. Burgett, Arlington; N. A. Clemons, 
Port Clinton; J. Telliver, Corning. 

Phoenix, Ct.—Howells & Davis, H. E. Dur- 





PEPPERED WITH MANY BLAZES 

A toy oye a wy _ = ge a? 
anies $40,000 at ncinnat uly 5, a - k 
cerning torch landing in the Cincinnati ow Ins. ~ ee ge i Bucs, B. H. 
stock yards, and starting a fire which Sarees , Bx Won’ aan teonae 
— over a considerable portion of the H. B. Ward, Beach City; F- M” Sibert | 

Cincinnati had more fires on July 4 eston. : 
than on any previous day in its history. ae, Peagee—S- ey Akron. 
A peculiar feature was the fact that a hea nae Eco nat yA mg Warren. 
comparatively small number were really Re aE ph f 2. + 'B i - 
“Fourth of July” fires, a wide variety of | , ao M xc va a "ste, tone, Cleve- 
causes contributing. None was very | (2nC; Maurer arp, Greenville; W. C. Baker- 
serious. The city for the past week, | ™4", Napoleon; Wright Bros., Bellevue; H. W. 
however, has been peppered with a series a gy me F ‘ 
of dangerous blazes in the down-town Ke re aa - Stout, St. Marys; Samuel 
section, any one of which might have erpel, Vieveland. 
proved serious. 
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Ohio Agency Appointments 

Springfield—P. E. Hoopman, Buffalo; Frank 
Newhart, Woodsfield; G. H. Gerke, Franklin. 

Vulcan, N. Y¥.—Pohlman Agency Co., Cin- 
cinnati. > 

Westchester—J. A. McGowan, Massillon; Gal- 
breath-Ellett Co., Alliance; J. T. Smith & Co., 
East Liverpool; W. W. Parshall, Berea; H. E. 
Durbin Ins. Agency and L. E. and B. H. 
Stone, Cleveland. 

Western, Ont.—W. E. Chapman, Cleveland. 

Yorkshire—L. M. Goodman, Youngstown. 

Aachen & M.—J. J. Jones, Cleveland. 

Aetna—R. E. Wharton, Ashland; F. A. Hamp- 
son, Pleasantville; O. R. Whittaker, Bloom- 
ingdale; F. T. Shaugh, London. 

Amer. Cent.—L. J. Freedman, Cleveland. — 

Arizona—W. H. Clevenger, Columbus; Risser 
& Good, Jenera. 

Coml. Union, Eng.—A. R. Hawthorne, Troy; 
0. J. Girard, Piqua. 

Concordia—M. R. Talbot, Urbana; Selby Ins. 
Agency, Greenville. 





OHIO NOTES 


Charles N. Stearns, local agent at St. 
do Ohio, died recently at the age of 


The entire line of the Peerless Motor 
Car Company of Cleveland, amounting to 
$3,000,000, has been regained by the West- 
ern Factory Insurance Association from 
the mutuals. 


Mrs. Ira W. Wallace, wife of the well 
known insurance man of Springfield, Ohio, 
is said to be one of nine heirs to an estate 
valued at $2,000,000 left by Miss Sara 
Knight of New York. 

The Ohio Grain Dealers Mutual Fire 
has not had a loss since last August. No- 
tice of an assessment of a 15 percent 
instead of the usual 40 percent of a full 
annual premium has been sent out. 

The Fire Underwriters Field Club of 
Ohio held its July session at Columbus 
Tuesday and the attendance was large. 
| The next session will be at Cedar Point 
Connecticut—F. L. Berry, West Salem. _ — a yt FT gs auavet. 
Ger. Amer., N. Y¥.—Home Loan & Realty | memorial on the death of Robert B. Moore 











tis 7 a ___——. | of Cambridge. 
If ‘you want service let us handle your ont, agency ot O. R. Cleveland at Ash- | 
Cincinnati business. Our Companies are sheng Ben pee by gy Tyg 
the largest and best. * Brainard, “The Cleveland agency has been 
i i i e . r. 
Fire—Surety Bonds—Automobile Liability. formerly tn the. insurance business, ‘but 
| for r years had bee 

E ARL Ss & J O H AN worthy A ‘committee of field ‘men ‘ake ts Game. | 
Phone Main 327 1404 ist Nat. Bank Bldg. . 
@ Having now splendid facilities for handling special hazards and surplus lines for agents anywhere in| 
this country and Canada, the undersigned firm will pay liberal commissions, and place business in reliable 
companies. The ae of A. Rae are experienced underwriters, both in the office and field. 
Correspondence is respectfully solicited. 

Wilmer D. Lewis & Company | 
WILMER D. LEWIS 707-8 Reibold Building, DAYTON, OHIO WILLIAM E. LANDERS | 


GEO. R. DAVIES, Manager Commonwealth Bldg., Pittsburg, Pa. 
api UNDERWRITTEN BY oe ad 
Allemannia Fire Insurance Co. Humboldt Fire Insurance Co. 
National-Ben Franklin Insurance Co. . Teutonia Fire Insurance Co 
$1,700,000. Assets, $7,732, 467.27, Surplus to Policy 
Capital, $1,700, - Assets, $7, -467.27, Surplus to Policyholders $3,449,769.69 
Ps f. H. Westmeyer, Toledo, Ohio, Special Agent for Tndiane ant Obie o>” ” 
R. P. » Peoria, Ill. Genera] Agent for Illinois 
New Agents Solicited Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin 


GERMAN FIRE @incinnati Underwriters 
INSURANCE > OMPANY | 121 East 3rd St., CINCINNATI, O. 


OF WHEELING, W. VA. ‘Bureka F. & M. Ins. Co, Security Ins. Co. 
Organized in 1967 Organized 1864 Organised 1881 
Cash Capital $200,000. Net Surplus $156,431.83 


WM. F. STIFEL, * resident 








COMBINED STATEMENT 





F. RIESTER, § Capital - + + «+ $250,000 
S. W. RICE, Supt. of y vanes ‘Assets - oe 65 @, geet 
ba caer Surplus to Policy Holders « 455,360 
E. A. KEELER es ~ , 
| 114 Hippodrome Bldg., Cleveland, Ohio #.A. ROTHIER, Prest. ADAM BENUS, Secy. 
Special Agent for Ohio and Indiana F.C. BARTON: Asst-Secy. R.B. HEATON, State Agt 








FIRST NATIONAL 


FIRE INSURANCE COMPANY 


of the United States 
WASHINGTON, D. C. 


STATEMENT DECEMBER 31, 1913 


+ 


Capital....... 19900065000 9H406E SER. do petbRnde) tASbETTESe SG SseaCsescsededcoteed $ 842,967.50 
Surplus to Policyholders ............... Sansdtbdgetee cevéctecSedsnesécbbcw nce 1,391,550.28 
Svat ie sie pesdaaddunthapesKbbsecaboeaniedwel vactbdecss tdpaetiasesdelcs 1,630,979.86 














New Jersey~ Fire Insurance Company~ 


NEWARK, NEW JERSEY 
STATEMENT 
Ns ks so Civ be Sil double een St 29 59 Sab pesecbvcsecn $1,000,000.00 
Surplus to Policyholders...................... sar mid nlite @ te .. ++ 1,426,215.33 
SE Se ee TT ESET ECE TUPELO er Tet ree . 2,076,896.37 


J. W. ROBERTSON, Western General Agent 
1039 Insurance Exchange CHICAGO, ILL. 











Merchants National Fire Jusurance Co. 


IN PROCESS OF ORGANIZATION 
29 South La Salle Street, Chicago 





Authorized Capital and Surplus, $2,500,000 





Plan Unique and secures for the General and Local Agent Co-operation 
from our large number of stockholders and banks in every state. 


Good Stock Salesmen Wanted 
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NEW DEAL FOR FLETCHER 


State Agent of the Norwich Union Will 
Be Michigan Representative of 
Marsh & McLennan 


Detroit, July -7—(Special)—John S. 
Fletcher, state agent of the Norwich 
Union, will be the Michigan represent- 
tative of Marsh & McLennan of Chi- 
cago. He is secretary-treasurer of the 
Michigan corporation of the big insur- 
ance brokers. The offices will be at the 
suite of the Norwich Union, in the 
Ford building. Mr. Fletcher is secre- 
tary of the Union field club. 

Only a brokerage business will be 
done. No local agency business will 
be established, and therefore no addi- 
tional office room will be needed. Just 
what companies will be represented di- 
rectly has not been decided. Only one 
is at present certain, the Northwestern 
Fire & Marine, which is just entering 
the state. Several companies have 
licensed Marsh & McLennan, but in 
each case this has been for the transac- 
tion of a single item of business. Un- 
der the rulings of the Michigan depart- 
ment, a company cannot accept even 
one policy from an agent unless it li- 
censes the agent. 

The announcement of the establish- 
ment of the office here was a most in- 
teresting item of news to the local 
agents of Detroit. Most of them ex- 
pressed surprise that a special agent 
would enter the brokerage business. 
They declined to make any comment, 
except to say that their fight against 
outside brokers doing business in the 
state is not concluded. 


FIRE LOSSES IN INDIANA 
Statistics Are Given for the First Six 


Months of the Year 
and June 

















Indiana fire losses for the first six 
months have reached a total of $3,429,- 
464. More than 3,862 fires are responsi- 
ble for this loss. 

“May and June are the only months 
last year upon which we have statistics 
for comparison,” says the fire marshal, 
“and these indicate that Indiana losses 
for 1914 are running slightly less than 
those reported last year.” 

The total loss for each month, with 
the number of fires reported, is given 
by the fire marshal as follows: 


Month Fires Loss 
TANUALY oe eccccccccccccoce 604 $871,241 
PORRUEED 665524200004 46525 671 617,527 
MOIGR scat sdccavectsioes 849 723,412 
ARTE» witiascadsdvessdocses 645 610,212 
MOT ncn cchveresantessasen 635 02,32 
JUNG kncccdedessvOhens Fae 459 404,749 


; Partial reports of June fire losses 
indicate that the month will show a 
fire loss twice as large as that reported 
for May. The total loss for June, as 
announced thus far by the fire mar- 
shal, is $404,749—$215,184 of which is 
on buildings and $189,565 on contents. 
This total, the state fire marshal be- 
lieves, will be increased more than 
$200,000, by the reports of late June 
fires which have not yet begun to come 
in. 

“The increase in June losses over 
those reported for May,” says the fire 
marshal, “is due to the larger number 
of lightning fires which occurred dur- 
ing the past month. The number of 


STANDARD 


Fire Insurance Company of Hartford 
STATEMENT, JANUARY 1, 1914 





Capital . $ 500,000.00 
Liabilities Except Capital 489,838.97 
Total Assets » « «  1,221,742.56 


M. L. HEWES, President 
D. N. BARNEY, Vice-President 
H. B. ANTHONY, Secretary 


adjoining fires has increased, too, and 
has helped to swell the month’s total 
losses.” 

As compared with the same month 
last year, June fire losses in the state 
show a noticeable decrease. The month 
of June, 1913, however, saw many elec- 
trical storms sweep over the state, and 
the lightning loss was unusually heavy. 

For the month just ended a total of 
459 fires has thus far been reported. 





Williams Locates in Detroit 

Fred W. Williams, who formerly 
traveled in the west for the Royal and 
later for the Aachen & Munich, and 
who for the past seven years has been 
an adjuster in New York City for the 
General Adjusting Company, has re- 
signed from that corporation to become 
vice-president and assistant manager 
of the Policyholders Service & Adjust- 
ment Company of Detroit, of which 
J. R. Sutton is president. Mr. Williams 
during the time he was in the west, 
was one of the most capable and best 
liked of the field men. He and Mr. 
Sutton have traveled together in Michi- 
gan and hence are close personal 
friends. He has made good in New 
York and has gained a fine experience. 
The team should make a good one. 





Clear Decks for Merger 

It is not likely that anything definite 
will be done toward the merger of the 
Union and Bureau field clubs in. Michi- 
gan until September. There will be 
no further business meetings of either 
organization until fall, and at the joint 
luncheons, which will be held every 
two weeks instead of weekly, as was 
announced last week, nothing more 
than’ informal discussion of the mat- 
ter can be done. The joint committee 
of the two clubs appointed to arrange 
details of a consolidation has not held 
a meeting, but will do so soon. It is 
planned to have the committee work 
concluded, so that the merger can be 
effected as soon as the clans gather 
after the vacation period, and the new 
year of activity be commenced with the 
greater organization in full swing. 





MICHIGAN BUREAU’S ACTIVITIES 

The Michigan Inspection Bureau has 
issued the following survey reports: 
Adrian Knitting Co., Adrian; The Alamo 
Manufacturing Co., Hillsdale; American 
Auto Trimming Co. and Brass & Alumi- 
num Foundry & Machine Co., Detroit; 
Eddy Paper Co., White Pigeon; Gage 
Printing Co., Ltd., Battle Creek; Henri- 
etta Skirt Co., Kalamazoo; Holley Broth- 
ers Co., Detroit; William Horner Flooring 
Factory, Newberry; Independent Stove 
Co., Owosso; Kalamazoo Paper Box Co., 
Kalamazoo; Kellogg Food Co., Battle 
Creek; Kiefer Building, Knell & Adams, 
Michigan Lubricator Co. and J. W. Mur- 
ray Mfg. Co., Detroit; Oakland Vinegar & 
Pickle Co., Saginaw; W. A. Patterson Co., 
Flint; Rosenbaum, S. Son’s Co., Kalama- 
zoo; Sheffield Car Co., Three Rivers; 
Taxicab Service Co., Detroit. A tariff has 
also been published for Climax. 





Indiana Agency Appointments 

Law Union—G. H. Moore, Peru. 

New Hamp.—Knapke & Starost, Decatur; H. 
P. Farbeck, Evansville. 

N. W. Natl—S. J. Hays, Bremen; C. G. 
Miller, Hammond. 

National, Paris.—Crescent Fire Ins. Agency, 
Evansville; J. S. Brown, Gary. 

pee G. Graper & Co., Ft. Branch. 

oyal—Markley Ins. Agency, Bluffton, 

Springfield—Staver & Cummins, Bluffton. 

St. Paul—O. W. Scott, Sellersburg. 

Scott. Union—C. E. Payne, Rensselaer; W. 
W. Elston, Angola. 

Cleveland Natl.—E. H. Whitaker, Frankfort; 
H. I. Clemmer, Franklin; A. McPherson, New- 





F. R. Ormsby, President I. S. Myers, Treas. Joseph Winum, Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 
Authorized Capital $200,000 Cash Capital $100,000 


An Ohio company writing business through Ohio agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 


TOTAL ASSETS - - - = = = $2,446,497.63 
tc. CUMMINS, President BUSINESS CONFINED TO OHIO 











R. SMITH, Secretary 


The Gentral Manufacturers’ Mutual Insurance Company 
VAN WERT, OHIO ORGANIZED 1876 
Cash Assets—$607,866.93 Cash Surplus $364,117.46 


H. V. OLNEY, President C. A. L, PURMORT, Secretary 


KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 
NET CASH SURPLUS $165,111.83 


BUSINESS CONFINED TO OHIO 
W. A. BOUNDS, President H.H. GREER, 














ORGANIZED 1837 





In Seventy 
years of 
business 

this Com- 
pany has 
never con- 
tested a loss 





Dayton, O-. 





E. J. Forney, Pres. J. M. Cook, Sec’y 


Dayton Mutual Fire| Incorporated 1878 


T THE 
mnoerence pellet Mansfield Mutual 


Assets Jan. 1, 1913, $134,429.77 Fire Insurance Company 


OF MANSFIELD, OHIO 
Conservative and Careful Management 


AGENTS WANTED | 
An Agency Company 


J. A. HADLEY 
Manager 


Insurance - 
Total Assets - 


$5,284,283.00 
543,339.46 





Address Home Office. 


HOTEL HARTMAN 


COLUMBUS, OHIO 
THE OFFICIAL INSURANCE MEN’S HOTEL 


COMFORT ANDLUXURY 
European Plan, $1.50 and Upward 








Systems and Audits i:p%"F-""3 
eeping, 

nsurance Systems and Audits ‘epi. Fauity 

plete Statistics are ‘ndirectly the cause of a great many losses and some failures. 


IRA J. SMITH & CO. txcttnee "chicas 


Correspondence. echange, Chienhe 
Accountants and Auditors 


Invited 


Terms Reasonable Telephone 


Wabash 3616 








tion write us. 


and Pennsylvania. 








The Ohio Commonwealth Fire 


Insurance Company 


Engineers Building, CLEVELAND, OHIO 


Now organizing under the strict Ohio Laws. 
qi If you can handle a high class Stock proposi- 
Subscriptions close August Ist. 
Territory in Indiana, Illinois, Ohio, Kentucky 


Authorized Capital 
and Surplus $500,000 
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Marr, New Alban L. T 
Columb. NeW. 5 i. Spooner, Valparaiso. 
Coml. Union—Kelly, Wagner & Joyce, Terre 

Haute; L. Williamson, Red Key; E. A. Remy, 

Seymour. 

Caledonian—R. V. Shaker, Plymouth; O. A. 

Davis, Rochester. 
Franklin—R. F. Sutton, Dunkirk. 
Germania—A. A. Porter, North Salem. 

Ger. Amer.—L.-Muller, Ferdinand. 
Home—W. Sutilef, Waterloo. 
Hartford—L. R. Hanne, Flora; E. A. Remy, 


Seymour. 
orth Amer.—H. W. Markley, Bluffton; G. 
R. Beckett, Hymera; T. B. Campbell, Jason- 


ville; W. J. McConnell & Sons, Oxford. 
Alliance—W. Moss, Evansville. 
American—O. Butcher, Attica. 
Boston—F. Howard, Marion. 
London—W. T. Ertel, Shelybville. 
Law Union—W. A. Fuzy, East Chicago. 
Netherlands—Pray Agency, Indianapolis. 
Meda: -Ben Frank.—J. C. McCullough, Indian- 
apolis. 
Newark—C,. R. McClure, Spencer. 
New Hamp.—H. P. Forbeck, Evansville; Clark 
& Bartholomew, Tipton. 
Pelican—Kelily, Wagner & Joyce, Terre Haute. 
Phoenix, Ct.—H. E. Leech, Greenfield; G. S. 


Dennison, Hanna; G. H. Beckett, H mera; 
M. Ralston, Ninevah; R. A. Johnston, Ossian; 
C. C, Curtis, Waldron; A. C. Nicholson, Wheat- 


land. 
Royal Exch,—-R. A. Johnston, 
Somes, Jr., Vincennes. 


Ossian; H. V. 


Michigan Agency Appointments 
Firemens—A. C. McGinn, Cheboygan. 
Fireman’s Fund—W, H. Sharp, Bay City; A 

H. McDonnell, 


Ger. Amer.—D. E. Alward, Clare; Nicholas 
Kik, Grand Rapids; P. Minokler, Iron 
River; C. E. Van Black, Springport; M. J. 


Smith and N. K. Farrand, Lansing. 

Germania—E. B. Howarth, Royal Oak; Miss 
Edith Gschwind, Detroit. 

Globe & Rut.—E. L. Devereaus, Fred Beatch- 
er, Wm. Haggerty, Norman Choate and 
Smith, Detroit. 

Ham.-Brem.—B. B. Kelsey, Detroit. 

Hartford—Miss Isabella L. Calverly, Niles. 

Humboldt—Moore & Veale, Detroit. 

L. & L. & G., N. Y¥.—Crissey & Daugherty, 
Caro. 

Lon. & Lanc.—Paul Turner and Ary Metze- 
laar, Detroit. 

London—E. E. Bresler, Detroit. 

Mass. F. & M.—H. M. Leonard, Detroit. 

Milw. Mech.—Holmes Realty Co., Lansing; 
J. H. Wortley & Son, Ypsilanti. 

Natl. Ben Frank.—M. S. Osborn, Dowagiac; 
Aetna Realty Co., Detroit. 

Natl. Unioi—F. E. Haines, Muskegon. 

Netherlands—Marsh & McLennan, Inc., 
troit. 


De- 





INDIANA NOTES 


The Hiram Plummer agency, Indianap- 
olis, has been purchased by John G. Mc- 
Cullough. 

Ft. Wayne has been selected for the 
next meeting of the Indiana State Fire 
Prevention Association, Sept. 2-3. 


O. A. Baker, who has been in the fire 
insurance business at Huntington, Ind., 
for many years, has sold out his agency 
to C. E. Brown. 


Cc. R. Willson has purchased an inter- 
est in the Neireiter-Gumpper fire insurance 
agency at Fort Wayne, Ind. The name of 
the firm has been changed to include his 
name. Mr, Willson has ‘had previous in- 
surance experience, as well as experience 
in banking. 

When the Indianapolis Salvage Corps 
Was returning from its first run, it col- 
lided with a street car, struck the Sal- 
vage corps automobile, upsetting it and 
throwing the six occupants to the street. 
Two of the corps members were badly 
hurt, one being taken to the city hospital. 
The automobile was put out of commis- 
sion and an auto truck was obtained to 
do temporary service. 


MICHIGAN NOTES 
The Northwestern Fire & Marine has 
been licensed in Michigan. 
E. R. Hurd, of Chicago, has been li- 
censed in Michigan as an adjuster. 





ions of Business Men in State 
on Fire Insurance 


Superintendent Potts of Illinois sent 
out a letter to chambers of commerce 
throughout the state asking that busi- 
ness men and property owners write 
him personally before July 3, giving 
their opinions relative to fire insurance 
rates charged in their respective towns. 
The information was sought with the 
idea of, providing a basis for intelli- 
gent action by the insurance depart- 
ment in securing readjustment of rates 
suitable to persons having insured 
property. Superintendent Potts stated 
that Governor Dunne is in sympathy 
with the movement to secure reduced 
rates in the state. 


BLOOMINGTON CHIEF ACTIVE 


Keeps in Touch with Conditions and 
Plans to Work with the 
School Children 


Chief Henry Mayer of the fire de- 
pertment of Bloomington, IIl., is plan- 
ning an extensive fire prevention cam- 
paign to be carried on in connection 
with the observance of Fire Prevention 
Day, Oct. 9. Chief Mayer is one of the 
many chiefs in the state who realize 
that his responsibilities to the people 
of his city extend much further than in 
simply putting out fires after they 
have started. He has on file at his 
office a description of every business 
house in Bloomington, with a record 
of the defects therein, which he is hav- 
ing remedied as rapidly as possible. 

During May sixteen barns and four 
dilapidated dwellings were condemned 
on his recommendation, and removed 
by the city authorities. He is now pre- 
paring an inspection blank which he 
expects to have distributed to the 
school children of his city on Fire Pre- 
vention Day. The blanks will be filled 
out by the pupils and are designed to 
give a detailed description of the char- 
acter of the dwelling in which that par- 
ticular pupil lives, together with such 
fire hazard defects as may be readily 
determined in an inspection by the 
child. This will not only bring to the 
chief’s attention fire hazard conditions 
in Bloomington, but will bring to the 
immediate attention of the owner and 
occupant of the building, defects which 
probably have escaped his notice and 
attention. 

This plan has been tried in a num- 
ber of cities of the state and has been 
followed by remarkable success in the 
improvement of fire hazard conditions 
therein; so much, in fact, that State 
Fire Marshal Walter H. Bennett is 
having printed a blank of the same 
character which he intends to use in 
connection with the inspections of va- 
rious cities of the state by the Illinois 
Fire Prevention Association. 





Conditions at Herrin 
Conditions at Herrin, Ill., seem to be 
clearing for the better, all of the com- 
panies having agreed to attach the 
three-fourths value clause to all policies 
issued from now on. The town has 








DETROIT, MICH. 
HAS BEEN 


PN 555s Fos 60.58 0s $1,549,823.67 


D. M. FERRY, JR E. J. BOOTH 
Presid ice-Presiden 


ent Vice- 





THE MICHIGAN 


Fire and Marine Insurance Company 


FURNISHING HONORABLE FIRE _ IN- 
SURANCE INDEMNITY FOR THIRTY-THREE YEARS 


lt has paid $7,241,000 in losses 


IT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


Capital........ eee eeee + +$400,000.06 
H. E. EVERETT E. P. WEBB 
Secretary ‘t Secretary 


out the memorials adopted by the order 
in tribute to the late W. H. Kinney, ad- 
juster of the Fidelity-Phenix, and R. 
Odell, former Illinois state agent of 
the Fidelity-Phenix. 


SHOULD GET BETTER TEAM 
The Wood River (Ill.) volunteer fire 
department has been disbanded because 
of differences of opinion as to the depart- 
ment being sponsor for a baseball team 
and also for entertainments given in the 
name of the organization. 


INSURE STANDING WHEAT 

Combined fire and tornado insurance on 
growing and ripened wheat is being 
bought extensively by farmers in the bot- 
tom lands near East St. Louis. It is 
said that this practice has been followed 
there for several years, but that it is 
more extensive this year than ever before 
because of the heavy crop. The farmers 
fear that a spark from a locomotive may 
set fire to the wheat and destroy it be- 
fore it can be harvested. The policies 
run for sixty days or less and the rate is 
70 cents per $100. 





TALE OF WITHDRAWALS 


A meeting of insurance and real estate 
agents of East St. Louis, Ill., was held 
Tuesday to consider fire prevention and 
other improvement measures. The meet- 
ing was inspired by an article appearing 
in one of the St. Louis papers a few days 
ago, stating that representatives of cer- 
tain insurance companies were consider- 
ing the question of withdrawing from 
East St. Louis in consequence of heavy 
losses. The agents recommended the com- 
pletion of the engine house at Lansdowne, 
a suburb, and other measures that may 
tend to reduce the fire hazard. A few 
companies have withdrawn from the city. 





WISCONSIN NOTES 


Wisconsin. 
placed. 


Julius Heisinger of Antigo, Wis., has 
purchased the A. J. Caldwell Insurance 
Agency at Oconto, Wis. 

McCoy & Holden succeed J. E. Wilberg 
at Sparta, Wis. Mr. Wilberg recently 
purchased the Bartlett & Divoll agency. 
The new agents operate the Monroe 
County Abstract Co. 

Charles Piers, of Menominee, Wis., who 
sold out his fire insurance agency two 
years ago to T. A. Barker, has purchased 
back half of his old interest. He will 
open an independent agency and will rep- 
resent several of the companies. 


Several agencies have been 





ILLINOIS NOTES 


Keiser Brothers have sold their fire in- 
surance agency at Mt. Olive, Ill, to F. A. 
Sassmannshausen. 


Horace J. Eggman, in the insurance 
business at East St. Louis, Ill, has an- 
nounced himself a candidate for treasurer 
of St. Clair county, Illinois, subject to 
the result of the Republican primaries. 


Efforts are being made through an ap- 
peal to the state board to have all com- 
panies in the William Hobbe agency at 
Belleville, Ill., report through the stamp- 
ing secretary at East St. Louis. Many 
of the companies have already “complied. 





The Birmingham Water Works Com- 
any is winner in the suit brought by the 
city of Birmingham, Ala., some time ago 
to nullify the charter and franchise of the 
water company. 


The Arizona Fire has been admitted to | 








NO VIOLATION OF THE LAW 


Attorney-General Finds No Fault with 
Letters that Bureau Companies 
Sent to Agents 





The attorney-general of Minnesota 
has ruled that there is nothing in vio- 
lation of the law in the letters that 
Western Insurance Bureau companies 
have written to St. Paul and Minne- 
apolis local agents, notifying them of 
the new commission arrangement for 
those cities. The mixed agencies in 
these two cities go on the Union scale 
of 15, 20 and 25 percent, and the clear 
Bureau offices go on the Bureau sched- 
ule. Some of these letters were sub- 
mitted to the state insurance depart- 
ment and then to the attorney-general 
for review, as to whether they violated 
the law. 


Change in. Doerfler Agency 

O. L. Brown has withdrawn as a 
partner in the Ed. G. Doerfler Co. gen- 
eral agency of Des Moines, which rep- 
resents the Globe & Rutgers, Middle- 
west Fire and Lumber of New York 
Mr. Brown will hereafter devote his 
entire time to his real estate holdings 
and business. 


Prospects for Big Meeting 


Iowa fire insurance field men have 
been working northern Iowa diligently 
this week, preparatory to descending 
upon Lake Okoboji for-the big midsum- 
mer splash of the Iowa pond of the 
Blue Goose, Thursday, Friday and Sat- 
urday. Most Loyal Gander Will H. 
Harrison, before departing Tuesday 
morning, declared that prospects for a 
record-breaker were never better. 


W. E. Fudger Has Resigned 


W. E. Fudger, chief underwriter at 
the home office of the Canada National 
of Winnipeg, has resigned, due, it is 
said, to continued interference by the 
managing director, W. T. Alexander, 
who is not an insurance man. 


Oo. P. NEWMAN LOSES POST 

Oliver Peck Newman, son of George C. 
Newman of Des Moines, has lost out in a 
case in court at Washington, D. Cs to 
have him removed as one of the city com- 
missioners because of insufficient resi- 
dence in that city. Mr. Newman was ap- 
pointed by President Wilson. He has 
taken an appeal from the decision of the 
court and expects to hold the office pend- 
ing the appeal. 


Minnesota Agency Appointments 

Coml. Union—C. A. and A. A. Baker, poss 
Sanders and William Bowman, Detroit; W. 
Thorburn, Marshall; P. H. Furth, New Ula 

American—G. H. Brookner, Rochester; 2. &. 
Connolly, Danvers. 

National, Ct.—G. L. Schmitz, Wells; H. N. 
Nelson, Round Lake; C. H. Dracer, Wells. 

Niagara—B. L. Crowe, Crookston; A. B. 
Burkee, Brandon; W. T. Barry, Kelliher; James 





Retailers Indemnity Company 
GRAND RAPIDS, MICH. 


DRUG AND LIQUOR INDEMNITY 


































































SAN FRANCISCO: DALLAS: 
A. C, Olds J. S. Aldehoff & Co. 
Manager General Agents 
INSURANCE COMPANY, 
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UNITED STATES BRANCH 
CHICAGO: ATLANTA: 
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Fiancee, Pine Island; Henry Weiss, Zum- 
rota. 

Amer. Cent.—C. H. Budd, Montevideo; W. A. 
Day, Sacred Heart. 

rov. Wash.—P. H. Furth, New Ulm; J. A. 
Butchart, Duluth. 

Germania—M, ‘E. Stone, St. Peter; R. P. 
Pfeifer, Rochester. 

Home—G. B. Dowd and B. R. Nevins, Wi- 
nona; G. P. Johnson, Lakefield. 

Wmsburgh. City—W. F. Odell, Graceville; S. 
D. Wilmers and O. E. Bowers, Benson. 

Columb. Natl.—C. G. and W. A. Baumann, 
Winona. 

Minneapolis—H, B. Atz, Hancock; W. O. 
Johnson, Willmar; O. J. Johnson, Glenwood; 
A. C. Emmons, Virginia; H. A. Brown, Crosby; 
Cc. C. Enestvedt, Belview. 

Bankers & Merch—M. J. Woolley, Akeley; 
H. N. Harding, Cass Lake. 

State of Pa.—H. A. Johnson, Scandia; J. G. 
Dill, Wabasha; R. S. Clark, Morris; Grace F. 
Kaercher, Ortonville. 

Springfield—H. T. Larson, De Graff. 

Detroit F. & M.—B. L. Crowe, Crookston. 

Royal Exch.—J. C. Moodey, Minneapolis. 

Standard, Ct.—Norman Thompson, Moorhead. 

Stuyvesant—G. V. B. Hill, Minneapolis. 

London—J. C. Moodey, Minneapolis. 

Detroit Natl—Matthew Donaghue, Minneap- 
olis. 

Royal—H. D. McNeil, Cuyuna. 

Mich. F. & M.—B. i Crowe, Crookston. 

Scott. Union—Oliver Chirhart, Sauk Rapids. 

Girard—F, R. Whipple, Duluth. 

St. Paul—Ray Wiggens, Riverton; C. H. 
Budd, Montevideo; . B. Paulson, Grand 
Meadow; M. J. Kolb, Gonvick; C. J. Scho- 
field, Spring Grove; George Walker; Moorhead; 
F. W. Hales, Long Lake; . McAlpine, 

; % Bouck, a oe 2 Peterson, 
Oklee; E. S. Olson, Hagan; Swanson, 
Withrow; J. O. Lindskog and C. Beckwith, 
Minneapolis; Joseph Pistulka, Seaforth; Frank 
Buscher, Millerville; A. E. Eddy, Brook Park; 
L. J. Hill, St. Paul; J. E. Schow, South Still- 
water; R. F. Eddy, Sauk Center; W. A. Bosin, 
Rapidan; August Schultz, Silver Lake; Henry 
Kummer, Cold Spring; I. V. Fay, Duluth. 

N. W. F. & M.—Joseph Pistulka, Seaforth; 
T. M. Mullen, St. James; F. C. Wynne, H. E. 
Dickinson, F. Matschke, C. H. Wood and 
G. B. Sigurdson, Minneapolis; Stanley Douglas 
and B. E. Nelson, Mora; C Swenson, Ka- 
sota; J. L. Humphrey, Fosston; P. A. Preus, 
Champlin; F. H. Koenecke, Ceylon; H. B. 
Hermsmeyer, Delano. 

Wmsburgh. City—B. L. Crowe, Crookston; 
U. Wilhelm, Balaton; J. Murphy, Kinkenny; 
E. N. Morritt, Ortonville; C. Larson, St. James; 
N. A. Hollinbeck, Andrew Pearson and J. O. 
Lindskog, Minneapolis; R. A. Lilley and Carl 
Schuler, St. Paul; A. E. Erickson, Alden; J. J. 
Waddell, J. H. Spencer, H. W. Baker and 
A. D. Sherman, Mankato. 

Fid.-Phenix—Ehme Bruns and H. W. Ashley, 
Raymond; L. Hanson, Russell; A. H. Schultz, 
Silver Lake; M. Glemmestad, Tyler. 

Aetna—C. O. Bakke, Ashby; Alfred Hoel, 
Gilbert; Frank Buscher, Millerville; Ed Mosse- 
fin, Fertile; P. M. Johnson, Aurora; H. P. De- 
neen, Triumph. 

Continental—A. J. McLean, Madelia; E. E. 
Greeno, Staples; T. L. Spilde, Halma; J. E. 
Odegard, Princeton; O. E. Juvrud, Rothsay. 

L. & L. & G—B. M. Hanson, Pequot; A. J. 
Kehrer, Norwood; P. A. Preus, Champlin; Pre- 
dent Jacques, Butler; Jacob Thienes, North 
Prairie. 

Urbaine—F. P., R. G. and W. J. Hopwood 
and F. J. Corriston, Minneapolis. 

Glens Falls—T, R. Foley, Jr., Aitkin; I. J. 
Courtright, Staples; Miss E. Z. Burgoyne, 
Brainerd. : 

Hartford—C. C. Ebestvedt, Belview; T. W. 
Comnick, Gaylord; Alfred Hoel, Gilbert; C. C. 
Crawford, Mantorville. 

Westchester—J. G. Jelle, Two Harbors; W. 
T. Mount, Aitkin; A. O. Sletvold, Detroit. 

Phoenix, Ct.— Doran, Duluth; F. H. 
Koenecke, Ceylon; Oliver Chirhart, Sauk Rapids. 

County—Phelps-Eastman Co., Minneapolis. 





IOWA NOTES 


Sioux City, Iowa, held automobile races 
July 4 and before the event the promoters 
took out insurance in Lloyds of London 
for $25,000 on the weather. The Lloyds 
won out, for the weather was splendid. 

Deputy State Fire Marshal Tracy in- 
Spected Ida Grove, Iowa, last week and 
made the people there happy by telling 
them it was the cleanest and best kept 
town he has visited in Iowa all summer. 

Edd G. Doerfler has opened a. local 
agency in Des Moines, in charge of B. C. 
Rhoton, of Sioux City. Mr. Doerfier has 
heretofore confined his business to the 


State at large. He represents five com- 
panies, 


Hotel Wisconsin 


MILWAUKEE 








ARTHUR M. GRANT 


President and General Manager 
(Formerly, Manager of the Brevoort, Chicago) 





Insurance men will find the Wiscon- 
sin has superior facilities and will 


THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, ARKANSAS, 
OKLAHOMA, TEXAS 





MEETING HELD AT HANNIBAL 








Much Interest Was Shown in Fire Pre- 
vention by the Business Men 
of City 





Much interest was shown in fire pre- 
vention by the business men and club 
women of Hannibal. at the meeting 
held there last week by the Missouri 
department and the Missouri Fire Pre- 
vention Association. 

The circuit court room was well 
filled despite the rainy evening. Super- 
intendent Revelle was detained because 
of important departmental business. 
The principal address of the evening 
was ‘made by Fire Marshal Walter H. 
Bennett, of Illinois, who was in Quin- 
cey during the day and ran over for 
the meeting to meet Superintendent 
Revelle. 

Means Ray, chief clerk in the Mis- 
souri department, was also one of the 
speakers. The visiting members of the 
association and Mr. Ray were enter- 
tained at the Country Club by the 
local agents. This will be the last 
meeting to be held this summer. 





Oklahoma Agents to Meet 
The Oklahoma Association of Insur- 


ance Agents will meet in Oklahoma 
City July 15 and 16. 





Working Up Convention Interest 

Lyle A. Stephenson, Long building, 
Kansas City, Mo., requests that all Mis- 
souri agents that intend to be present 
at the National Local Agents Associa- 
tion convention in Minneapolis, Aug. 
17-19, write to him. He is rounding 
up the delegation and desires to find 
out how many from Missouri will be 
on hand. 





MANY WHEAT FIELD FIRES 


The state fire marshal of Kansas re- 
ports a number of large wheat fields have 
been destroyed by fire recently in that 
state. The wheat was so dry and ripe that 
the blaze spread and got beyond control in 
a short time. Most of these fires are due 
to sparks from locomotives, threshing 
machines or carelessness of smokers. The 
state fire marshal advises plowing around 
the field to save adjoining wheat fields. 





MISSOURI BROKERS LICENSED 


The following brokers have been li- 
censed by the Missouri department: J. 
F. Kortanek, Adolph Nast, E. R. Eddins, 
H. J. Braun, A. H. Frederick, L. W. Day, 
M. J. Krodell, J. F. Johnson, C. A. Daugh- 
erty, F. J. Cornwell, F. P. Horras, D. 8S. 
Stahl, J. F. Bischof, F. J. Lesyna, Frank 
Trombridge, Hutchins Inge, C. P. Whit- 
bread, W. A. Giraldin, E. W. Thomas, F. 
A. Reid, W. G. F. Jacob, H. E. Papin, 
L. N. Bainster, F. H. Leifield, Frank Du- 
binsky, St. Louis; H. G. Stocksiek, Jen- 
nings; J. B. Longaire, Philadelphia. 





LOCAL TAXES REPEALED 


The cities of Excelsior Springs, Carroll- 
ton, Parkville and Neosho, Mo., recently 
annulled their city ordinances requiring 


Hotel Dyckman 


6th Street .% Between Hennepin 


and Nicollet Aves. 








Absolutely Fireproof 


National Local 
Agents’ Convention 


Minneapolis, August 18, 1914 
Insurance men are now making 
reservations. 


300 rooms. Every one with pri- 
vate bath. 


Local, Long Distance and Inter- 
Communicating Telephones. 
Rates $1.50 and Upward 
European Plan 
H. J. Tremaine Wm. H. Jones 





havespecial regard for their comfort. 





President > Manager 








SPRINGFIELD LAN INS 


WESTERN DEPT, ‘ CHICAGO AF. DEAN, MGR. 


The Springfield’s standing and character are too 


well known to need advertising. 


It has always 


stood for sound underwriting practices and its 
record is unsmirched by any sort of dalliance 
with annexes. 


(Extract from the Springfield's ‘“‘Oriflamme,” 
published sixteen years ago, January, 1898) 


“Tf the annex is impracticable, illegal and unjust, certainly no 
agent can afford to build up its business when it is likely to be 
closed out by the strong arm of the law. No sane agent can afford 
to place his expiratiors where he may find them some day in the 
hands of a business rival, making it necessary for him to fight for 
the renewal of every risk.” 











Arizona Fire Insurance Company 


Capital - - - 


ARTHUR J. DAVIS, - - - 


PHOENIX, ARIZONA 


$200,000 


- Special Agent 


2033 Insurance Exchange, - CHICAGO 
ILLINOIS INDIANA OHIO PENNSYLVANIA 
MICHIGAN WISCONSIN MISSOURI 
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SEEING IS BELIEVING 
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insurance ents to pay special taxes to 

the city to do business. Immediately the KENTUCKY AND THE SOUTH CARL FISCHER 
Mi I C. K, BRADLEY ALEXANDER MITCHEL H. H. HAND 

ge og ae L og ¢ a President Vice-President Secretary and Genl. Mgr. Treasures 


making a reduction in rates. About twen- 

ty cities in the state have taken similar 

action in the last eight months. Excelsior 

Springs charged the agents $50 a year. 

Ses aston — cities the rates were $20 or 
a@ year. 





Missouri Agency Appointments 
Buff. ne T. Harris, Cameron. 
Boston—B. L. Bonfoe Kirksville. 
Commercial, D, C— Herman & Mairs, Milan. 
Fire Assn.—wW. F. Maring, Carthage. 


Hartford—M. L. joes & C iberal; H. 
H. meaty Deepwater; F. we “Baler, Kansas 
City; W P. Chapman, itollistey; ; W. J. Boschert, 
Bunceton. 


Ham.-Brem.—H. O. Baker, 


Martini, M 
B. Py nner ay and E, - Jig Martin vid 


R. Smyt e, St. Louis. 

P, Espenscheid, Sedalia. 

Frank.—Charles Reinhardt, Noel 

Robyn and Otto Weber, St. Louis. 
Nord-Deutsche—Otto Krue, St. Louis. 
Northern, Eng.—W. J. Gunby, Chillicothe. 
New Hamp.—S. D. a Kirksville; 

F. L. Ayres & Co., Marshall; V. Le Lewis, St. 

Louis; wes & Dawes, Wile 8 rings. 


Orient—H. S. Shaw, Dexter; F. L. Ayres & 
Co., Marshall. 
Westchester—Browning & Slack, Jackson; 


Allen & Hart, Windsor. 

fgg ’City—Joe Moore, Sikeston; T. M. 
Ludden, Marceline. 

Prov. Wash.—Jones & Huffman, Kennett. 

American—P. Gibbons, Edina; 
Hulett, Sturgeon. 

Atlas, Eng.—Wyatt & Maring, 
Riley & Labrunerie, St. Joseph. 

Coml. Union, Eng.—H. C. Darr, Bethany. 

Commonwealth—S. E. Cate, St. Louis. 

Concordia—Sawyer & Snyder, Trenton. 

County—Sardius Smith, Te lin, 

Firemens—C. A. Egley, ermann; W. R. 
Parker, Newburg; Chas. Petts, Warsaw; Mc- 
Kenna & Steininger, Jefferson City; E. C, Little- 
field, Knobknoster. 


Carthage; 


Franklin—W,. F. Maring, Carthage. 

Ger. Amer., N. Y.—W. J. Gunby, Chillicothe; 
B. H. Lintner, Connellsville; R. H. Maddox, 
Ladue; W. Oliver, Oran; . Lewis, St. 
Louis; Hoblitzell &' Porter, Skidmore; S. A. 
Robinson, Southwest City; D. H. & C. N. 
Crooks, Worthington. 

& & G., N. ¥.—W. A, O’Connor and 


L. L. 
T. B. Talimadge, St. Louis. 


TEXAS NOTES 


Fire at Mineral Wells, Tex., Saturday, 
destroyed four blocks of frame hotels and 
residences, with $70,000 loss. 


Glen Walker, head of the local agency 
of Glen Walker & Co., Fort Worth, has 
returned from an extended European trip. 


Two indictments charging arson have 
been returned by a grand jury as a result 
of the burning of a Dallas restaurant. H. 
D. Barton, proprietor of the restaurant, 
is one of those under arrest. 


Entirely without fire fighting equip- 
ment, as a result of the burning of its 
city hall on June 26, the town of San 
Marcos, Tex., last Saturday suffered $40,- 
000 loss in its fifth fire since January. 


As a result of waterworks improve- 
ments, the town of Georgetown, Tex., has 
been given a decrease in its key rate 
from 46 to 35 cents. When the new law 
was put into effect the rate was 86. Most 
of the decreases have been due to im- 
provements in the waterworks system. 

Two additional reciprocals have been 
licensed in Texas, making thirty-five in 
all. One is an accident concern, which is 
out of the ordinary. The other is the 
Farmers’ Mutual Protective Association 
of Stratford, a small place in Sherman 
county, out on the Texas plains, and C. 
W. Lancaster is manager, 


After several attempts the Ginners Mu- 
tual Fire, of Houston, Texas, secured the 
approval of the Texas commissioner to its 
charter and by-laws. There was never 
any objection to the charter, but the at- 
torney-general pointed out several objec- 
tions to the by-laws. This concern has 
no connection with the Ginner’s Mutual 
headed by Dabney White, of Tyler. 


MISSOURI NOTES 


A. V. Schermerhorn has withdrawn from 
the local agency firm of Sawtelle, Serven 
& Schermerhorn at St. Louis, Mo, 


James B. Wallace, head of the Wallace 
Insurance Agency in Kansas City, is likely 
to be the next Jackson county recorder. 
The candidacy of the well known local 
agent recently was announced. He is run- 
ning on the Progressive ticket. 


The Georgia Home has reinsured its 
term business in Missouri in the British 
America. The Georgia Home stopped 
writing in the state a year ago, but could 
not withdraw its $10,000 deposit with the 
State so long as it had any liability out- 
standing. 


SOUTHWESTERN NOTES 


R. E. Robertson has purchased the 
L. Malone agency at Jonesboro, Ark., as- 
suming control July 1. Mr. Malone, who 
has been in the insurance business thirty 
years, will remain with Mr. Robertson. 

The «state board of public affairs of 
Oklahoma has collected $17,955 from the 
various companies on the recently de- 
stroyed building at Fort Supply, Okla., 
insane asylum. 











COMMISSION INVITES VIEWS 


Kentuck 


Body Asks Suggestion for 
New Reasons—H 


ws, With enry 
Barrett Is Chairman 





The special commission appointed in 
Kentucky for the purpose of investigat- 
ing the fire insurance situation and 
making recommendations to the 1916 
legislature is beginning its work, 
though active operations will not be 
undertaken until this fall. It has, how- 
ever, requested the state insurance 
board, the companies and any others 
who have ideas on the subject to sub- 
mit in writing proposed changes in the 
laws, together with their reasons for 
supporting them. D. O. Myatt, attor- 
ney for the state insurance board, is 
Preparing, at the request of the com- 
mission, a digest of the decisions in 
Kentucky of the insurance laws of 
other states for the use of the com- 
mission, “The commission has organ- 
ized by electing Henry Barrett, of 
Henderson, chairman, and George z. 
Payne, of Frankfort, secretary. Rep- 
resentative Frank Greene, of Carroll- 
ton, is the other member. He repre- 
sents the state, while Mr. Payne was 
named by the insurance men and Mr. 
Barrett by the business interests. 





Get Louisiana State Agencies 


On July 1 Godchaux & Mayer of 
New Orleans became Louisiana general 
agents of the American Central, Mer- 
cantile Fire & Marine Underwriters, 
St. Paul Fire & Marine, Minnesota 
Underwriters, Michigan Fire & Marine 
and Detroit Fire & Marine. Harold 
Mayer of the firm will be in charge of 
the general agency business. 

L. Lacombe of Opelousas, La., on 
July 1 became manager of the New 
Brunswick Fire for Louisiana. All 
agents in the state will report to him. 
Hughs, Yates & Hurt of Atlanta have 
heretofore had the New Brunswick for 
Louisiana. Mr. Lacombe’ expects 
shortly to get the general agency of 
another company for the state. 


SOUTHERN COMMITTEES NAMED 

President Clarence F. Low of the South 
Eastern Underwriters’ Association, has 
made the following appointments: Execu- 
tive committee, . E. Chapin, chairman; 
G. W. Babb, Dowdell Brown, H. R. Bush, 
Cc. H. Coffin, Milton Dargan, ’R. N. Hughs, 
Dy: Harris, Cc. J. Holman, John H. 
Kelly, Joseph McCord, W. R. Prescott, 
H. E. Rees, Harry A. Smith, Edwin G. 
Seibels; arbitration committee: Edward 
Milligan, chairman; R. M. Bissell, J. H. 
Brewster, C. L. Case, L. W. Crockett, A. 
Ww. ere Geo. W. Dewey, J. J. Guile, 
H. W. Eaton, J. Montgomery Hare, E. C. 
Irvin, Jos. A. Kelsey, A. G. McIlwaine, 
John H. Stoddard and G. W. Babb. 





NORTH CAROLINA REPORT 

After an exhaustive probe into the in- 
surance situation in North Carolina, the 
investigating committee of the legislature 
of that state is about ready to issue its 
report. Expert testimony was given be- 
fore the commission by the underwriters 
as to the heavy underwriting expense in 
the state combined with taxes imposed by 
statute. The home companies were per- 
mitted to take the lead in presenting the 
condition of affairs. It is thought that 
the agitation will result in better condi- 
tions in the future. 





GLOBE & RUTGERS INSTRUCTIONS 

Memphis, Tenn., July 2—To the Editor: 
In your issue of June 25 you state in in- 
ference, if not in substance, that the 





NORTHERN FIRE & 
MARINE. INS. CO. 


GRAND FORKS, NORTH DAKOTA 


SURPLUS TO POLICY HOLDERS 
OVER TWO HUNDRED AND FIFTY THOUSAND DOLLARS 











ety from agents 











SHC U RITY 


Fire Insurance Company of Davenport, Ia. 
@. FE. GILMAN, Prese'’t 


mM. Cc. HBINSCH, soeo’y 


CASH CAPITAL $200,000 


This Company has had 31 years of successful business experience, and is now doing 
business in Towa, Illinois, Wisconsin, Ohio and Indiana. 
cgrat, beens because in addition to writing a general business, it accepts practi 

We want agents in the above states, and would paediake 


It is a good company for the 


y all classes 


@ to represent us. Address the Secretary, 





STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Ulinois 
On Madison St., near La Sala 


One minute from the 
Insurance District..... 


The Patronage of tn- 


JOHN C. O'NEILL Manager 





Absolutely Fireproof . 


Martin Hotel 


SIOUX CITY, IOWA 








The Equity Mutual Fire Insurance Association 
SIOUX CITY, 


~ IOWA 


ORGANIZED 1898 


A Full Reserve Mutual Organized Under the 


Strict Laws of Iowa 





WANTE 





GOOD LIVE AGENTS in all unoc- 
ae territory in Kansas to write 


ail Insurance. Company fourteen 


years old. New Policies. pee Rates. Good Commissions. 


Address ELMER F. BAGLEY, Secretary 


Columbian Building, TOPEKA, KANSAS 








OF SIOUX FALLS, SOUTH DAKOTA 


One Hundred Thousand Dol- 


lars deposited to secure 
policy holders. 


GOOD AGENTS WANTED IN NORTH DAKOTA, 


SOUTH DAKOTA AND IOWA 





THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-to-date. $100,000.00 recently expended in improvements. European 
Plan. Cuisine of acknowledged excellence. 
Breakfasts, Club Luncheons. 


Restaurant prices reasonable. Club 


LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 





1898 Sixteen Years of Service 1914 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adiustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota and South Da- 
kota and accepts business on good 
+ risksdirect inany State inthe Union. 








* and Middlewest Fire 


GEO, A. MOWRY, President W.A.GORDON, Secretary WILLIAM WALSH, Asst. Sec'y 


Twin City Fire Insurance Co. 


MIDDLEWEST FIRE UNDERWRITERS AGENCY 
MINNEAPOLIS, MINN. 


A stpeetigation of the Duin City Five 
Insurance Com: 


Local Representatives Desired in Montana 


Casu CapitTat $500,000 








President Secretary 
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Globe & Rutgers had agreed to allow the 
former ents of the companies in Ten- 
nessee which they reinsured, to make en- 
dorsemnts, transfers, etc., on their re- 
spective policies. - 

Such is not the case. The Globe & 
Rutgers upon the demand of the insur- 
ance department agreed that their agents 
were authorized to make endorsements 
on policies of any company reinsured by 
the Globe & Rutgers, on risks located in 
cities or towns where there was a Globe 
& Rutgers agent, but in the event there 
was no Globe & Rutgers agent in such 
city or town, then the endorsement was 
to be sent to this office for attention and 
approval. 

The Globe & Rutgers instructed us a 
year ago to make endorsements on any 
of their reinsured companies where the 
endorsements were in order, and a careful 
examination shows that there have been 
less than a dozen applications for endorse- 
ments, transfers, etc., made by us in the 
past six months. W. L. Nelson & Co. 


WOULD REMOVE THE HAZARDS 


The state insurance board of Kentucky 
has addressed a bulletin to companies 
writing farm business in that state, ask- 
ing that it be given the make-up of rates 
in all cases where a charge is made for 
removable defects on farm property. 

In asking for this information, the board 
says: 

“We do not wish to burden you with a 
request to furnish unnecessary informa- 
tion, but we feel sure that you will be 
willing to have us cooperate with you in 
an effort to better conditions in this way.” 

It is indicated that the board will take 
up with the individual property owner 
the matter of removing the defects in 
order to make the application of a lower 
rate possible. 


CONFUSION IN BULLETINS 


Owing to the possibility of confusion 
on the part of agents resulting from re- 
ceiving bulletins and instructions from 
two different sources, the attention of the 
state insurance board of Kentucky has 
been called to the fact that it has au- 
thority over the companies but not over 
the agents of the state. The state board 
has been in the habit of sending out cir- 
culars and instructions to local agents 
following the issuance of orders to the 
companies, and as these are put in the 
hands of the agents at the same time that 
similar instructions are received from the 
Kentucky Actuarial Bureau, an opportuni- 
ty for confusion is thus developed. It is 
expected now that the board’s attention 
has been called to its lack of authority 
over the agents, that it will refrain from 
sending out notices to them. 


GENERAL SOUTHERN NOTES 


Harry 8S. Utley, of Smith Mills, Ky., has 
purchased the agency of Clyde Grady, and 
is now the only fire insurance agent in the 
town. 


Following the suicide of Henry C. Wal- 
ler recently, the business and-good will 
of H. C. Waller & Co., Bessemer, Ala., 
has been purchased by Lee Moody & Co., 
which is the oldest and largest insurance 
agency in the city. 

South Carolina agents are said to be 
greatly wrought up over the writing of the 
State property through reinsurance of the 
sinking fund commission, claiming that 
the companies have placed them at a dis- 
advantage in bidding for the business. 
The trouble will be aired before the griev- 
ance committee of the state local agents 
association and later will be taken to the 
national association. 


TENNESSEE NOTES 


The big South Memphis cotton sheds 
of the Memphis Terminal Corporation will 
be sprinklered. 


R. H. Shearin has been appointed man- 
ager of the Memphis branch of the Ten- 
nessee Inspection Bureau. 

The drouth fn Tennessee is causing a 
heavy loss ratio. It is said losses are 
even worse than last year, when the ratio 
was high. 

Elliott Middleton, manager of the Ten- 
nessee Inspection Bureau, has won the 
tennis championship of Nashville and 
middle Tennessee. He is now trying to 
organize an intercity tournament for 
Nashville, Knoxville, Memphis and Chat- 
tanooga and if he wins in that tourna- 
oul he will be qualified for big league 
ns The burning of the Wherry Furniture 

Ompany at Nashville last Friday is said 
to about put an end to the movement to 
corral all of the retail furniture risks 
ad the state by a cooperative agency. The 
the was the second one in Nashville to 
iE e furniture interests, the other loss, the 

radford Furniture Company, having 


been adjusted as 
the second fire. a total loss just before 





DWELLING HOUSE INVENTORIES 


Write for prices 





Poor & Van Ness 
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Abell Bidg., BALTIMORE 





CAPITAL $850,000.00 SURPLUS TO POLICY HOLDERS $1,241,292.04 
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SUBURBAN EXCHANGE’S PLAN 


Canvass of Votes Shows Majority Are 
in Favor of Increased Compen- 
sation Amendments 


The canvass of the votes of mem- 
bers of the Suburban Fire Insurance 
Exchange in New York who have been 
voting on increased commissions to 
brokers and local agents in the sub- 
urban territory, has been completed and 
more than 90 percent of the total mem- 
bership has voted in favor of the adop- 
tion of the two amendments to the 
agreement which will increase commis- 
sions. . 

Article 11 as amended provides that 
no company or member of the Ex- 
change shall pay or allow to be paid to 
an agent, any compensation in excess 
of 20 percent flat commission upon the 
net premiums of the agency. However, 
those agents filing the proper pledge 
of observance of Suburban Exchange 
rules, including the brokerage and com- 
mission requirements, may receive a 
five per cent contingent commission. 
The manner in which this contingent 
commission of 5 percent is to be com- 
puted is gone into minutely in the 
amended article. ; 

The contingent account must be 
made up at the end of each 12 months 
of continuous service at any agency. 
The account will be made up in such 
a manner that first, as a credit, shall 
appear premiums of the agency for the 
twelve months’ period; then deduc- 
tions are made for cancelled premiums, 
return premiums and rebate premiums; 
also agency expenses including the 
commissions and postage. 

Other deductions include state and 
municipal fees and taxes, also Ex- 
change assessments, premiums on rein- 
surance upon the business of the 
agency affected by the agent or at his 
request, and finally the incurred losses 
of the agency (whether paid or other- 
wise) occurring during the contingent 
period. Upon the balance remaining 
after the deductions, the 5 percent con- 
tingent will be allowed. 

No contingent commission, however, 
will be allowed to any agent who has not 
filed the proper pledge in support of the 
Exchange rules. Thus, 20 percent flat 
and 5 percent contingent is the maximum 
which the exchahge will permit. The 
agreement, however, does not prohibit the 
allowance of an ‘over-riding salary or 
commission to a bonafide general agent 
recognized as such by the exchange. 

No company or member shall pay or 
allow any agent to pay any brokerage 
in excess of 15 percent on property lo- 
cated within the Suburban Exchange ter- 
ritory. The brokerage must be paid out 
of the agent’s commission and shall not 
be additional compensation to the agent. 

At the meeting of the Suburban Ex- 
change, July 21, the amendments will be 
ealled from the table and the change in 
the agreement will be officially ratified. 
Upon the amendment to the by-laws be- 
ing adopted the executive committee will 
recommend to the exchange that they, to- 
gether with the amendment to the agree- 
ment now adopted, shall be made effective 
as of July 1, 1914. 





The funeral services of Robert H. Hun- 
ter, formerly New York deputy superin- 
tendent of insurance, was held at his late 
residence in Poughkeepsie Saturday after- 
noon. Mr. Hunter had a stroke of paraly- 
sis about ten days ago and another Wed- 
nesday of last week, from which he died 
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Wednesday evening. He was appointed 
deputy superintendent by Superintendent 





SURPLUS frecticd touscat forms of insumace tn best American 
and Foreign companies and at Lloyds, London. 

Li A & & AND YOUR BUSINESS SOLICITED; PROMPT ATTENTION 

FLOATERS 


F. R. THOMPSON 
Insurance Exchange, Chicago, Ill. 
Kaskaskia Live Stock Insurance Company 
Incorporated Under the Laws of Illinois 





Desires applications for agencies in Ohio and unoccupied territory in Illi- 
nois. Must be men of excellent standing, who can produce results. 


We have a clean, profitable proposition for the right men. 


KASKASKIA LIVE STOCK INSURANCE COMPANY 
Kaskaskia Building, SHELBYVILLE, ILLINOIS 


B. CREMER, President ESTABLISHED 1876 IAS. CR 





CHAS. CREMER, Secretary 


German Fire Insurance Company | 
CAPITAL $200,000 


OF PEORIA, ILLINOIS 

January 1, 1914 
Admitted Assets - - - ~- = = $1,211,261.30 
Policyholders’ Surplus - - = - $425,343.80 


Granite Live Stock Insurance Company 


C. A. LAFFERTY, Pres. BLOOMINGTON, ILLINOIS JOHN B. RICE, Secy. 


Paid in Baltimore - - - - = = $102,000 
Paid in San Francisco- - - += = §470,16 








The Best in the West. Our Special Policy 
Insures the Mare and unborn Colt 





Ask about our New Policy against Fire, Lightning and Tornado. 
wanted in Illinois. 


Agents 








Commercial Fire Insurance Company 


Full Paid Capital - - - $466,338 
Surplus to Policyholders - 575,227 


Address applications for agencies to the Company 


SOUTHERN BUILDING, WASHINGTON, D. C. 











Louts F. Payne in 1897 and continued in| which closed the season June 30. The 
that position through the term of Francis | Connecticut won ten games and lost two. 





Hendricks and part of Otto Kelsey’s term. 
He became postmaster at Poughkeepsie, 
which position he held at the time of his 
death. 


COMMITTEES ARE NAMED 


Te Insurance Society of New York has 
announced the members of several of its 
important committees for the year 1914- 
1915. The finance committee will be com- 
posed of Henry W. Lowe of Johnson & 
Higgins; James Marshall of W. 8S. Brown 
& Company, and Alfred M. Best, pub- 
lisher. 

The committee appointed to arrange 
a series of lectures on loss adjustments 
will have as its chairman, Allen 
Clough, secretary of the loss committee 
of the New York Board; William N. Ba- 
ment of the Home and E. B. Hopwood of 
the Commercial Union. 

The accountancy branch meetings will 
be in charge of L. H. Eckhardt of the 
North British, chairman; T. D. Richard- 
son of the Newark Fire, and C. F. Voorhis 
of the North River. 


WINS HARTFORD PENNANT 


The home office team of the Connecti- 
cut Fire has won the baseball pennant 
in the Hartford fire insurance league, 








The next team on the list was the Hart- 
ford, having won eight and lost four. 
The Connecticut had a first-class team, 
and there is much enthusiasm over its 
being the pennant winner. 





Wisconsin Agency Appointments 

St. Paul—H. J. McAllister, Niagara; F. ° 
Samels, Kennan; A. C. Kingston; Chilton; F. E. 
Duroe and Rodger Hassett, Ladysmith; C. W. 
Brazeau, Lena; J. Binkelman, Marion; Emil 
Mauer and O. B. Strouse, Arcadia; E. J. Kuehl, 
Conrath; Mark Banta, Milwaukee. 

Security, Ia.—Amos Radcliffe, Eagle River; 
f. H. Tobin, Mellen; Frank Williams, Witten- 
erg. 

Springfield—A. F. Bratz, Fredoria; W. C. 
O’Connell, Fox Lake; Martin Blank, Grafton; 
R. J. Russell, Glidden. 

estchester—C, C. Murphy, Westfield; Emil 
Klentz, Reeseville; W. H. Vonderhepdon, Ap- 
pleton; L. N. Clausen, Washburn; S. B, Erns- 

erger, Portage; John Hosmer, La Crosse; F. 

. Colburn, Shiocton; E. R. Boyden, Seymour; 
G. C. Phelps, Pembine. 

North Amer.—Julius Bacher, Milwaukee; C. 
S. Larson, ws ton. 

L. & L. & G—P. H. Knubson, La Farge; 
. _O. Strait, Viola; H. G, Jackson, Mineral 
oint, 
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MUTUALS ARE HARD HIT 

(CONTINUED FROM PAGE 1) 
a large loss at Salem. Aside from the 
Salem Mutual, the Holyoke, which has 
its home office in Salem, reports $225,- 
000. There were approximately 1,300 
buildings totally destroyed in Salem, 
the burned area being about 290 acres. 
The total property loss is given at 
about $12,000,000, while the insurance 
loss is $10,000,000. 


The National of Hartford had the heav- 
iest loss at Salem. One of its officers says: 

“While our returns are not yet com- 
plete, the figures contained in our tele- 
gram ($800,000 gross with half reinsured) 
constitute our best estimate to date. We 
would add in this connection it is but 
natural our losses in Salem are heavy 
since we enjoyed the largest premium in- 
come of any company operating in that 
city (being about twice that of our near- 
est competitor and several times the in- 
come received by most companies). A 
very large proportion of our losses relate 
to dwel —_ house and sprinklered risk 
business of a character generally consid- 
ered most desirable.” 


SEEK TO ENJOIN POTTS 
(CONTINUED FROM PAGE 1) 

that the matter in controversy exceeds 

$3,000, exclusive of interest and costs, 

jointly and as to each of them. 

The bill then sets forth the system 
under which “underwriters agencies” 
and “underwriters” policies are con- 
ducted and issued. The business is con- 
ducted by the various classes—com- 
panies which issue “underwriters” pol- 
icies through their own regularly li- 
censed agents; companies which have a 
separate force of regularly licensed 
agents for the “underwriters” depart- 
ments; and those whoch have joined 
with each other, or with other com- 
panies, in groups of two or more, in is- 
suing a policy under which each is sev- 
erally liable. 

Used As Distinguishing Mark 

They state that all business is done 
through regularly licensed agents issu- 
ing policies which are substantially the 
same, whether through the general 
agency or the “underwriters” agency 
department, the only difference being 
that at some convenient place therein 
the name of the general agency or 
agent, or the name of the “under- 
writers” department, appears for the 
purpose of distinguishing between the 
two agency departments. Policies rep- 
resenting each of the various forms of 
“underwriters” policies were attached 
to the bill as exhibits. 

All Companies Are Licensed 

The bill further states that all the 
plaintiff companies are authorized by 
their charters to carry on insurance 
business, and are duly licensed in IIli- 
nois—the present licenses running to 
Jan. 31, 1915. In addition their agents 
in this state are legally empowered to 
contract for and issue. policies. The 
companies have expended large sums 
of money in developing their business 
in Illinois, and each has a large plant, 
from which it derives an annual profit 
income of over $3,000; each has organ- 
ized its business in Illinois in two de- 
partments, known as the general agency 
department and the “underwriters” 
agency, or “underwriters” department. 
These forms have, for many years here- 
tofore, had the approval of insurance 
superintendents of Illinois, and are 
much desired by agents and insurers. 
The companies charge that the insur- 
ance superintendent has denied them 





63rd Annual Statement 


Pittsburgh Fire 
INSURANCE COMPANY 
Pittsburgh, Pa. 

Si pei RE 
Surplus to Policyholders - - $19,000.06 


Licensed to do business in ia, Illinois, Michigan, 
Chin Wincoaain New York, New Jere Mere Cane 


Good Agents Wanted in Protected Towns. 
R. J. Wiaon, President 








The Pioneer German Fire Insurance Company in America 





TOTAL LOSSES PAID IN THE 
UNITED STATES $27,000,000 


Hamburg -Bremen 
Sire Insurance Company 


HAMBURG, GERMANY 
Organized in 1854 








United States Branch: 123 William Street, New York 
H. N. KELSEY, Manager | 


Entered United States in 1858 





Pacific Coast Department: 
McDONALD & MILES, Manager 


340 California St., San Francisco, Cal. 








AGENTS WANTED IN UNREPRESENTED POINTS 











the right under the law, or under their 
licenses, to issue policies by duly ap- 
pointed or licensed agents, who report 
to or through the plaintiffs’ “under- 
writers” departments or agencies, and 
has said that he would direct that pro- 
ceedings be instituted in the courts of 
Illinois against all comranies so issu- 
ing policies. 
Proceedings Are Threatened 

He has further stated and threatened 
that if they do not, by July 10, 1914, 
desist and refrain from writing policies 
through “underwriters” agencies or de- 
partments he will begin proceedings 
against them to prevent them from 
transacting business, and will cancel 
their licenses. 

The institution of such proceedings 
is unauthorized by law, and would dis- 
rupt, disorganize, and destroy their 
agency forces and plants, especially of 
their “underwriter” departments, and 
would cause them to lose large volumes 
of valuable business and large numbers 
of valuable and efficient agents, and 
would give to their competitors an un- 
fair advantage. 

If the insurance superintendent be al- 
lowed to carry out his plan and revoke 
their licenses, the companies will be 
obstructed in their business, the public 
will be deterred from accepting their 
policies, and will buy from other in- 
surance companies, and their business 
will be ruined and destroyed. It will 
be impossible adequately to measure 
and assess in a court of law the dam- 
ages sustained. 

Always Been Law Abiding 

The companies further say that they 
have always abided by the insurance 
laws of Illinois, and of the other states, 
and have so informed the insurance 
superintendent, and they hereby offer 
to perform and abide by all legal re- 
quirements. They claim that if the in- 
suTtance superintendent be not _ re- 
strained by injunction, and is permitted 
to begin the threatened suits, a multi- 
plicity of suits will result. Each plain- 
tiff will-have to begin suit for damages 
against the superintendent, and on the 
other hand the superintendent will be- 
gin numerous suits against the com- 
panies. The plaintiffs are without ade- 
quate remedy at law in the premises, 
and the injuries threatened are irrepar- 


able. 

The bill further asks that the insur- 
ance superintendent be enjoined and 
restrained from interferine in any way 
with the plaintiffs and conducting their 
business of insurance and issuing poli- 
cies through “underwriters” agencies, 


: Allemania; Camden Fire; Concordia; 





and from revoking their licenses, or 

from refusing to reissue them so long 

as the plaintiffs comply with the hw. 
Companies Uniting in the Suit 


The following companies joined in 
the suit: 

Hartford; American; American age to 
on- 
tinental; Detroit F, & M.; Firemen’s; Fire 
Association; Fidelity-Phenix; German Am- 
erican, N. Y.; German American, Pa.; Ger- 
mania; German Fire, Pa.; German Alli- 
ance; Hanover; Home, N. Y.; Humboldt; 
State of Pa.; North America; Milwaukee 
Mechanics’; Michigan F. & M.; National, 
Conn.; National-Ben Franklin, Pa.; Na- 
tional Union; Newark Fire; Northwestern 
National; Niagara; North River; Provi- 
dence Washington; St. Paul F. & M.; Se- 
curity, Conn.; Teutonia, Pa.; United 
States; Union, Pa.; Westchester; Williams- 
burgh City; Western, Pa.; Aachen & Mu- 
nich; Commercial Union, Eng.; London; 
London & Lancashire; Northern, Eng.; 
Royal Exchange; Scottish; Sun, Eng. 

A separate suit was also brought by 
A. & J. H. Stoddart of New York, 
managers of the New York Under- 
writers Agency, to enjoin Superintend- 
ent Potts from interfering with the use 
of their copyrighted name—“New York 
Underwriters Agency.” 

Companies Spring a Coup 

_ The companies in bringing their suit 
in the federal court sprang something 
of a coup on the department, which 
naturally _was preparing to bring pro- 
ceedings in the state court. This puts 
the department on the defensive. The 
companies figure that their chances are 
much better in the federal courts. Com- 
panies writing joint policies claim that 
they have a clear case, as such policies 
are legalized under the original act of 
1869. 





Brinsmaid Is in Charge 
Since the death two weeks ago of 
George E. Simonton, manager of the 
Rocky Mountain Fire Underwriters, the 
work of the bureau has been in charge 
of Assistant Manager Brinsmaid This 
arrangement will continue until the 

position can be regularly filled. 





Zinzer and Devlin in New Work 


Emil W. Zinzer, who was the chief 
factor in promoting the Marquette Na- 
tional Fire of Chicago, and Robert G. 
Devlin, secretary of the company, who 
was associated with Mr. Zinzer in the 
organization work, have both retired 
from the company. They are now lo- 
cated in the Gas building, Chicago, and 
are managing the stock selling end of 
the Fort Dearborn Life and Fort Dear- 
born Casualty, two companies being or- 
ganized. Messrs. Zinzer and Devlin are 





successful men in the promoting field. 
The Marquette National Fire is now in 
charge of President Matre and Man- 
aging Underwriter H. J. Woessner. 





Publicity Expense Unauthorized 

Indianapolis, July 8—(Special)—At- 
torney-General Honan has given an 
opinion to the state board of accounts 
that the law does not make it the duty 
of the state fire marshal to distribute 
publicity matter to newspapers at the 
state’s expense and he does this with- 
out authority, that giving publicity to 
the work of a department is not a nec- 
essary part of the maintenance of such 
department. Fire Marshal Longley has 
been maintaining a professional adver- 
tising expert to distribute weekly bulle- 
tins. The question of whether he will 
be called on to refund to the state 
money paid out for such services will 
be considered later. 


Steele Is Made Chairman 

W. L. Steele, western manager of the 
Niagara and chairman of the governing 
committee of the Western Union, has 
been appointed chairman of the com- 
mittee in charge of the Rocky Moun- 
tain rating bureau, vice P. D. McGregor 
of the Queen, resigned. 








NONBOARD COMPANIES SCHEDULES 


Nonboard fire companies, which are re- 
quired to file their schedule of rates for 
use in territory controlled by the Under- 
writers Association of New York, have 
not yet done so, but it is stated a sched- 
ule has ben adopted and agents in New 
York have forwarded schedules to their 
home offices for approval. The insurance 
department is expected to have these 
schedules filed by July 10. 





MISCELLANEOUS NOTES 


The Michigan Commercial is now writ- 
ing parcel post insurance. 

Manager Carl F. Sturhahn, of the Ros- 
sia sailed for Europe Tuesday. 

The Chicago Board and the fire insurance 
patrol committee will hold meetings 
Thursday of this week. 

R. R. Roper, of San Francisco, has re- 
signed as special agent for the National 
Union, to take northern California and 
southern Oregon, for Manager W. W. Al- 
verson, of the North River, New Bruns- 
wick, Williamsburgh City, United States 
and Merchants’ Fire. 

Chief Examiner Gordon of fire com- 
panies at the New York office of the 
insurance department reports that the 
Minerva and the Cologne, both reinsur- 
ance companies, are being examined. The 
reports of the examination on the Com- 
merce of Albany and the Mutual Fire of 
the same city have not yet been com- 
pleted, although the examinations have 
been finished. The Salamandra has been 
examined but the report has not yet been 





written. 








CAPITAL, $1,000,000.00 





D. ©. Saaw, Vice-President W.J. R. Maar, Asst. Ses, 
Wu. 8. Jonnston, Supt. of Agencies 








NET SURPLUS, 1,010,557.10 


The Williamsburgh City Fire Insurance Co. 


AUTOMOBILE INSURANCE 


Fire, theft, collision and property damage. 

A simple rate card for automobile business. 
We invite our agents to avail themselves of all facilities which our agency offers 
WESTERN DEPARTMENT—FREEPORT, ILL. 


FRED M. GUND, Manager 


ASSETS, $4,872,222.82 
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NEWS OF FIRE PREVENTION 


Timely Comments on Hazards, 
Protective Devices and 
Kindred Topics 


HE Mutual Fire Prevention Bu- 

reau of Oxford, Mich., has com- 

pleted compiling statistics of the 
experience of ten flour mill mutuals as 
to amount of losses sustained from the 
principal causes of fires. 

First—Railroad hazard. 

Second—Hot boxes. 

Third—Incendiarism. 

Fourth—Electric hazard. 

Fifth—Dirt and filth. 

Sixth—Steam Power. 

Seventh—Elevator head or boot. 

It will be seen from the list that all. 
of these hazards are within the control 
of the property owner. The bureau 
comments as follows: 

= . 7 

Railroad Hazard—The time of year that 
is most disastrous is during the months of 
July and August. This season undoubt- 
edly is a factor in increasing the ratio 
chargeable to railroad hazard for the 
shingle roof, open windows and various 
conditions permitted by the owner that 
are receptacle for sparks from railroad 
engines and are certainly within the con- 
trol of the property owner. 

Hot Boxes—Hot boxes are positively 
chargeable to the owner and operative. 

—We hdve several likely 
looking men in jail for incendiarism and 
hereafter the rest of them who practice 
that will find themselves in the same 
lodging house. 

* * 

Electric Hazard—Electric hazards from 
defective wiring, and defective installa- 
tions is chargeable to the owner and op- 
erative because the defects can be discov- 
ered by careful inspections and there are 
few men so stupid but they can learn the 
common rules of safety of electricity. 

Dirt and Pilth—This is inexcusable. 

Steam Power—Carelessness and lack of 
ordinary precaution are the causes of 
every steam power fire. 

. . * 

Elevator Head or Boot—A little ingenu- 
ity on the part of the employee in con- 
structing relief spouts and arranging 
alarm signals for choke-up and also some 
common sense applied to the care of the 
bearings and the drive of the elevator 
head, would have saved all of these losses. 

We have attempted to sum up in this 
circular letter, the principal causes of the 
loss ratio of the mutual insurance com- 
panies on flour mills and grain elevators 
and we wish you would preserve it, to- 
gether with the slip enclosed herewith 
which sets these causes out consecu- 
tively. 

We demand of the property owners that 
during the slack season they pay special 
attention to this list of causes of fires 
and remedy the defects in their plant and, 
in making these repairs, use only he best 
of material. Study out the difficulties that 
have arisen in your plant during the past 
Season and remedy these defects before 
you start in the coming season. Make a 
special study of your elevator; whether 
it is used entirely for grain, or used in 
connection with the mill, as experience 
has shown us that elevators exposing 
mills are not well cared for and burn 
many a mill. 

If you have an elevator driven with a 
chain, make provision for that chain to 
respond to the expansion and contraction 
caused by the change in weather; particu- 
lars for this change will be cheerfully 
furnished if you will submit your dia- 
gram to this office. If your elevator head 


has take-up boxes and is driven with 
chain, our inspectors will insist that this 
chain drive be arranged so as not to be af- 
fected by the tightening of the elevator 
belt. Many a lazy man has burned his 
property rather than take a piece out of 
his elevator belt, but would tighten it by 
the take-up boxes, forgetting that he was 
affecting his chain drive. 


LIGHTNING ROD PROTECTION 


Comment and Statistics from the Indi- 
ana State Fire Marshal Are 
Very Convincing 


Of a total of 144 lightning losses 
reported to the Indiana state fire mar- 
shal during the first six months of this 
year, only three have occurred on 
rodded buildings. In one of these in- 
stances the lightning entered the build- 
ing on a clothes line. In the second 
the damage caused amounted to just $5. 
And in the only instance of total loss 
on rodded property the assistant from 
the fire marshal department found that 
the lightning rod system had not been 
properly grounded. 

“These figures,” says the state fire 
marshal, “will prove to the most skep- 
tical property owner in the state that 
the lightning rod is a real protection 
to farm property.” 

One of the most careful studies of 
lightning losses that has yet been made, 
according to the fire marshal, has been 
reported by Prof. W. H. Day, of the 
Ontario Agricultural Department. 
Upon the basis of careful examinations 
which were made of farm buildings the 
department concluded that of every 
7,000 unrodded buildings a total of 37 
were struck by lightning, and of 7,000 
rodded buildings, but two suffered loss 
from this cause. 

It is very important, says the fire 
marshal, that the lightning rod system 
on every building be carefully exam- 
ined from time to time to see that it is 
properly grounded and in condition to 
give protection to property. In this 
connection the fire marshal is point- 
ing to the results of lightning rod in- 
spections which were made for four 
years by a Michigan insurance com- 
pany. Throughout the entire four 
years the company paid out but $32 in 
lightning losses on rodded buildings. 
And in every loss reported a careful 
examination proved that defects in the 
lightning rod equipment existed. 

A local fire insurance company made 
up of farmers has been organized at 
Auburn, says the fire marshal, which is 
based on.the same business policies as 
this Michigan company. The Auburn 
company refuses to insure any prop- 
erty which is not fully equipped with 
lightning rods. 

The 144 lightning fires which have 
occurred thus far this year are classi- 
fied by months, as follows: 
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The damage resulting from these 
fires is given by the fire marshal as 





$80,000, practically all of which was 
borne by the farmers of the state. 


Object of the Association 


The National Automatic Sprinkler 
Association is composed of the auto- 
matic sprinkler companies, which have 
organized to cooperate to serve their 
common interests. The association 
finds that there is a need for collection 
of facts and statistics, and for construc- 
tive publicity. The association will do 
all that it can to encourage the proper 
maintenance and supervision of sprink- 
ler systems. The association will co- 
operate with the fire insurance compa- 
nies, as both interests find that they 
can work together very nicely. 


Merchants Do Good Work 

A 30-inch main is being installed at 
St. Joseph, Mo., as a result of the 
activity of the local merchants in ask- 
ing that proper protection be furnished 
against the conflagration hazard. This 
main runs from the reservoirs to the 
town and will carry an ample supply to 
the three 16-inch mains in the city 
proper. It is a step in the right di- 
rection, and if in other towns those 
who are vitally affected, the local mer- 
chants, would insist on proper fire pro- 
tection facilities, a great good would be 
accomplished. 


Clean Up At Columbus 

Columbus is in the throes of a “clean- 
up.” The civic organization called into 
action the Ohio State Fire Prevention 
Association, the state fire marshal and 
his assistants, the field men, and the fire 
and police departments. The congested 
business, section was mapped out into 
seventy-two districts by C. T. Deatrick 
of the Ohio State Fire Prevention As- 
sociation. Of the seventy-two districts, 
the Columbus fire department was as- 
signed 15; the state fire marshal 17, and 
the fire prevention association took care 
of 40. 


WHYLER TO RETIRE 

Charles B. Whyler, assistant chief of 
the Cleveland fire department and head of 
the fire prevention bureau in that city, 
is confined to his home with illness and 
will probably be retired from the service 
on a pension. Mr. Whyler has been in 
bad health for a year and some weeks ago 
was Overcome by gas as a result of an 
explosion while he was on duty at a fire. 
He partially recovered from the effects of 
this but returned to work too soon, with 
the result that he suffered a relapse. 

Mr. Whyler has made a great record as 
head of the fire prevention bureau. The 
fire waste from ordinary causes has shown 
a wonderful decrease at Cleveland since 
he took up the work. Chief Whyler is 
known all over the country because of 
his work in Cleveland. He has shown 
what can be accomplished by careful in- 
spections and that the work can be done 
by members of the fire department. 


WILL MAKE INSPECTIONS 


Means Ray, of the Missouri department, 
and Inspector Watson, of the Missouri 
Inspection Bureau, will make a number of 
inspections in Southwest Missouri next 
week. These inspections are to be made 
with a view to having existing hazards re- 
moved and in that way secure a reduction 
of insurance rates. The work is a part of 








the movement launched last year by Su- 
perintendent Revelle, of the Missouri de- 
partment, for a reduction of the fire waste 
in Missouri. 


FIRE PROTECTION NOTES 


An ordinance prohibiting shingle roofs 
in Little Rock, Ark., has been introduced 
by Alderman McCain, but it is said to 
stand small chance of being passed. 

As the result of the fire which recently 
destroyed Russ Hall at Pittsburg, Kan., 
the city probably will add three motor fire 
trucks to its equipment. A similar pro- 
posal was defeated last summer. 

The Arkansaw Water Company, which 
supplies Little Rock with water, has re- 
ceived twelve cars of new mains and has 
thirty-eight more on the way. The new 
mains will be laid within the next sixty 
days. 

Franklin H. Wentworth, secretary of 
the National Fire Protection Association, 
will address the National Association of 
Building Owners and Managers on “The 
Significance of the Fire Waste” at Du- 
luth July 14. 

The village of Grandville, Mich., a sub- 
urb of Grand Rapids, has its new water- 
works system nearly completed. Over 12,- 
000 feet of water mains have been laid and 
twenty fire hydrants installed. The sys- 
tem will be complete in August. 

The fire protection and water supply 
committee of the Ohio State Fire Preven- 


tion Association met at Columbus Mon- 


day. It was decided to make a division 
of authority and centralize the respon- 
sibility by having the state divided into 
five districts. 


One more of the conditions upon which 
Grand Rapids, Mich., will secure second 
classification was fulfilled this week with 
the installation of two additional ladder 
trucks at Engine Houses Nos. 5 and 7, re- 
spectively. The city now has five ladder 
trucks in service. 


The Jeffersonville, Ind., Water, Light 
& Power company has warned its patrons 
that its water supply is running short on 
account of the drought and the unusual 
amount of water used during the hot 
weather. The company is building a_reser- 
voir with 500,000 gallons capacity as a 
reserve supply. It gets its regular sup- 
ply from wells. 


The Kansas City board of fire and wa- 
ter commissioners will spend about $150,- 
000 during the coming fall for new pumps 
at the Turkey Creek station. The instal- 
lation will give a capacity of 85,000,000 
gallons daily. The consumption of water 
is dangerously near the maximum limits 
of the pumping facilities at present. 


All motor fire apparatus in Grand Rap- 
ids, Mich., is to be equipped with solid 
rubber tires, the pneumatic variety hav- 
ing proven not only expensive, many blow- 
outs having occurred while the apparatus 
stood in the stations, but dangerous as 
well, a chemical having turned turtle 
— responding to an alarm when a tire 

urst. 


W. E. Longley, Indiana state fire mar- 
shal, has “called” Shelbyville for its lack 
of up-to-date fire fighting equipment. He 
writes: “The largest Indiana city with- 
out a department made Up of regulars is 
Shelbyville. More than 9,500 persons there 
depend on volunteers to extinguish all 
fires. While the per capita cost of this 
volunteer department is low, it does not 
necessarily indicate the most economy in 
fire fighting service.” 


The Grand Rapids, Mich., common coun- 
cil has ordered that all fire alarm boxes 
be provided with a means of being opened 
easily, either with a key attached or with 
a glass panel in front of the hook as 
many are now. Keys have been kept at 
nearby houses for many boxes, causing 
delay. Although the action was taken 
some time ago, all the defects have not 
been remedied, and a police officer broke 
a finger as well as his night stick the 
night of the Fourth trying to open a box 
by force, while a fire nearby gained con- 
siderable headway. 
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motor car and 


directed through the radiator, will put out the most stubborn fire— 
so quickly that it will surprise you. © 

PYRENE is a combination of powerful gases in liquid form. As 
it touches the fire or even the heated of the motor, PYRENE 
LIQUID is converted into a dense aie 
the fire and SMOTHERS IT INSTANTLY. 


A credit of 10% on the fire rate on automobiles can be secured 
“ag ts filled for the carrying of a Pyrene Fire Extinguisher. Ask your insurance 
l4inches agent, or write us. 


@ Is an Effective Extinguisher of All Kinds of Incipient Fires 
Is also the Only Practical Extinguisher for Motor Car Fires 


age should be protected by PYRENE 
. A few shots of PYRENE, even if 


gas blanket which surrounds 





Pyrene Manufacturing Company 


New York City 


AY 


PYRENE Saves Motor Car. 


R. J. KIMBALL & CO., 
Bankers and Bro’ 


5 Nassau St. 


Pyrene Manufacturing Co., 
New York City. 


of one of your fire extinguishers. 


In starting the motor at my garage at Glen Cove, 


L. & 
a blaze in the pan under the motor, but the chaffeur extinguished 
fire before any damage was by prompt use of a Pyrene extinguisher. 
ind garage fully equipped with your extinguishers and feel that 


W. Eugene Kimball. 


Wed ge fu 
a very a) inex! mesurance, 
mr Very truly yours, 


Atlanta, Baltimore, Boston, Buffalo, Chicago, Da » De » Louisville, » 
Norfolk, Oklahoma City, Pittsburgh, St. Lo: : aya ~~ ey oy 
Distributors, The Gorham Engineering Company, San Fr 


New York, January 9th, 1912, 


Dear Sirs:—I believe that my Lancia Landaulet, which I value at $5000 and 
which is insured for $4000, was saved from destruction a few days ago by the use 


there was a back-fire 
ished the 





Solid Brass, - $7.00 
Full Nickel Plate, 8.00 


uis, San Antonio, York, Neb.; Pacific Coast 
cisco, Los Angel Seattle 
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MR. EPSTEEN’S COMMENT 

Fire insurance men must be impressed 
with the very sane and intelligent com- 
ment that Commissioner Epsteen of 
Colorado makes in the current issue of 
“Insurance Report.” He certainly 
looms up large in his mental grasp of 
a great business in comparison with 
some of his associates that are endeav- 
oring to make a noise. Mr. EpSTeen 
shows how it’ is impossible for fire 
companies to use a town or city, a 
county or a section as a unit. He even 
declares that a state can not be well 
taken as the unit. California, forsooth, 
made big money for the companies 
until a few days back in 1906 brought 
a staggering insurance loss of some 
$190,000,000, which entirely annihilated 
some corporations. 

Commissioner Epsteen well says that 
it is not a question of higher or lower 
rates but adequate rates. He thinks 
the entire country should be made the 
place unit, and twenty-five years the 
time unit. The loss experience in his 
opinion should cover a quarter of a 
century. Readjustments of rates should 
be made, he says, on the previous 
twenty-five years experience. He says: 

“T believe that the prime need in in- 
surance is safety; cheapness is a sec- 
ondary consideration. What a man 
wants to know when he takes a life in- 
surance policy is, first, that his widow 
and orphans will be paid the face of 
the policy if he dies; the amount of 
premium is a secondary consideration. 
What a man should want to know when 
he takes a fire insurance policy is that 
he will receive his indemnity in the 
event-of a fire; the amount of the pre- 
mium should be a secondary considera- 
tion. What a man should want to 
know when he takes an accident or 
liability policy is that he will receive 
indemnity in the event of loss; the pre- 
mium which he pays should be a sec- 
ondary consideration. In view, there- 
fore, of the fact that a fire insurance 
company is always in danger of being 
wiped out any day by an unexpected 
conflagration, the prime need for safety 
is adequate rates, and not low rates.” 








NEED FOR ACTION 

A PROMINENT fire underwriter states 
that in his opinion the companies will 
need to take some action in the near 
future as to payment of losses where 
there is no liability. Companies are 
confronted with hail claims from a 
tornado, explosion losses and so on, 
and when any cooperation is attempted 
some one will break through the lines 





WORLD'S 


Insurance Congress 
San Francisco, October 1-15, 1916 


and pay the losses, thus forcing the 
other companies to do the same or be 
practically put out of the running in 
that community’ It frequently hap- 
pens that lightning losses are paid 
when there has been no fire loss. 
During the year the aggregate of these 
claims amount to considerable, and 
some of the company managers think 
that action is needed to prevent this 
drain on their resources. 





PREUS’ GREAT CONTRIBUTION 

WueEn J. A. O. Preus retires as in- 
surance commissioner of Minnesota to 
become state auditor, as he and his 
friends hope he may next fall, the in- 
surance business will lose an adviser 
who rendered to fire insurance one 
of the greatest services ever performed 
by a state supervising official. The 
business will lose a supervisor who 
acted according to his idea of what 
should be done rather than what would 
advance his own political interests— 
and this, in spite of the fact that Mr. 
Preus has frankly sought higher po- 
litical advancement. Some of his ac- 
tions have been distasteful to many 
insurance men. Mr. Preus_ probably 
did make mistakes in some things. But 
one little speech he made will atone 
for any errors. 

His great service was performed 
when two committees of company 
managers and officials went before him 
and before the Minnesota legislature, 
one group on one side of an insur- 
ance legislative fence and the other on 
the other side, while the state sat on 
top wondering which way to jump. 

Mr. Preus broke loose with one of 
his typical disconcerting volleys of re- 
marks. He has a habit of speaking 
right out in meeting, and cracking the 
nail on the head even if there are some 
nervous people about, Heé asked the 
insurance men how legislators could 
come to a conclusion on an insurance 
problem when insurance men were di- 
vided? He told them that insurance 
was the only business that sent dia- 
metrically opposed lobbies before law 


| makers and that it had become the 


laughing stock of legislative halls. 

He jarred some of the insurance 
men into a hatred of him. Who was 
this rapid-fire talker, this mere youth, 
this Scandinavian-American who freely 
called them fools? 

But he jarred others into sensi- 
bility. His remarks were the inspira- 
tion for the alliance between the 
WESTERN Union and the Western IN- 
SURANCE Bureau that has put the busi- 
ness in a better light in the eyes of 
the public, that has accomplished what 
many predicted was impossible and 


that will ultimately accomplish much 
more. 





THE senior factory mutuals sustained 
heavy losses at the Salem fire. Thus 
it will be seen that on one risk the loss 
exhausted in case of four companies 
over 75 percent of the surplus of each. 
If one risk will thus eliminate three- 
fourths of a company’s surplus, the 
question arises among insurance men 
as to what will happen if another fire 
or two occur in the near future. 





SUPERINTENDENT Rurus M. Ports of 
Illinois asked the business men of the 
.State to write him their views in regard 
to fire insurance rates. No doubt they 


all insisted that rates ought to be 














higher. 


Personal Side of the 
Insurance Business 


A. M. Burtis, secretary of the Home 
of New York, celebrated his fiftieth an- 
niversary with the company last Fri- 
day and was presented with a hand- 
some gold medal and a letter of tribute 
from President E. G. Snow. hen Mr. 
Burtis went with the Home it was 
eleven years old and, therefore, his 
service has compassed practically its 
entire career. Mr. Burtis is a most 
efficient officer of the company, and has 
the confidence of all connected with it. 


W. B. Flickinger, general agent of the 
Philadelphia Underwriters, will sail for 
Europe July 11. He goes direct to 
Hamburg, and has not decided when he 
will return. 





John E. Phelps of Los Angeles has 
been appointed to succeed E. C. Cooper 
as insurance commissioner for Cali- 
fornia. 

Mr. Phelps is an experienced insur- 
ance man, having been secretary of the 
Insurance Survey Bureau at Chicago 
and later was associated with W. H. 
Markhain & Co. as inspector and under- 
writer at St. Louis. He has been 
agent for the Scottish Union. and 
Orient at Los Angeles for the past two 
years and is secretary of the Los An- 
geles Fire Underwriters’ Association 
and vice-president of the California 
Local Agents’ Association. 

Mr. Phelps is the first insurance man 
ever appointed to the office of insur- 
ance commissioner in California, all 
prior appointees being lawyers. The 
appointment further marks a step to 
keep this office out of politics, Mr. 
Phelps receiving the appointment un- 
solicited and backed by no political 
power. 

Secretary A. E. Fofrest of the North 
American Accident of Chicago has had 
the experience in times past in running 
down sharks in the accident business. 
He has harpooned a number of .them 
and carries their teeth in his belt. Next 
week he will devote himself to the 
days of real sport. He leaves for 
Martha’s Vineyard on the Atlantic 
Coast and will spend a week in chasing 
the festive sword fish. In his early 
days in Canada he was an expert with 
the spear in catching fish, Now he 
will try to “come back” even in a line 
that will require more dextrous abil- 
ity. He promises to bring back a sword 
or two to use on the unfortunate ad- 
vertising solicitors. 


Isaac T. Merrill, one of the leading 
local agents in Toledo, Ohio, and pres- 
ident of the Merrill, Dodge & Jackson 
Company, died Friday morning after 
an illness of less than a week. He was 
in his sixtieth year. He entered the 
insurance business with Major C. E. 
Bliven, formerly western manager of 
the American at Philadelphia. In 1882 
he opened an office for himself, being 
later joined by Merwin Jackson. F. M. 
Dodge joined the firm in 1898. In 1906 
the business was incorporated. Mr. 
Merrill was also president of the To- 
ledo Fibre Box Company, and second 
vice-president of the Peoples Savings 
Association. 


— 


H. H. Clutia, who becomes superin- 
tendent of agencies of the Fidelity 
Underwriters, now that the business 
for the entire country will be handled 
from New York, is one of the young 
men in the business who has rapidly 
come to the front. He will be assisted 
in handling the Fidelity Underwriters 
by A. P. Lange, who has been state 
agent of the Fidelity Phenix in the 
Pacific Northwest. 

Mr. Clutia graduated from Amherst 
with the class of 1901, and began his 
business career in the office of the Nor- 
wich Union. He traveled in the east 
a few years for the E. E. Hall & Co. 
general agency of New York, and then 
went with the Continental, soon gain- 


that company. He is a young man of 
fine personal presence, and the agents 
of the Fidelity Underwriters will find 
him a most capable official. His 
brother, C. E. Clutia, is assistant west- 
ern manager of the Providence Wash- 
ington. 

The Insurance Library of New York 
is the recipient from A. & J. H. Stod- 
dart, general agents of the New York 
Underwriters, of a very old daily re- 
port. This daily report has been 
framed with glass on both sides and is 
now hung in the Insurance Library. It 
is one of the original editions and in 
just the same form as the blank was 
originally introduced into the insurance 
business by the late Alexander Stod- 
dart. It was received by the New York 
Underwriters in 1866 in the regular 
course of business from its then agent in 
. Cincinnati, John H. Law, later a mem- 
ber of the well-known firm of Law 
Bros. of Chicago. 

Milton C. Miller, the hustling secre- 
tary of the Louisville Board of Fire 
Underwriters, is a busy man these days. 
Besides looking after the affairs of the 
board he is secretary of the Audubon 
Country Club, and during the summer 
months has all he can do keeping the 
various departments of the club in good 
order. He finds time to wield a club 
on the links, however, and he and Mrs. 
Miller are rated among the most for- 
midable players in Louisville in the 
mixed events. Mr. Miller has entirely 
recovered from a recent operation, and 
is now as good as new. 

There has been much speculation as 
to who would be the successor of 
Howard DeMott as secretary of the 
Eastern Union,.Mr. DeMott having re- 
signed some time ago to devote all his 
time to the Union’s reinsurance bureau. 
It is stated that the choice has nar- 
rowed down to two candidates, whose 
records are now being investigated. 
There was talk that Henry E. Hess, 
manager of the Suburban Fire Insur- 
ance Exchange, might be elevated to 
this position, but Mr. Hess has been so 
successful with the Suburban Ex- 
change in ironing out bad practices in 
the business that it is not believed that 
the companies would willingly let him 
leave the Suburban at this time. 

A. E. Henry, special agent of the 
Northwestern National for Michigan 
and Ohio, with headquarters in De- 
troit, is away from his field because 
of nervous breakdown, due to over- 
work. He went to Old Point Comfort 
about June 1, where he remained for 
two or three weeks, then returned to 
Michigan and went to a secluded sum- 
mer resort in the north. - 

Mr. Henry always has been a hard 
worker. As a result of constant appli- 
cation to his duties, he has not been 
in good health for some time, and has 
expressed the intention of retiring from 
the insurance business and getting 
away from city life. He is one of the 
best liked of Michigan field men_and 
is president of the Michigan Field 
Club. 


Thomas C. Timberlake, of Timber- 
lake & Trueheart, Louisville local 
agents, who is president of the Ken- 
tucky Association of Local Fire Insut- 
ance Agents, has been invited to make 
the response to the address of welcome 
and discuss the Kentucky situation at 
the annual meeting of the National 
association in Minneapolis. The local 
agents of the country are much inter- 
ested in knowing how the Kentucky 
underwriters weathered the recent 
storm, and Mr. Timberlake’s address 1s 
expected to be enlightening. 





Jones, at the local board meeting: “I 
—— the statement just miade as 2 
e.” 


Chairman—"“T call you to ordér. Our by- 
laws prohibit going that far in our dis- 
cussions.” 

Jones—“Then I call it a lie so far as 








ing the confidence of the officials of 








our by-laws permit.” 
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Casualty and Surety Comment 








WHAT DOES IT SIGNIFY? 

Is THE MeEtTROPOLITAN LIFE about to 
enter the industrial health and accident 
field? Several signs have pointed that 
way of late, but the most significant is 
found in a circular letter addressed to 
the home office clerical force by Vice- 
President FISKE on June 26. After out- 
lining quite fully a plan of disability in- 
surance to be put in effect for the bene- 
fit of the home office force, Mr. Fiske 
adds: 

“The division in charge of the dis- 
ability insurance, which is to be ex- 
tended to general operation, will be 
called the disability insurance division. 
The officer in charge of this new work 
will be the sixth vice-president, who 
will pay especial attention to field 
work,” 





TOWNER BUREAU REPORT 

So far as reported in a summary sent 
out by the department, the New York 
examiners appear to have been moder- 
ate in their comments on the TowNer 
RaTING Bureau. They recognize the 
need of such an organization to avoid 
indiscriminate cutting of fidelity and 
surety rates and consequent insolvency 
of companies. The statement that is 
likely to give rise to adverse comment 
is that the bureau has very little in 
the way of statistical data on which to 
base rates. 

Within the past few years Congress 
and the legislatures of several states 
have shown a marked tendency either 
to fix maximum surety rates or to take 
the bonding of public officials out of 
the hands of the surety companies and 
handle it through a government or state 
fund. Recent supreme court decisions, 
such as that in the Kansas rate case, 
are likely to increase this tendency 
rather than diminish it. 

To meet the objections to their rates the 
surety companies ought to have on 
hand the strongest possible evidence 
that their rates are as nearly right as 
they can be made. Without extensive 
combined statistics they have not such 





evidence. Rates based on statistics 
might not be any better than those 
based on Mr, Towner’s judgment—per- 
haps not as good—but they could be 
much better justified before inquisitive 
and possibly suspicious public officials. 





ACTION OF CITIZENS’ TRUST 


THE directors of the Citizens’ Trust 
& Guaranty concluded that it was 
handicapped by small capital and doing 
only a bonding business and that it 
should either increase capital and enter 
the casualty field or retire from the 
Surety field. They chose the latter 
course because an opportunity to do so 
advantageously presented itself. 

The company is fortunate in having 
spent its early years in developing the 
business of its home state. When con- 
ditions rendered it advisable to retire 
from the bonding business and engage 
in the trust business, it had a fine West 
Virginia business to offer for reinsur- 
ance and as an inducement to get the 


that state. Unless it has been paying 
its agents too high a commission it 
should realize a nice profit from its 
overriding commission as general agent. 

If the company had spread from 
Maine to Texas the chances are it 
would not be in as good condition as 
it is and it certainly would not have had 
as good a business to reinsure nor as 
good a basis for a fine general agency 
plant. 


CONTRACT RATE ADVANCE 

WHEN the advance in contract bond 
rates was made in 1909 it was predicted 
by some careful underwriters that loose 
underwriting and the taking of long 
chances would follow and that heavy 
losses would result. These predictions 
have been amply fullfilled. Some of the 
companies’ best contract customers 
practically ceased to give corporate 
bonds. Underwriters took chances on 
others that they ought not to have 
touched with a ten-foot pole, with the 
results that normally follow such a 
course. 

Now certain rates have been raised 
again and other desirable customers 
will probably be lost. Whether 
desire for premiums will result in com- 
panies replacing them with substandard 
people remains to be seen. If they do, 
increased losses may be expected. 

It is not more premiums that are 
needed, but smaller losses; and smaller 
losses come from careful underwriting 
and having the nerve to pass up pre- 
miums offered by people that want 
surety companies to back them on a 
gambler’s chance. 








SERVICE CONCERNS 

GROWING up about the casualty busi- 
ness are a number of independent ser- 
vice concerns whose future will be 
watched with considerable interest. 
It is not likely that many of them 
have started as the result of any de- 
mand on the part of casualty com- 
panies, but rather because some wide- 
awake individual has seen where he 
could make money by introducing the 
cooperative principle in several lines 
which companies had been accustomed 
to conduct independently. 

Accordingly, we have bureaus mak- 
ing investigations of accidents for com- 
panies. We have a number of inspec- 
tion companies whose main business 
is the securing of information about 
applicants for life or accident insur- 
ance. An institution at Kansas City 
is making audits for a large number 
of companies and performing certain 
other services which they desire. If 
these various independent organiza- 
tions employ the right kind of men 
and perform other various services in 
an efficient manner and at a reasonable 
expense, they ought to prove valuable 
to the casualty companies, not only 
improving their service to the assured, 
but reducing, to some extent, their 
expense of operation. 





“Ability is of small advantage to a 
man as long as he lacks self-confi- 





general agency of a large company for 





Columbus, Ohio, July 6—(Special 
Correspondence) — The number. of 
claims which the industrial commission 
of Ohio is paying these days is almost 
astounding. Over 600 were reported as 
paid in one day recently. The extreme 
liberality of the commission combined 
with the widely advertised reduction in 
rates, constitutes perhaps the most 
effective advertisement for the state ad- 
ministration, shortly to go before the 
people for reelection. A well organized 
press bureau keeps the public informed 
as to every move of the commission 
through the newspapers. 

Act is Popular Now 
There is no doubt that the workmen’s 
compensation act is popular in the 
state at the present time, and this ap- 
parently is true both as regards em- 
ploye and employer. It is said that 
600,000 workmen are now covered by 
the act. Hardly a day passes without 
some decision being given out inter- 
preting its provisions, and these are in 
nearly all cases on the side of liberality 
toward the employe. Law and prece- 
dent are being made, for good or ill, at 
a rapid rate. The Ohio organization 
is being pointed to as the model one of 
the country, and other states are look- 
ing to it for guidance in solving the 
numerous questions that arise. 
Advertising Serves Political Purpose 
Last week in Cincinnati the special 
attorney for the commission brought 
suit against the Phil. Morton Bill 
Posting Company to compel it to pay 
its premiums into the state fund, which 
it had refused to do on the ground that 
the premiums charged were too high. 
The commission is conducting its af- 
fairs very much like a regular insurance 
company. 

Whether the special advertising 
which state insurance is being given 
just now is merely a political move, de- 
signed to help in the election, or 
whether it announces a complete and 
permanent success of the state insur- 
ance plan as applied to workmen’s com- 
pensation, remains to be seen. It is 
certainly, in any event, serving a po- 
litical purpose well. 

Cox is Inconsistent 


Governor Cox, before the life under- 
writers at Cleveland last week, reiter- 
ated his statement that he did not 
believe the state could engage in fire 
or life insG@rance and that it should not 
take over a public utility so long as it 
is, efficiently and fairly operated, and he 
referred several times to insurance as a 
public utility. Governor Cox’s state- 
ment is not a fair one for the reason 
that he confuses liability insurance with 
workmen’s compensation. He is not 
able to say that the state of Ohio has 
taken over workmen’s compensation 
insurance because it had not been effi- 
ciently and fairly operated, for the rea- 
son that it had not been operated at 
all in Ohio. 

Michigan Plan Likely to Prove Best 

Here, it is believed, is where the 
present Ohio policy will be proved a 
fallacy and the plan adopted in Michi- 
gan and other states whereby the two 
systems of state and private insurance 
are tried out side by side will be 
adopted as the proper one. It has 
never yet been proved in a fair test 
that private initiative and responsibility 
do not make for greater efficiency than 
a state system. 

While the state workmen’s compen- 
sation plan appears to be flying high 
now, it will take years to determine 
whether it is really better than properly 
administered and regulated private in- 








dence.” 


Comments on Ohio State Plan 


destroy individual initiative and enter- 
prise. 

It is true that where too great a part 
of the energy and expense of an enter- 
prise are devoted purely to competition 
instead of to actual service a state plan 
might prove superior, but properly reg- 
ulated and systematized private enter- 
prise, it is believed, will always prove 
superior to any socialistic systems op- 
erated by men who have been educated 
rather as politicians than as business 


men. 
The Politician in Business 
The politician, the man who seeks 
office, is invariably one who does so 
because at bottom he does not wish to 
be obliged to endure the stress and 
strain of business life; he is looking for 
something easy. In his personal affairs 
he is often unbusinesslike and extrava- 
gant. His bills are not always paid 
promptly. He dislikes the grinding de- 
tail and close application which are 
characteristic of the successful business 
man. He likes to sit at his desk, rep- 
resenting the majesty of the state, and 
have people come to him and receive 
his decisions and interpretations. If 
there is some work to be done he will 
send someone to go and do it instead 
of doing it himself. In short, he never 
says “Come”; he always says “Go.” 
Time Will Tell 

It is a very easy matter to take off 
the brakes and tell the people to come 
on with their claims. While there is 
the incentive to contribute to a political 
victory, the service may be good 
enough. But after the workmen’s com- 
pensation act of Ohio has served its 
political purposes and settled down to 
the dragging, every-day grind of eco- 
nomical administration the question 
will again arise as to how the service 
and cost will compare with that of 
properly regulated private enterprise. 





Activities of Service Bureau 

The Service Bureau of the Detroit 
Conference has canvassed its members 
to learn their attitude on the standard 
provisions bill for accident and health 
insurance, adopted by a number of 
states last year. Nearly all companies 
expressed the desire that the enact- 
ment of the law be secured in other 
states, provided it was enacted in ex- 
actly the form approved by the insur- 
ance commissioners. What the com- 
panies want is uniformity. 

The Service Bureau will request the 
insurance commissioners at their next 
meeting to reapprove the antirebate, 
discrimination, embezzlement and anti- 
twisting bills. It is thought likely that 
at the same meeting the commissioners 
will take up uniform bills for licensing 
agents and prescribing qualifications 
for agents. 

The Service Bureau now has forty- 
six members. 





New General Liability Policy 

The Royal Indemnity has issued a 
new form of general liability policy 
especially intended to protect building 
and loan associations. These organiza- 
tions lend money for the purchase of 
homes and get a mortgage as security. 
Often the borrower makes but a small 
initial payment. If a third person 
should meet with accident on the prem- 
ises and judgment were secured against 
the owner, he probably would be unable 
to meet it and foreclosure would be- 
come necessary to get at his equity in 
the property. For a premium of $10 
for three years the Royal Indemnity 
undertakes to protect the building and 
loan association and owner against lia- 








surance. In the meantime, it is ad- 
mitted that state control and operation 


bility for such accidents to third par- 
ties up to $5,000 and $10,000 limits. 


16 


THE WESTERN 





UNDERWRITER. July 9, 1914. 








INFIRMITY INSURANCE 


THAT IS CONTINENTAL’S PLAN 








Company Considers Indemnifying for 
Time Lost by Disability Regard- 
less of Cause of Disability 





Commenting on the reports from 
New York that the Continental Cas- 
ualty would soon issue a new accident 
and health policy, devoid of death 
benefits, the officials of that company 
state that such a plan has been under 
advisement for the past six months and 
that it is possibile that definite action 
will be taken some time during the 
summer. 

Follows German Pian 


For several years the company has 
been making a study of conditions 
abroad, especially in Germany, and if 
the proposed plan goes into effect it 
will introduce for the first time in the 
United States, pure infirmity insurance, 
somewhat.-after the form in use on the 
Continent. No stipulations will appear 
anywhere in the contract as to the 
cause of the accident or the nature of 
the disease, the policy undertaking sim- 
ply to pay a weekly indemnity to its 
owner in case he is physically unfit to 
attend to his duties. Nothing addi- 
tional will be given in the way of frills, 
or in case of death, the plan being only 
to provide against loss of time. 

Purpose Forgotten 

The company’s officials believe that 
there is a call for such a form of in- 
surance and that it will solve the pres- 
ent difficulties in the health and acci- 
dent business. They point out that the 
business has drawn away from its orig- 
inal purpose—that of providing against 
loss of time—until today people are 
taking out policies not for protection 
against possible loss of time, but on the 
gambling prospect of a large sum of 
money for their beneficiaries in case of 
accidental death. The Continental Cas- 
ualty officers believe that this belongs 
more properly in the field of life in- 
surance. If the plan goes through, the 
life insurance men of the country will 
be given a chance to handle the in- 
firmity policy in connection with their 
life business, thus giving them two 
classes of policies covering every con- 
tingency. 

German Statistics Studied 

In formulating the plan, the Conti- 
nental has been making careful study 
of German statistics as well as of the 
statistics gathered from its own expe- 
rience. In-foreign countries, infirmity 
insurance is the prevailing form of 








VACATION 
SEASON IS ON 





With the approaching summer months, 
the time is at hand for writing personal 
accident and health insurance. The 
perils of play and recreation are many- 
Travel accidents are numerous. People 
are in the mood to increase their lines. 
Others who are uninsured can be con- 
vinced. 


Personal accident insurance is one of 
the best and most satisfactory for the 
producer today. It is free from dis- 
turbances. A good renewal income 
can readily be built up. 


Anited States Casualty 
Company 


EDSON S. LOTT, Presipent 
80 MAIDEN LANE, NEW YORK 


Chicago Branch Office 131 Insurance Exchange 
CHARLES H. ELDREDGE, ManacEr 





health and accident protection, no at- 
tention being -paid to the cause of dis- 
ability. It suffices if the assured is 
incapable of attending his work. 

There are no American laws on this 
particular form of insurance and, in 
case of its introduction into this coun- 
try, the Continental will have to as- 
sume the lead in securing the construc- 
tion the courts will place on the form. 
Because of the very novelty of the 
plan, the company is proceeding with 
care and cannot be said yet to have de- 
cided fully upon a definite course of 
action. 





News About Companies 








Hoosier Casualty, Indianapolis—Recent 
examination of the company by the In- 
diana department shows that at Dec. 31, 
1913, it had more admitted assets than it 
claimed in its report, that it had only 
$2,805 in unpaid claims and that on these 
final proofs had not been received; that 
its books were well kept and that the 
company is in eset anne generally. 


Republic Gupte, Clevelanda—while it 
is now writing only accident and health, 
it is planned later on with its entire cap- 
ital of $1,000,000 paid up to write all 
lines of casualty and surety business. It 
now has $100,000 paid in capital. Vice- 
President J. B. Shiffiet, who organized 
the Columbian National Fire of Detroit, is 
in direct charge of floating the additional 
capital of the Republic. J. H. Silliman, 
secretary and general manager, is in charge 
of the underwriting, while President U. 
G. Denman, who is United States district 
attorney for northern Ohio, looks after the 
legal and general affairs. 

* * * 


Retailers Indemnity, Grand mopids, 
Mich.—This company is thinking of ex- 
tending its field to Illinois, Ohio and In- 
diana. So far it has confined its opera- 
tions to Michigan. It is organized after 
the style of the Reisch Indemnity of 
Springfield, Ill. The Retailers writes dram 
shop bonds covering all persons concerned 
where the dram shop act applies. It cov- 
ers retail liquor dealers and their bonds- 
men, and also druggists. H. A. Brink is 
general manager and S. Wesselius, a 
prominent attorney of Grand Rapids, is 
general counsel. 


Automobile aatual Protectiv ve Associa- 
tion, Cedar Rapids, Ia.—This association, 
which has recently given the right to 
write workmen’s compensation insurance, 
has changed its name to the Iowa Mutual 
Liability Company. The change has been 
approved by the Iowa insurance depart- 
ment. 

* a” * 

Accident Insurance Company of Illinois, 
Peoria—This company, whose organiza- 
tion was announced last week, has filed 
notice of change of name to the Prairie 
State Business Men’s Accident Associa- 
tion. bk i 

California Accident Association, Los An- 
geles—Pending a satisfactory statement 
on its financial condition, the California 
department is withholding its license. 
Early in the year it was discovered that 
the association had unpaid claims ap- 
proximating $27,000 and with but $5,639 
on hand with which to meet them. E. 
G. Brazier, the new controlling factor, 
offered to compromise these claims by 
prorating the $5,000 on hand. This pro- 
posal was apparently accepted by the 
claimants, but the department has since 
discovered that all of the claims were 
not settled from the $5,000 fund but some 
have been paid from premiums received 
from new members. Mr. Brazier was for- 
merly a life man operating in Indiana, 
Michigan and Illinois. He was at one 
time general manager of the German Na- 
tional Life of Chicago. The association 
was formerly located at San Francisco. 





Better Than Bonds 

The American Surety on June 30 de- 
clared its one hundredth consecutive 
dividend. Stockholders have received 
since April, 1884, $8,287,500. This in- 
cludes the stock dividend of $2,500,000 
paid in 1912. The company now has 
14,500 local agents and attorneys 
throughout the United States under the 
ditection of forty branch managers. 





NEW YORE TEAMS’ RATES 


The Workmen’s Compensation Service 
Bureau last week issued new teams’ rates 
for New York state. Teams’ policies cover 
only the public Hability, including that to 
passengers in case of conveyances, but 
not covering any liability for accidents to 
drivers or other employes of owners. 
They cover the loading and unloading haz- 
ard. There are two sets of rates, one for 
Greater New York and the other for the 
rest of the state. The latter rates in most 
cases are a little over one-fourth those for 











Greater New York. 


SOUND ENTERPRISING THE LIBERAL PROMPT 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK. Home Office: 47 Cedar St, New York City 
PLATE GLASS, PERSONAL ACCIDENT AND HEALTH INSURANCE 








THE LATEST POLICY 


we have placed on the market is the 


“NEW CONFERENCE POLICY” 
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‘ovides indemnity for unlimited period for disability due to accidents. 
as accumulatio features, is non-forfeitable and offers other desirable advantages. 


CLOVER LEAF CASUALTY COMPANY 


FRED H. ROWE, President 


Home Office: Jacksonville, Ill. Chicago Branch: 


10 So. La Salle Street 











UNEXCELLED FACILITIES For Handling Brokerage 


Business in Kansas City 


C.D.STOWELL & COMPANY 


KANSAS CITY, MO. 

















“Uniformly Fair and Prompt” 


in settlement of policy claims, is what the Illinois Insurance Depart- 
ment says of the Bankers’ Accident Association of East St. Louis, Illinois. 


We want two special men to travel in Illinois for the 
company with this strong indorsement. Address: 


East St. Louis, Illinois 


Bankers’ Accident Association - 
Company licensed by the 
snencnnee tron ge 


STOCK SALESME a 


increasing its capitalto ONE MILLION DOLLARS. 


Officers and Directors are prominent and influential men residing in differ- 
ent ee of Ohio. 


Special contract and territory ready for two high-grade TY C 


THE REPUBLIC CASUAL pw? #2 


ROCKEFELLER BLDG.._ - - + CLEVELAND, OHIO 


THE AMERICAN GIJARANTY Co. 


COLUMBUS, OHIO 














We Write 
Bank Burg Automobile 
" Piddity. State, County, Township, City _ 
we Danaite”” Administrators, Executors, 
° Employes 


Agents wanted in Ohio and Indiana 
JOHN L. HAMILTON, President SCOTT MORRIS, Secretary 


SECURITY CASUALTY CO. 


INDIANAPOLIS 
GEORGE VONNEGUT, PRES. E. E. GRIFFITH, VICE-PRES. & MGR 


A Company up to the minute in its methods, ideas and policies. The 
CAPITAL ODly stock company co: itself to Industrial Health and Accident 
$125,000 Insurance. S means service to the agent and policyholder. 














The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 


E.M. TREAT, Presidemt 


Insures manufacturers and wholesalers against Excessive Annual through 
Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 80 Maiden Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 
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CASUALTY AND SURETY NEWS 








EXAMINES RATE MAKING 


REPORT ON TOWNER BUREAU 








New York Department Says Institution 
Is Necessary But Notes the Ab- 
sence of Statistical Data 





The New York department has re- 
ported on its examination of the Tow- 
ner Rating Bureau, whose business is 
the promulgation of fidelity and surety 
trates. The report goes into the history 
and policy of the bureau. While the 
examiner thinks the work of the bureau 
essential to the surety business, he finds 
some points to criticise in its methods 
of making rates. The following is a 
summary of the points covered: 

General Observations 

The bureau was organized in October, 
1909, as a personal enterprise by R. H. 
Towner and has been conducted by him 
ever since. It embraces in its member- 
ship seventeen companies doing business 
in New York. The report sets forth an 
analysis of manual rates, sources of infor- 
motion on which the bureau makes rates, 
the influence brought to bear on the bu- 
reau by local surety organizations, by 
bureau companies, nonbureau competition 
and legislative enactments, differences be- 
tween individual and schedule rates and 
inequalities in application of rates. It 
points out the need of proper reserves on 
bonds under which liability does not ter- 
minate at a fixed time. The conclusion 
of the report in part is as follows: 

Statistics Are Wanting 

“The main purpose of the bueaur seems 
to be the establishment of premium rates 
which shall be uniform and as far as pos- 
sible at least adequate. I am unable to 
find that these rates are predicated upon 
any definite statistical data; in fact, there 
is a remarkable absence of such data from 
the files of the bureau, and although some 
efforts have been made to secure from 
subscribing companies figures showing 
their experience, they have for the most 
part been unsuccessful. 

“According to Mr. Towner, the rates pro- 
mulgated are in every instance the prod- 
uct of his own individual judgment, often 
formed after correspondence or confer- 
ence with well informed men in the surety 
business. On local bonds, rates have, in 
some instances, been influenced by compe- 
tition of nonsubscribing companies, or the 
expressed wishes of local organizations 
of surety managers. 


How Laws Are Maintained 


“Although not all subscribers to the bu- 
reau are members of the Surety Associa- 
tion of America, nearly all of them are; 
and it appears that there exists an agree- 
ment or understanding between the mem- 
bers of the Surety Association of Amer- 
ica to maintain bureau rates or else suf- 
fer the penalty of reinsuring any- business 
written at less than bureau rates with 
other members of the Surety Association 
at bureau rates. 

“I am of the opinion that the bureau 
performs a work that is essential to the 
proper conduct of the surety business, 
since it is obvious that if each company 
were without any restraint in the making 
of rates competition would lead to pro- 
miscuous rate-cutting and consequent de- 
moralization and probably in some cases 
to insolvency. 

Need of Statistical Basis 

“In my opinion subscribing companies 
ought to furnish to the bureau as com- 
plete statistical tables of experience as 
possible, so that the bureau might be 
able to predicate its rates on a scientifi- 
cally sound basis. In making this sug- 
sestion I am not unmindful of the fact 
that many difficulties are to be met with 
in any attempt to base surety rates on 
mathematical formulae owing to the fre- 
quent and sometimes radical changes 
Which are made in forms of bonds, and 
Dees, uneerteiaty of the ultimate lia- 

ow 

exponat: ch surety companies are 

These changes and uncertainties, of 
course, lessen, in a measure, the value of 
any statistical tables which represent the 
Ps tual experience of the companies. Fur- 
‘nermore, the great diversity that exists 
in the underwriting methods of the vari- 
©us companies renders statistical infor- 
mation derived from experience of un- 
certain value. All such information, of 
yain baleen’ subjected to critical anal- 
YSIS e S ac 
rate making.” cepted as a basis for 





Travelers Picnic 
The entire office force, of the Detroit 
branch office of the Travelers Indem- 
nity and of the liability department of 
the Travelers had a picnic on Wednes- 
day. Many upstate agents also ac- 








cepted Manager E. L. Raymond’s in- 
vitation to attend. About a hundred 
representatives of the company, to- 
gether with the wives of many of them, 
went down to Bois Blanc Island on a 
steamer. Dancing, a vaudeville enter- 
tainment, a baseball game between the 
liability and inspection departments, a 
fine luncheon and the various conces- 
sions of a summer resort furnished a 
full day’s good entertainment. 


OHIO RULES ON REINSURANCE 
Massachusetts Bonding Cannot Take 


Over Funeral Benefit Liability Un- 
der Philadelphia Life Policies 











Superintendent Robert Small of Ohio 
has ruled that the Massachusetts Bond- 
ing, which recently reinsured the acci- 
dent and health business of the Phila- 
delphia Life, cannot assume liability 
under the funeral benefit provisions of 
the policies of the reinsured company. 
The “funeral benefit” is a provision for 
payment of a small sum in event of the 
death of the-assured from natural 
causes. The Ohio department holds 
that this is life insurance. The Phila- 
delphia Life, being licensed in Ohio as 
a life company, had a right to issue 
policies containing this provision, but 
the Massachusetts Bonding, being 
licensed as a casualty company, may 
neither write such insurance in the 
state nor assume liability under it 
through reinsurance, the department 
holds. 

Information came to the Ohio depart- 
ment that the Massachusetts Bonding’s 
Saginaw office had instructed agents 
to attach riders to policies issued by 
the Philadelphia Life and reinsured by 
the Boston company, under which the 
latter granted this funeral benefit in- 
surance. Howland of the 
agency department of the Massachu- 
setts Bonding visited Columbus and 
presented to Mr. Small the company’s 
grounds for: claiming this privilege 
based upon precedent, but Mr. Small 
ruled adversely. Accordingly agents 
have been instructed to cease writing 
policies providing for funeral benefits. 





TO STUDY SOCIAL INSURANCE 


George W. Perkins, chairman of the so- 
cial insurance department of the National 
Civic Federation has appointed a commit- 
tee of three to make a preliminary survey 
of social insurance in Europe this sum- 
mer. The committee consists of J. W. 
Sullivan of the Typographical Union; Ar- 
thur Williams, president of an electric 
lighting company, and P. Tecumseh Sher- 
man, attorney. The committee will study 
compulsory sickness insurayce, unemploy- 
ment insurance, old age pensions and the 
like. More complete investigations are 
planned for next year. 





H. H. Woodsmall & Co., of Indianapolis, 
have written bond and the liability in- 
surance for the Dunn-McCarthy Company 
on a $1,000,000 contract for construction 
of Pogues Run, city of Indianapolis, the 
bond being placed in the Equitable Surety 
and the liability insurance in the United 
States Casualty, which companies are 
represented by this agency as state agents 
for Indiana. 








AMERICAN FIDELITY COMPANY 


Fidelity and Surety Bonds. 4 Accident, Health and Bur- 





glary Insurance in new and attractive policies. 4 Lib- 

eral Agency Contracts to agents in small towns. @ Apply 

to nearest General Agency or to Home Office. 

GENERAL AGENTS 

JOHN PAULDING MEADE & CO................. 99 Milk Street, Boston 
HUTCHINSON, RIVINUS & CO........ 3 So. William Street, New York 
CHARLES WHARTON, JR............. 212 Bakewell Building, Pittsburgh 
FP OD). eee 416-20 Walnut Street, Philadelphia 
ae Bi CO A) See 312 Johnston Building, Cincinnati 
A oy Lo See Second and Main Streets, Dayton 
BRYSON-BEDWELL-BRUBACHER CO..,... Columbus Sav. & Trust Bldg., Columbus 
BREUER & COMPANY ................... 237 So. Fifth Street, Louisville 
WAYLAND C, BALLARD AGENCY............ Meek Building, Des Moines 
SNIDER, HYNES & WATTS.................. Putnam Building, Davenport 
CHARLES B. ERRINGER ..............cccccccseces Ford Building, Detroit 
EEE Ree ie ee Century Building, Denver 
GEORGE A. HUTCHINSON ......... 1915-17 Insurance Exchange, Chicago 
CLYDE W. DREW COMPANY........ City National Bank Building, Omaha 
CHRIS SCHROEDER & SON CO............. 83 Michigan St., Milwaukee 
SOUTH SIDE STATE BANK INS. AGENCY.........:........ Minneapolis 
BUFFALO FIRE OFFICE............... Main and Seneca Streets, Buffalo 
Mecds. MEE S Sue canacdcncecs« acs Albany County Bank Building, Albany 


J. R. HARKINS AGENCY CO.......... 1042-47 Pierce Building, St. Louis 
Se, CN: IM fsa bn as O53 5 KEN Ob wE 818 Grand Avenue, Kansas City 


HOME OFFICE MONTPELIER, VERMONT 

















Good Agency Openings in Central States 


$5,000 Policy $9.00 A Year 


With $25 Weekly for 200 Weeks 
Health Policy $10.00 A Year 
Pays $25 Weekly Indemnity 

Address ERNEST W. BROWN, Secy-Treas. 


MOINES, rT * 1OWA 


SALESMEN WANTED 


Policies comply with Standard Provisions Law 


Interstate Business Men’s Accident Association 





CONKLING, PRICE & WEB 
FRED L. GRA 

RAYMOND & RAYMOND - - - 

FRED PAULL 

R.H. CLARK - -_ General 
DIGGS-FERRIS INS. AGENCY, - 
KING OMcCUNE & McKENZIE - -. - 
HE MERRILL, DODGE & JACKSON CO., Gen. Agts., Lucas Co., 








ESTABLISHED 1869 


OF LONDON, ENGLAND 
Head Office, Chicago 
F. W. LAWSON, General Manager 


General Agents, Southern M . 
General Agents, West Ly of Trade B 
ent, Northeastern Ohio, 387 E. Superior Avenue, N. 
en. Agts., Southern Ohio, 1310 ist National Bank Bldg. 


& SON - - - 





The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 


London Guarantee & Accident Company, Ltd. 


~ Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Rechte Chi 
Northwestern Managers, 328-336 Security Bank Bidg. Leneapelie 
Bidg., Detroit 
"Cleveland 
Cincinnati 


Res. Agents, N. W. Ohio, $09 Cincinnati Bldg., Lima 
Produce Exch. Bidg., Toledo,eO 








BOSTON, MASS. 





SATISFIED CLIENTS 
A SUCCESSFUL COMPANY 
PROSPEROUS AGENTS 

THAT IS THE SECRET OF THE SUCCESS OF THE 


MASSACHUSETTS BONDING AND INSURANCE COMPANY 


FIDELITY and SURETY BONDS, LIABILITY, ACCIDENT, 
HEALTH, BURGLARY and PLATE GLASS INSURANCE 


INSURANCE THAT MEANS CERTAINTY 


IS WHAT MAKES 





T. J. FALVEY, President 
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NEW RATING EXPLAINED 


SHOWS WHERE RULE APPLIES_ 


J. Morton Morris of Louisville Issues 
Memorandum on 1 Percent Con- 
tract Bond Rate 


Since the new rate on contract bonds, 
to be used where the surety is made di- 
rectly liable to materialmen, was pro-’ 
mulgated by the Towner bureau, con- 
siderable confusion has arisen as to 
when to apply it and when to retain 
the old rate. J.-Morton Morris, gen- 
eral agent of the National Surety at 
Louisville, has issued to the members 
of the Kentucky Association of Surety 
Underwriters, of which he is president, 
a memorandum pointing out the con- 
ditions under which the new rate should 
be used. 

Old and New Rates 


The old rate, which still applies 
where direct liability is not required, | 
is one-half of 1 percent per annum, 
while the new rate is 1 percent of the 
amount of the bond, though this cov- | 
ers a_period of two ‘years if necessary. 
Mr. Morris’ observations are quoted ; 
below: 

The new rate of 1 percent on the 
amount of the contract price applies only 
to construction bonds under which “by 
the terms of the statute, the bond, the 
contract of specifications, by joining in 
the contract, or by any special agreement 
or undertaking, the surety obligates itself 
or becomes liable to a direct action for 
the payment of material.” Some difficulty 
seems to have arisen in determining just 
what bonds do so obligate the surety, and 
the following is offered as a guide in that 


respect: 
New Rate Effective 


(1) Where the bond is effective in a 
state where the statute requires or au- 
thorizes a bond .or guarantee for the pay- 
ment of material, either on public or pri- 
vate work, an agreement in the bond or 
in the contract to pay for material will 
make the surety liable under a direct 
action by the materialmen, and the new 
rate will apply. We have, however, no 
such statute in Kentucky. 

(2) Where the bond is effective in a 
state where the statute does not require 
or authorize. bond guaranteeing the pay- 
ment for material, but the bond or con- 
tract actually does guarantee the payment 
for material, and expressly agrees that 
such guarantee shall be for the benefit 
of materialmen, the surety is liable under 
a direct action by materialmen, and the 
new rate will apply.: It will be seen that 
this may be true in Kentucky in any par- 
ticular case, and it fs therefore. necessary 
before quoting a rate to scrutinize the 
bond, contract and specifications. 


Old Rate Effective 


(3) Where the bond is effective in a 
state where the statute does not require 
or authorize bond ‘guaranteeing the pay- 
ment for material, and there is no express 
agreement in the .bond or contract that 
the bond shall be for the use or benefit of 
materialmen, mere language in the bond 
or contract expressing an agreement that 
the contractor will pay for labor and ma- 
terial does not render the surety liable un- 
der a direct action by materialmen, and 
the new rate will not apply on such bonds 
effective in Kentucky, unless 

(4) The bond covers a contract for 
public work in favor of the state, county 
or municipality or any subordinate 
branches or institutions under the state, 
county, or municipal government, where 
materialmen have no right to a lien; in 
such cases the surety is liable under di- 
rect action by materialmen, and the new 
rate will apply. It will thus be seen, for 
instance, that the new rate will apply to 
construction contracts for sewers in favor 
of the city of Louisville, any public build- 
ings, street paving, etc. 





LOWER RATES ON FEMALE RISKS 


Because of satisfactory experience in 
insuring business and professional women, 
the accident and health department of the 
Cleveland Life has announced that it will 
write such risks at the same rates as 
men under all policies except the ‘“Pre- 
ferred,” which is issued to males only. 
This does not apply to housewives and 
other women who do not leave their own 
homes to go to the place of business or 
employment, nor does it apply to business 
and professional women who at times do 
housework. 


CHICAGO 





ST. LOUIS 


PAY Roit Aupit Co. 


KANSAS CITY, MO. 








GENERAL 


John F. Dunphy, 83-85 Michigan St. - - - - 
Jones-Davis Agency, 236 McKnight Bldg. - . 
J. Quincy Haas & Co., Capital Bank Bldg. 





Prudential Casualty Co. 


INDIANAPOLIS 


LINES WRITTEN 
Automobile Liability, Property Damage, Collision, Em- 
ployers’ Liability, Public, Teams, Elevator, Workmen’s 
Collective, Workmen’s Compensation, General Liability, 
Physician’s Liability. 
Commercial and Industrial Accident and Health 
Burglary, Plate Glass 


Calida, Young & Weel, 1008 tncmence Badenge « - - «+s =~ « 
FP. Churchill Whittemore Co., ist Floor, Pierce Bldg. - - - - = = = «= 
Parker & Davis Insurance Agency, 1134 Majestic Bldg. - - - - - = = 


Pohlman Agency, 1201 First National Bank Bldg. 


Baird & Hustleton, 1003-6 Waldheim Bldg. - < 


AGENTS 


Chicago, Ill, 
St. Louis, Mo. 
Detroit, Mich, 
- Milwaukee, Wis. 

Cincinnati, Ohio 
- Minneapolis, Minn. 
Kansas City, Mo. 

St. Paul, Minn. 











RULES ON NOTICE OF CLAIM 


Ekern Tries to Avoid Controversies in 
Settlements for Sickness Where 
Claimant Was Slow 


Preparatory to the formulation of a 
definite rule, in general harmony with 
the court decisions on the question of 
the effect of notice of claim for sick- 
ness, Commissioner Ekern of Wiscon- 
sin has mailed a tentative ruling to all 
insurance companies writing sickness 
insurance in the state for their sugges- 
tions and criticism. In his letter to the 
companies, Mr. Ekern says that unless 
good reasons to the contrary are given, 
“it is intended to make the ruling effec- 
tive August 1, 1914.” The proposed 
ruling is the result of frequent con- 
troversies between companies and the 
insured over claims for sickness “where 
notice is given more than ten days after 
the beginning of sickness.” f ’ 

The proposed ruling, which applies 
to section 1960 of the law, is as follows: 

“In cases of disability due to sickness 
or disease, the insured fs not obligated 
to claim any indemnity either for the 
whole or for part of the period of such 
disability, and he, therefore, has the right 
to fix the time, within the period of dis- 
ability and not exceeding ten days prior 
to notice, when, for the purposes of his 
claim, disability begins. Where a notice 
of claim for indemnity shows disability 
to have commenced more than ten days 
before notice, the claim is not to be re- 
jected on the ground of late notice, but 
the claimant is to be presumed to have 
fixed on ten days before the notice was 
given as the time when the disability, for 
which he claims indemnity, began, and- 
he is to be allowed indemnity for the ten 
days preceding the giving of the notice. 
In such cases, if it shall also affirmatively 
appear that it was not reasonably possi- 
ble for the claimant to give notice of the 
disability within ten days from the time 
given as the time of the commencement 
of disability,the claimant is to be allowed 
indemnity for the period of disability.” 





Program Not Ready Yet 

According to Secretary F. Robertson 
Jones of the International Association 
of Casualty & Surety Underwriters, the 
program for the annual meeting has 
net yet been put together. A meeting 
of the committee, of which Charles H. 
Holland of the Royal Indemnity is 
chairman will probably be called in 
about a week’s time for the purpose of 
settling on the program. 


HOOSIER’S NEW HEADQUARTERS 

The Hoosier Casualty has taken a long 
lease on the west half of the fifteenth 
floor of the Fletcher Savings & Trust Com- 
pany building at Indianapolis and will 
move its home office from the Lemcke 
building to the new structure as soon as 
it is completed, probably about Oct. 1. 
This will be the finest office building in 
Indiana, and the Hoosier will have top- 
floor space overlooking the monument in 
the center of the city. 





METROPOLITAN LIFE’S PLAN 


Offers Home Office Clerks Liberal 
Benefits for Disability Due to 
Accident or Illiness 


; On July 1 the Metropolitan Life put 
in effect a plan for disability insurance 
for members of the home office staff, 
under which any member of that staff, 
manor woman, not over 60 years old 
or receiving over $2,500 a year salary 
or protected under the workmen’s com- 
pensation law of New York can secure 
indemnity for disability due to accident 
or sickness. 

The plan provides for no benefit the first 
week of incapacity nor during the first 
thirteen weeks of insurance. There are 
three periods for which benefits are paid. 
For the first period of twenty-six weeks 
the full benefit of two-thirds average 
wages will be paid; for the second period 
of four years and six months, half bene- 
fits will be paid, and for the third period, 
extending to age 65 quarter benefits will 
be paid. The company pays half the pre- 
mium for men, and for women clerks it 
pays the difference between the printed 
rates and what the men pay for similar 
benefits. To the home office clerks who 
pay for this disability insurance the com- 
pany offers, without medical examination, 
life insurance amounting to one year’s sal- 
ary, payable in twelve monthly install- 
ments, the company paying all the premi- 
ums on the life insurance. 

The following illustration is given: 
Clerk whose weekly wages for six months 
have averaged $15. Life insurance, $780; 
disability benefits, $10 a week for twenty- 
six weeks: $5 a week for the next 234 
weeks, then $2.50 a week to age 65. For 
these benefits this clerk, 16 to 30 years 
old, pays 35 centS a week. At age 31 the 
rate for such a clerk advances to 40 cents 
@ month. 


TO HAVE AGENCY CONTEST 

Whitney Goit, superintendent of agents 
of the Kansas City Casualty, will shortly 
launch a contest to begin July 15, and 
close Sept. 15. It will apply to casualty 
business exclusive of industrial. Cities in 
which the company operates have been di- 
vided into three classes, according to pop- 
ulation. Agents in each class will be 
given three cash prizes. For first class 
cities, the prizes are $50, $30 and $15; 
for second class, $25, $15 and $10; for 
third class, $15, $10 and $5. The prizes 
will be awarded on volume of premiums 
and not on the number of applications. 


SUES NEW ENGLAND CASUALTY 


James A. Williams, trustee in bank- 
rupty of the estate of Rudolph Girouard, 
has sued the New England Casualty, at 
Providence, R. I., for $5,000, which he 
claims is due the estate under an auto- 
mobile liability policy issued by the de- 
fendant company to Girouard. He alleges 
that Girouard’s automobile, on June 30, 
1913, struck and badly injured a boy; that 
the insurance company took charge of 
the case and thereby precluded itself from 
denying liability; that it induced Girouard 
to sign a voluntary petition in bankrupty, 
although he owed no debts except to the 
judgment creditors, relatives of the in- 
jured boy, and that he, Williams, was ap- 
pointed trustee in bankruptcy and thereby 
became entitled to right of action against 
the New England Casualty for $5,000. 





News of LIVE 
STOCK Insurance 


_The Kentucky Live Stock of Louis- 
ville has taken up the insurance of 
hogs against death from any cause and 
is now having policies for this purpose 
printed. This policy will be used only 
in Kentucky this season. Commenting 
on this new move of his company, 
President J. W. Newman says: 


“The writer is thoroughly convinced 
that the use of the proper serum os 
competent veterinary will save a large 
percentage of the hogs treated from 
cholera. We shall reserve the right to 
designate the serum used, and to name 
the veterinary who shall administer it. 
Of course, we will only insure hogs where 
the owner will agree to have same im- 
munized. If we find this business indi- 
cates a profitable field, we shall introduce 
it in other states the first of January next. 

As chairman of the live stock sani- 
tary board of this state, the writer is 
well acquainted with the conditions affect- 
ing the swine industry, and believes that 
if the farmer could be given an insurance 
policy covering his hogs for a definite 
feeding period it would be interesting to 
him. If our company can break even on 
the undertaking we will have aided mate- 
rially in encouraging the feeding of more 
Swine in our state.” 











The Michigan Live Stock which is 
being organized at Charlotte, Mich., 
will have $100,000 capital. It is selling 
its shares two for one. Harmon J. 
Wells of Bellevue, the secretary, is the 
main factor in the promotion work. 
Colon C. Lille, the well known dairy- 
man at Coopersville, Mich., is president. 
There is no live stock company in 
Michigan on the old line basis and the 
organizers feel that there is a place in 
the state for a well managed company. 


The Granite Live Stock of Blooming- 
ton, Ill., desires the live stock company 
officials to meet in that city, if a con- 
ference is called to form an associa- 
tion. This company is one of the hust- 
ling young companies and its officers 
are much in favor of an organization. 


_ Owing to the revival of racing in va- 

rious parts of the country, the Ken- 
tucky Livestock of Louisville is insur- 
ing a considerable number of race- 
horses. The company regards them as 
splendid risks, as they are kept in such 
splendid physical condition that they 
are practically immune from ordinary 
ailments. The company limits its lia- 
bility on any one risk to $2,500. The 
rate increases with the amount of in- 
surance. 


The Massachusetts Bonding has ap- 
ot G. G. Sheerin as Texas general 
agent. 
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NEWS OF COMPENSATION 


QUESTIONS RAISED IN IOWA 





Insurance Companies’ Reported Re- 
fusal to Cover Old and Crippled 
Employes Causes Criticism 





Iowa has ended up its first week un- 
der the Iowa workmen’s compensation 
law and State Industrial Commissioner 
Garst of Iowa reports that in the first 
six days under the new compensation 
law twenty-five minor accidents oc- 
curred in the state. In the majority of 
the cases, insurance was carried in 
stock companies. In no reported cases 
will disability continue beyond the 
waiting period. The first reports indi- 
cate the doctors’ bills are going to be 
the greater part of the claims paid. 

Several vexing questions have al- 
ready arisen. Charles Neubauer, em- 
ployed by the Collis Manufacturing 
Company of Clinton, is a cripple and 
the insurance company refused to ac- 
cept him as a risk. The employer was 
puzzled until Neubauer announced that 
he elected not to come under the act. 
Therefore the company agreed to re- 
tain him as an employe. Much com- 
plaint has been made that companies 
are refusing to, insure aged and disabled 
risks and Commissioner Garst has been 
asked to make a ruling. The Des 
Moines City Railway, for instance, has 
twenty-five employes who have been re- 
jected for insurance and President 
Schmidt is bitterly censuring the law. 
State Labor Commissioner Urick is out 
with the statement that if the compa- 
nies decline to insure aged and infirm 
employes, he will lead the state federa- 
tion of labor in a fight in favor of state 
insurance. 


OHIO NOTES 


kinds of claims for compensation 
pr. aan brought before the Ohio indus- 
trial commission. Whether a common law 
wife of a man killed during employment 
and whether dependents of a person mur- 
dered at his place of work, but for per- 
sonal revenge, may_ receive compensation 
from the state fund, are questions which 
have come up. While the supreme court 
recently decided by inference that if a 
man is killed or injured by a fellow em- 
ploye in playing a practical joke the em- 
ployer cannot be held responsible, the in- 
dustrial commission is said not to be in 
favor of following this precedent in a 

r case. 
— commission has ruled that asso- 
ciation with a fraternal organization is 
no bar to receiving benefits under the 
compensation act. Dr. A. J. Evans of 
Zanesville wanted to know the status of 
physicians acting for fraternal organiza- 
tions. While persons coming under the 
operation of the law may’ receive allow- 
ances in addition to those allowed by 
fraternal organizations, the official phy- 
sician of the order cannot make claim 
against the state fund for services ren- 
dered. 

Governor Cox of Ohio has appointed 
Wallace D. Yaple, chairman of the indus- 
trial commission, as a member of the na- 
tional committee on uniformity of state 
legislation on workmen’s compensation. 
Senator George Sutherland of Utah is 
chairman. A meeting will be held early 
in the fall, either in Washington or New 
York. 


CALIFORNIA RULING 

The industrial accident commission of 
California has ruled that wood alcohol 
poisoning, which suddenly destroyed the 
eyesight of a sign painter using the same 
in the course of his employment, is an 
industrial accident, and entitled the dis- 
abled employe to compensation. One 
member of the commission dissented, 
holding that at best it was a case of 
cumulative poisoning, which would make 
the blindness an occupational disease. 
While sympathizing with the injured 
workman, he objected to doing injustice 
to the employer and to establishing a 
precedent the commision may not be pre- 
pared to follow in other similar cases. 

The compensation insurance department 
of California for the first six months of 





its existence reports net premium income, 
$379,450.48; total number of applications, 
4,417; earned premiums $181,371.46; total 
claim liability, including items of compen- 
sation paid, medical expenses and an esti- 
mated cost of claims in tne course of set- 
tlement, $67,122.38, which is about 37 per- 
cent of the earned premiums. Of the 
1,415 accidents reported, only nine were 
death cases. 


NEW YORK NEWS 


Last week an announcement was made 
that actuaries of the New York state fund 
had found a “joker” in the insurance rates 
computed by the insurance department and 
that they were from 15 to 23 percent too 
high. It was intimated in one newspaper 
that this discovery was in some sense due 
to Governor Glynn’s strong desire for 
lower rates, now that he sees what a bur- 
den has been placed on New York em- 
ployers. The next day, however, the in- 
surance department came out with a state- 
ment declaring that the alleged errors 
had not been made and that the 
state fund’s actuaries were unwise to 
make such statements on insufficient evi- 
dence. The department explained just 
how the rates were made. 

Baseball players are held to be em- 
ployes within the meaning of the New 
York compensation law and the clubs will 
therefore have to insure compensation to 
them. It is reported that all clubs that 
play in the state will come under the law. 

The Utilities Mutual, one of the new 
compensation mutuals in New York state, 
has filed rates 10 percent higher than 
those issued by the insurance department 
and the department has approved them. 
This shows a conservatism in the man- 
agement that speaks well for the probable 
future of the company. The Utilities Mu- 
tual will specialize on electric light and 
gas plants, 

The New York state fund had about 
12,500 applications on hand July 1 on 
which to issue policies and has received 
1,000 since that date. 


TEXAS NOTES 


In anticipation of the convening of the 
regular session of the Texas legislature 
next January damage case lawyers 
have started an agitation for the 
repeal of the workmen’s compensation act. 
There is just as strong opposition to the 
repeal. It is easily predicted that the law 
will not be repealed, but will be amended 
advantageously. 

No more do stock companies issue “par- 
ticipating” or “mutual” compensation 
policies in Texas. The “elastic premium” 
policy is the new designation. 

While the validity of the Texas work- 
men’s compensation act has been attacked 
in a score of suits in different trial courts 


in the state none of these suits has ever- 


gotten to the higher courts. It is ex- 
pected that it will be early next year be- 
fore the litigation can be gotten into the 
court of last resort. However, at that 
time, the legislature will be in regular 
session and in a position to cure any de- 
fects which the courts may point out. 


MASSACHUSETTS MOVE 


Certain obnoxious amendments to the 
Massachusetts workmen’s compensation 
law, which were introduced in the legis- 
lature have been dropped, but in their 
place a resolution has been submitted pro- 
viding that the governor shall appoint a 
special commission of three persons, one 
of whom shall be the insurance commis- 
sioner, to investigate the practices of in- 
surance companies and their rates in 
workmen’s compensation and other insur- 
ance lines with the view of determining 
whether or not any monopoly or com- 
bination exists in the insurance business. 
This commission must also determine 
whether rates charged by insurance com- 
panies for workmen’s compensation or 
other insurance are reasonable and to 
what extent the regulation of insurance 
rates is advisable. 


COMPENSATION NOTES 

During June 966 cases under the Wis- 
consin workmen’s compensation law were 
adjusted and paid in full. The indemnity 
in these cases amounted to $71,756.91, or 
an average of $74.28 per case. In addi- 
tion to indemnity, approximately $35,878 
was paid for medical and hospital bills. 

It has been announced at Des Moines 
that the Rock Island railroad will oper- 
ate not only under the compensation law 


of Iowa, but also under the compensation 
laws of other states which have such 
laws. The purpose is to create better 


relations between the company and its 
employes. 

The industrial insurance commission of 
Washington is considering sweeping 
changes in the workmen’s compensation 
act, including extension of the act to 
cover practically all manual labor, ex- 
cept agricultural, horticultural and domes- 
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tic instead of confining it to occupations 
classed as “extra hazardous,” and addi- 
tion of a “first aid” clause that will guar- 
antee injured workmen medical and hos- 
pital attendance. In addition the com- 
mission will reccommend a thorough over- 
hauling of the rates charged various in- 
dustries. 

". Robertson Jones, secretary of the 
Workmen's Compensation Publicity 
Bureau, is among the prominent speakers 
for the convention of the National Asso- 
ciation of Building Owners and Managers, 
to be held at Duluth July 14-17. Mr. 
Jones’ subject will be “Workmen's Com- 
pensation.” 


DISCRIMINATION IS DENIED 


Des Moines, Ia., July 8—(Special)—Old 
line casualty representatives deny em- 
phatically the truth of complaints that 
they are discriminating against aged and 
disabled employes in writing compensa- 
tion insurance. The Employers Mutual 
Liability likewise insists that it has made 
no examination of employes. The first 
death claim under the new law came Wed- 
nesday from Cedar Rapids where Lyman 
Westcott, aged 15, fell into a vat. Under 
the law his parents receive $3,000. 


MINNESOTA ACT UPHELD 

Minnesota’s workmen’s compensation 
act is constitutional according to the find- 
ing handed down in that state’s supreme 
court July 3, by Commissioner M. D. 
Taylor, who finds in the law no conflict 
with the state or the federal constitutions. 
The legislature, according to the commis- 
sioner, may legally place employers, who 
are subject to the act, and employes af- 
fected, in classes by themselves, and em- 
ployers and employes not affected in other 
classes, so the question of class legisla- 
tion is not involved. Domestic servants, 
farm laborers, casual employes and rail- 
road employes engaged in.interstate com- 
merce are excluded from the operation 
of the Minnesota law. With the divisions 
mentioned sustained, it does not constitute 
class legislation to abrogate the defenses 
of contributory negligence, assumption of 
risk and negligence of coemployes in ac- 
tions against employers, who do not come 
under the act, and to permit such de- 
fenses to those who do come under it. The 
second part of the act, stipulating rights, 
remedies and liabilities, is upheld also, for 
the reason that they apply only to em- 
ployers and employes, who have voluntar- 
ily subjected themselves to its provisions. 

The case was that of Ole Matheson, ap- 
pellant, against the Minneapolis Street 
Railway Company, respondent. Matheson, 
a paver in the city’s employ, was run 
down by a car, suffering injuries which re- 
sulted in losing his right leg. The law, 
passed by the 1913 legislature, became 
effective Oct. 1, 1913. 





EIGHT CROOKS ARE CONVICTED 


Used Mails to Make Fraudulent Acci- 
dent Claims and Postoffice 
Inspectors Get Them 





On information much of which was 
furnished by the Royal Casnalty, the 
federal court at New Orleans has con- 
victed eight persons who used the mails 
to defraud the casualty company by 
sending through them fraudulent 
claims. The defendants and their sen- 
tences are as follows: 


John E. Warner, Jr., one year and one 
day; Ira C. Magee, six months; and Milton 
George Magee. Willie Magee, William 
Ford, Harvey I. Elsey, Green W. Magee 
and Sam Merrell, each three months. 

In 1912 Ira C. Magee was agent of the 
Royal Casualty at Hackley, La. Soon 
claims on his business began coming in 
rapidly and shortly they aggregated about 
$3,000. An inspector at Baton Rouge was 
sent to look into the matter and soon 
found that the claims were fraudulent, 
Magee helping claimants to make out 
proofs, to which names of uctitious doc- 
tors were signed. The inspector put the 
case up to Magee’s father so strongly 
that the old man sold some live stock 
and raised $150 towards paying back $160 
which the company had paid on these 
fraudulent claims. 

Then H. R. Oliver, superintendent of 
agencies of the company, presented the 
facts to the United States district attor- 
ney at New Orleans. He found it was a 
case for the postoffice inspectors. After 
more than a year’s work they gathered 


the evidence on which the convictions 
were secured. 





Gets Out New Industrial Form 
_The industrial department of the 
General Accident has issued a new in- 
dustrial policy to sell at $2 monthly, 
with no policy fee, and the policy has 
been approved by state departments. 
The policy provides from four to five 
years accident indemnity, is effective 
immediately for accident, pays full in- 
demnity for illness, after fifteen days, 
pays also for the first week’s illness, 
and runs for nine months, with the non- 
confining feature, covering all chronic 
diseases for full period and includes 





identification and registration, surveons 
fee and nondisabling injuries. 


WHITNEY TO VISIT DETROIT 





Michigan Casualty Underwriters Asso- 
ciation to Hold Annual Banquet 
With Distinguished Speakers 





A. W. Whitney, manager of the 
Workmen’s Compensation Service Bu- 
reau, has notified President H. V. Up- 
ington of the Michigan Casualty Under- 
writers Association that he will be in 
Detroit on July 14, in response to its 
invitation extended some time ago. Ac- 
cordingly the executive committee has 
chosen that date for a business meet- 
ing and the annual banquet. The busi- 
ness meeting will be held in the after- 
noon at the Fellowcraft Club. Mr. 
Whitney will make an address, in which 
it is hoped that he will iron out a lot 
of wrinkles that have been bothering 
the Michigan association for. several 
months. 

The annual dinner will be held in the 
evening at the Tuller Hotel. Mr. Whit- 
ney will be the guest of honor. Wade 
Fetzer of Chicago, president of the 
National Association of Casualty & 
Surety Agents; J. H. Thom, general 
superintendent of the Standard Acci- 
dent, and John T. Winship, insurance 
commissioner, have been invited to at- 
tend and make addresses. It is be- 
lieved that all will accept. 


PAYMENT OF CLAIMS HUNG UP 





Two Companies Demand to Know 
What They Owe Before Paying 
Under Depository Bonds 





Two surety companies—the Ameri- 
can Fidelity and the Southern Surety— 
have refused to pay their claims under 
depository bonds on the La Salle Street 
Trust & Savings Bank of Chicago until 
they learn exactly what they owe. 
Each had $75,000 liability on the failed 
bank. At the time it was closed the 
bank was carrying $650,000 of city of 
Chicago funds, fully covered by depos- 
itory bonds. Treasurer Flynn, how- 
ever, had been informed that the bank 
was “shaky” and had secured from it 
$283,000 in collateral. The American 
Fidelity’s check for $75,000 has been in 
the hands of Miller, Gorham & Wales, 
the company’s Chicago attdérneys, for 
several days, but they refused to turn 
it over to the city until it was deter- 
mined whether the company was liable 
for its pro rata share of the full $650,- 
000 on deposit, or whatever the value 
of the collateral is. Te 

The Southern Surety filed a bill in 
equity on Monday against the bank and 
the city of Chicago in an effort to have 
the courts determine the disposal of 
the $283,000 in securities. The bill 
states that the company is ready to pay 
its liability but the $283,000 in securities 
should be disposed of for the benefit of 


al Icreditors. mar 

Charles E. Bennett, manager 0 e 
surety department of the Aetna Accident 
& Liability in Chicago, states that the 
company did not have a depository bond 
for $100,000 in favor of the North Ameri- 
can Life Insurance Company on the La 
Salle Street Trust & Savings Bank, as 
published in one of the lists of bonds. 
Tt had a bond for $200,000 in favor of the 
National Life, U. S. A., on which its net 
loss may be as much as $24,000 or $25,000. 
It also had a bond for $12,500 on the 
closed Broadway State Bank. 

In view of the depository bond losses 
resulting from the failure of the La Salle 
Street Trust & Savings Bank of Chicago 
and the closing of its four allied insti- 
tutions, the New York department has is- 
sued a letter to all surety companies oper- 
ating in that state calling for a state- 
ment from them of their depository lia- 
bility on all institutions on which they 
were carrying $25,000 or more liability on 
June 30. It asks the name of each in- 
stitution; gross liability carried including 
reinsurance from other companies; rein- 
surance to other companies and net lia- 
bility carried. 

The department cautions the surety 
companies to be more conservative in 
writing depository bonds. It says that 
while all appear able to pay their losses 
on the Chicago bank, another such loss 
might seriously involve several com- 
panies. The department holds that the 
true exposure to loss on any one risk is 
the total amount of bonds written on that 
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bond, and in case of groups of banks, the 
amount writen on all is the measure of 
exposure rather than the amount written 
on any one. 





BANKERS NOW ON STOCK BASIS 





Des Moines Accident Company Cele- 
brates Its Majority by Reincorpo- 
rating With $100,000 Capital 


The Bankers Accident of Des Moines 
has reincorporated as a stock company 
with $100,000 cash capital and $20,000 
net surplus. The main object in rein- 
corporating was to enable the company 
to enter many states that it could not 
enter as a mutual. It has made a splen- 
did record under its old charter and 
may be expected to do much better 
under the new. It has a high-grade 

_management, a splendid agency plant 
and a large volume of fine business. 


There will be no change in management. 
Three new directors have been added: 
John P. Wallace of Wallace’s Farmer; 
George C. Carpenter, treasurer of the 
Carpenter Paper Company, and Charles 

Hunn, attorney-at-law, who becomes 
general counsel of the company. 

Announcing the change, Vice-President 
Budlong says to the company’s agents: 

“The Bankers Accident was originally 
incorporated as a mutual company and 
has been in business twenty-one years 
this month. 

“To continue and prosper a company 
must extend its efforts into a large terri- 
tory, and under the old plan we have 
been unable to operate in a number of 
states—such as Illinois, Minnesota, the 
Dakotas, Oklahoma and all Pacific Coast 
states. In consequence we have been 
greatly hampered; furthermore, the pas- 
sage of a law in our own state forbid- 
ding the organization of mutual com- 
panies has prevented our entrance into 
any state in which there are mutual com- 
panies that would be kept out of Iowa 
on account of reciprocal laws. 

“This change has been contemplated for 
over ten years, during which time all of 
our business has been written and main- 
tained at old line rates and reserves. 
Therefore there will be no increase in 
rates or changes in policies. While under 
the law the company has had the right to 
levy additional assessments it has never 
been necessary to do so and of course all 
rates are now guaranteed level.” ‘ 








Louisville Comptroller Arrested 

Samuel M. Wilhite, city comptroller 
of Louisville, has been arrested charged 
with converting $14,500 of bonds 
pledged to the city by contractors to 
his own use. He has admitted the 
charge. The National Surety is on his 
bond for $20,000. Wilhite handled no 
money, and was joint custodian, with 
the city treasurer, of bonds provided by 
contractors as a guaranty of maintain- 
ing streets for the specified period. 





Propose New Nashville Company 

An exclusive surety and fidelity com- 
pany is projected in Nashville, Tenn., 
a movement to organize such a bonding 





company having been set going by 
Hugh Farrell: Considerable prelimi- 
nary work has been done, though the 
project has not reached a definite stage. 
Tentative plans propose an original 
capital of $350,000, to sell at one and 
one-half to one so as to insure a con- 
siderable surplus fund. 

It would be the purpose of the com- 
pany, according to Mr. Farrell, to oper- 
ate in Tennessee, the middle western 
states and.the east, seeking business in 
the south only in limited degree. 


RULES ON STATUTORY BOND 
Texas Appellate Court Holds It Pro- 


tects Holders of Insurance Con- 
tracts, Not of Agency Contracts 











The appellate court at Austin, Tex., 
has decided that the statutory bond re- 
quired to be given by fire insurance 
companies of other states upon enter- 
ing Texas is for the purpose of indem- 
nifying holders of insurance contracts 
and not those holding agency contracts. 

When the Oklahoma Fire Insurance 
Company entered Texas it gave the statu- 
tory bond for $10,000, with the Southern 
Surety as surety. Some time later Har- 
vey B. Ross secured judgment for $9,177 
against the Oklahoma. Fire for violation 
of his contract of agency. Finding noth- 
ing to levy on, Ross brought suit against 
the Southern Surety under the bond, 
which contained a provision guaranteeing 
that the “principal shall well and truly 
pay all its lawful obligations to any and 
all citizens of the state of Texas.” The 
lower court sustained the demurrer of the 
surety company, and the appellate court 
affirms its decision. The appellate court 
says in part: 

“He [Ross] is not entitled to maintain 
an action upon this statutory bond, be- 
cause he is not one of the class of persons 
for whose benefit and protection the stat- 
ute requiring the bond was enacted. In 
other words, his petition shows that his 
judgment against the Oklahoma Fire In- 
surance Company was upon a contract of 
agency, and not upon a policy or contract 
of insurance and it is the latter class of 
contracts, and not any other, which come 
within the purview and protection of the 
statute.” 





General Accident’s New Policy 

The General Accident is out with a 
new “Complete Disability” policy to 
sell for $60 a year, with $7,500 to $15,000 
principal sum and largely increased 
schedule of optional indemnities. House 
confinement is not stipulated to obtain 
full payment for illness, and it is pro- 
vided that all premiums will be re- 
turned to the beneficiary in case of the 
assured’s accidental death. The vari- 
ous state departments have approved 
the new form. 





KING GOES TO FRISCO 
Wesley A. King, who has been manager 
of the surety department of the Aetna 
Accident & Liability for several mountain 
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states, with headquarters at Salt Lake 
City, has been transferred by the com- 
pany to San Francisco. Mr. King was 
formerly connected with the Chicago 
branch office of the American Surety and 
was later manager of that company’s Salt 
Lake office. 


GREAT INTEREST IN MEETING 








Officers of National Association of 
Casualty & Surety Agents Plan 
for Special Trains 





Secretary-Treasurer John A. Morri- 
son of the National Association of Cas- 
ualty & Surety Agents has just re- 
turned from an eastern business trip, in 
which he had the opportunity of con- 
ferring with a number of the leading 
men in the association and everywhere 
found manifestations of great interest 
in the White Sulphur Springs conven- 
tion, Sept. 21-25. 

In talking with Vice-President Tur- 
geon, in Buffalo, he found that the New 
York members are planning on a train 
of their own and are also preparing to 
establish New York headquarters at 
the Springs. 

Vice-President Schriver of Pittsburgh 
has arranged a motor trip which he 
himself will head with his big new 
seven-passenger Pierce-Arrow. 

Enough reservations have already 
been made out of Chicago to warrant 
the C. & O. in running a special train. 
Incidentally, those who have not made 
their reservations at the hotel should 
immediately write J. H. Slocum, man- 
ager of the Greenbrier Hotel, at White 
Sulphur S--ings, W. Va., or John A. 
Morrison, secretary-treasurer of the as- 
sociation, 1166 Insurance Exchange, 
Chicago., 





Celebrates Fifth Birthday 

On July 1 five years ago the Busi- 
hess Men’s Accident of Kansas City re- 
ceived its license to do business. The 
association’s July bulletin points with 
much pride to what has been accom- 
plished since. It had 530 charter mem- 
bers. Today it has over 30,000 policies 
in force on business and professional 
men in every state in the Union. Last 
year the agency force wrote 16,000 ap- 
plications and during the first half of 
this year it wrote 10,000. In five years 
the association has paid over $400,000 
in claims. 





CUTLER VISITS THE EAST 
George E. Cutler, general manager of 
the Guardian Casualty & Guaranty of 
Salt Lake City, has been visiting in the 
east and was in Chicago this week. Mr. 








Cutler is a former casualty man of Chi- 
cago, and is making a success with his 
Salt Lake company. Last year it wrote 
a larger premium income in workmen's 
collective insurance than any other com- 
pany. It writes workmen’s collective in 
connection with its liability insurance, 
and while it shows a higher loss ratio 
on the workmen's collective, its ratio on 
the liability is below normal. The com- 
pany has a good industrial disability 
plant. It operates in the mountain and 
Pacific Coast field, and has come as far 
east as Colorado. 





WILL WRITE TWO NEW LINES 





Midland Casualty Amends Charter and 
Will Enter Burglary and Plate 
Glass Insurance Field 





The Midland Casualty of Chicago is 
amending its charter, so as to reduce 
its capital from $250,000 to $200,000 
and thus add $50,000 to its surplus and 
So as to give it the right to do burglary 
and theft and plate glass insurance in 
place of liability insurance, which its 
old charter permitted it to write. 

The company has never exercised its 
privilege to write liability insurance, 
and its officers do not regard this an 
auspicious time for a young company 
to enter that field. With its increased 
surplus, however, the company will 
push its accident and health lines more 
aggressively and will also begin build- 
ing an agency plant for the plate glass 
and burglary lines. 

W. S. Cluff, superintendent of agents, 
will have charge of the new lines. He 
had many years’ experience in burglary 
and plate glass insurance, part of it 
with the old Union Casualty & Surety 
of St. Louis, from whose service some 
of the best plate glass men in the coun- 
try were graduated. 





SOUTHWESTERN’S APPOINTMENTS 
The Southwestern Surety will not for 


the present at least qualify in Alabama 
as was reported. 
Agency appointments have _ recently 


been made as follows: 

Joseph H. Ashton, 201 R. A. Long build- 
ing, Kansas City, Mo., agent for Jackson 
county. 

S. H. Reynolds, 650 Minnesota avenue, 
Kansas City, Kans., agent for Wyandotte 
county, as. 

Vernon H. Branch, Wichita, Kas., gen- 
eral agent for a number of counties in 
southern and western Kansas. 

Hazard & Chesley, Crocker building, Des 
Moines, Ia., general agents for the state 
of Iowa. 

William H. White, agent at St. Joseph. 





LEAVES CALIFORNIA 
The Prudential Casualty retired from 
California July 1, following the resigna- 
tion of Clarence Philipp, of San Francisco, 
as general agent for the state. Philipp 
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has been appointed a special agent for the 
United States Casualty but will continue 
to act as adjuster on old business of the 
Prudential Casualty. Philipp has repre- 
sented the company for the past three 
years and decided to relinquish the agency 
because the Prudential would not write 
compensation business under the present 
California law. 





C. H. Fowler’s New Position 

Charles H. Fowler, formerly second 
deputy insurance superintendent at the 
New York office, and recently assistant 
counsel of the National Board of Fire 
Underwriters, is named as secretary 
and assistant manager of the compen- 
sation inspection railroad board. F. A. 
McKinnon, appointed as chief inspector 
for the board, formerly served two 
southern casualty companies as chief 
inspector and was with the Texas Em- 
ployers Insurance Association. The 
manager for the compensation board is 
not yet chosen. 





EB. 8. LOTT CRITICIZES COMMISSION 
President Lott of the United States Cas- 
uvalty has issued a statement criticizing 
the New York state workmen’s ccompen- 
sation commission in attempting to ex- 
tend by resolution the powers of the state 
insurance fund. Mr. Lott finds fault with 
the resolution adopted by the commission 
which interprets section 53 as protecting 
the employer carrying on a hazardous em- 
ployment, who secures the payment of 
compensation to all his employes by in- 
surance in the state fund, against suit for 
damage at common law by an employe in 
his services. Mr. Lott asks by what 
authority has the compensation commis- 
sion constituted itself a court of final 
jurisdiction by reading into the law a pro- 
vision which deprives an employe of his 
common law right to sue for damages. 


CASUALTY NOTES 


The Equitable Surety has executed a 
$30,000 bond for Ira Meadows, of St. 
Louis, as administrator of the estate of 
Peter C. Meadows. 

Dr. R. Martin Bruns, Baltimore, inde- 
pendent medical examiner and adjuster, 
has moved to Indianapolis, taking office 
at 212 Hume-Mansur building. 

A. F. Bunting, general attorney for the 
Michigan Bonding of Detroit, is running 
for Congress on the Republican ticket and 
stands a good chance of being elected. 

The National Surety has employed 
Joseph A. Sinn, formerly the vice-presi- 
dent of the Title Guaranty & Surety, as 
manager of its reinsurance department. 

An interinsurance health and accident 
concern has been organized at Houston, 
Texas, by N. BE. Barker, who has been 
licensed as manager by the Texas depart- 
ment. r 

The Maryland Casualty, National Surety 
and American Surety jointly have signed 
the bond of the American National Bank 
as depository of the Louisville board of 
education. 

The St. Louis office of the United States 
Fidelity & Guaranty has executed a $200,- 
000 revenue bond for the William J. Lemp 
Brewing Company, guaranteeing payment 
of government taxes on the brewery pro- 
ducts. 

H. R. Stapp, 





general manager of the 


Gem City Life of Dayton, Ohio, which 
does a commercial accident business, has 
expressed his intention to join the Inter- 
national Association of Casualty & Surety 
Underwriters. 

The Illinois Surety captured the $935,- 
000 blanket bond covering officers of the 
Ohio National Guard in favor of the state. 
The deal was handled through the office 
of Barry Bros., general agents of the IIli- 
nois Surety at Cleveland. 


Thomas 8S. Dugan & Co., of Louisville, 
general agents of the United States Fidel- 
ity & Guaranty, have executed two $200,- 
000 bonds given by the executors and 
trustees of the estate of W. R. Belknap, 
a millionaire hardware jobber. 


The Syracuse office of the American 
Surety executed the $100,000 bond in favor 
of the state treasurer of New York, cov- 
ering the workmen’s compensation fund. 
This is one of the largest public official 
bonds written in New York state for some 
time. 

Omar Throgmorton of Jonesboro, Ark., 
has been appointed superintendent of 
agencies in the state of Arkansas for the 
accident department of the Aetna Life. 
He will make his headquarters at Little 
Rock. He has been in the Aetna’s service 
for many years. 


Surety companies will have a chance at 
about $300,000 in supply contract bonds, 
which will be required in connection with 
the purchase of about $1,000,000 of sup- 
plies that J. R. Elliott, Texas state pur- 
chasing agent, is contracting for. They 
are for the various eleemosynary institu- 
tions of the state. 


One of the questions before the recent 
meeting of the North Dakota Bankers As- 
sociation was the organization of a mut- 
ual burglary insurance company after the 
plan of the Wisconsin mutual. H. P. 
Beckwith of Fargo reported that applica- 
tions for insurance amounting to $800,000 
had already been received by the burglary 
insurance committee. 

The workmen’s compensation bureau, at 
the New York office of the insurance de- 
partment, is issuing periodically its ap- 
proval of compensation premium rates de- 
cided upon by the classification commit- 
tee of the compensation inspection rating 
board. Rate circulars take the form of 
bulletins issued by both the suburban and 
the New York fire insurance exchanges. 

Joseph Kenyon, for some time manager 
of the industrial department of the Frank- 
fort General at San Francisco, has been 
manager of the National Life, U. S. A., 
for all departments of its accident and 
health business in Pacific coast territory 
not previously covered. His headquarters 
are at San Francisco. He has made a 
great record there and also in Pennsyl- 
vania, where he represented the General 
Accident at Charleroi. 


W. F. Hunt, for himself and other stock- 
holders in the former Cumberland Valley 
Insurance Company.of Nashville, has sued 
the Southern Insurance Company of that 
city for the return of the assets of the 
Cumberland Valley which the Southern 
took over some months ago. Hunt charges 
that he and other stockholders of the 
Cumberland Valley were deceived by offi- 
cers of the Southern into exchanging 
their stock for Southern stock. Officers 
of the Southern denounce the bill in 
chancery as a mass of false statements. 

James Madison, a negro insurance col- 
lector, has been arrested at Birmingham, 
Ala., at the instance of J. F. Weir, general 
agent of the National Life, U. S. A., who 
charges that he has been fraudulently col- 





lecting insurance premiums for the past 
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three months. Weir states that the negro 


was originally employed by the company, © 


but was released some time ago, but has 


continued to collect premiums from more 


than one hundred negroes. The negro 
claims to be an authorized agent of the 
company and that he has never been dis- 
charged. 





Illinois Agency Appointments 
Aachen & M.—M. A. Mueller, Chicago. 
American—J. B. Waller, Carlyle; C. 4 
Chandler and O. W. Hattrom, Chicago; T. T. 
Lunde, Elliott; James Welsh, Liberty; L. F. 
Good & Son, Neoga; W. B. Perry, Nora; Paul 
Florin, Rutland; J. W. Sawyer, Sidell; James 
Milligan, Smithshire. 

Albany—Chamberlain & Kirpatrick, Elgin. 


Aetna—Mary J. Petrie, Morgan Park; A. C. 
Beamer, Casey; B. Carey, Lilly; W. P. 
Gocaaey Cairo; R. H. Lawrence, Cobden; W. 
A. Pickard & Son, Ewing; Richey & Richards, 
Lincoln; Gaunt & Welson, Mounds; Rochelle 
Ins. & Realty Co., Rochelle; H. B. Haines, 
Tamaroa; J. H. Gruber, Astoria; F. N. Cas- 


burn, Ferris; Arthur Myers, Baileyville; A. D. 
Grane & Son, Elmhurst. 

Amer. Cent.—Smith Ins. Agency, Alma; F. C. 
Mahlandt, Beckemeyer; J. Diefenbach, 
Dwight; Walter McLean, Hillsboro; C. E. Hyde, 
Macomb; A. C. Kern, Millstadt; T. H. Mce- 
Clelland, Odin; J. G. Petteys, Morris; C. E. 
Hodgson, Rock Island; J. L. Doubler, Warren. 


Boston—F. L. Davis, Lomax. 

Buff. Ger.—S. V. Bergstrom and G. A. Schra- 
der, Moline; J. A. Kammerman, Forrest. 

Cleveland 


atl—Hunt Ins. Agency, Murphys- 
boro; G. H. Gille, Quincy; F. C. Gordon & Co., 
Galesburg; F. B. Gamble & Co., Kewanee. 
Coml. Union, Eng.—P. J. Meersman, Moline. 
Commonwealth—B. S. De Boice, Clinton. 
Concordia—F. E. Gardner, Rochelle. 
Connecticut—E. A. Offergett, Cobden. 
Continental—C. L. Tracy, Kankakee; W. H. 
L. Thomas, Mendon; H. E. Kinchelve, Loraine; 
. L. Bremmerstedt, Altamont; C. P. Taylor, 
Bluffs; C. L. Ritter, Murphysboro; A. W. Rich. 
ards, La Hogue; J. W. Houston, Kirkwood; 





+ * Robeson, Rushville; H. J. Rolf, Oxville; 
. H. Hooper, Baylis; Henry Saylor, Pitts- 
field; W. E. Vadeboncoeur, St. ne; T. P. 
Collins and K. P. Madison, Clifton; M. G. 


| ae & Co., Chicago; Smith & Kinnear, 


enry. 
~ ar W. Merchant, W. D. Steinbeck, 
Edward Meyer, Albert Haentze and C. M. 
Wheeler, Chicago; F. E. Colehour, Rockford. 
Equitable—Moline Agency, Moline. 
“Fire Assn.—Frank Funke, Breese; T. A. 
Baker, Bunker Hill; C. A. Bartlett, Edwards- 
ville; S. B. Carr, Shelbyville; H. W. Johnson 
& Co., Taylorville; Harry Wolf, Forest Park. 
Forest City—Miss Pearl Thomas, Altamont; 
Earl Dye, Cisne; D. W. Costley, Virden. 
General—O. J. Christmann, Ottawa. 
Ger. Amer.—Joseph Ringl, Chicago. 
Glens Falls—C. G. Gassler, Cullom; E. I. 
R. R. Daum, P. Dicken & Co., D. A. 
R. C. Gemberling, Mrs. R. M. Quig- 
ley, S. L. Waters and Hayden & Stone, Chi- 
cago; Peter Borneika, Chicago Heights. 
Gran. State—Moline Agency, Moline. 
Ham.-Brem.—Greenwood & Wisman, Pontiac. 
er omen & Walter, Savanna. 
ort 


toon “a . _Watson, Murphysboro; Harry 
Wolf, Forest Park; H. W. Johnson & Co., 
Taylorville; F. B. stle, Quincy; C. A. Bart- 


E. L. Brooks, South Chicago; J. J. Elias, 
Chicago. 

Northern, Eng.—Felix Keeley, Wilmington; 
H. C. Cox, Wyoming; Miss A Humphrey, 
Henry; C. ouglass, Gilman. 

New Jersey—C. L. Tracy, Kankakee. 

Natl.-Ben Frank.—J. J. Sup and J. M. Dur- 


yee, Chicago. 

New Bruns.—J. J. Sup, Chicago. 

N. W. Natl—E. H. Child, Tonica; J. P. 
Bauer, Alton. 
Natl. Mutual Church—G. W. Leek, Elkville; 
Linda Patterson, Genoa; W. C. Harnden, Bar- 
tington; E. P. Bishop, Cissna Park; E. N. 
Shields, Bluford; T. C. Woodruff, Rockford; 
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for Exchange and Outaide 








MINNESOTA 


_ H. HARPER COMPANY 





GENERAL INSURANCE 
Fire Protection Engineering 
DULUTH, MINN. 





W14M D. WHITE CO., Inc. 
Fire and Casualty Insurance 
205-206 Exchange Bidg. 
DULUTH, MINN. 
NEBRASKA 
Jax D. Postar, Josurn Barxur, Sec’y. 


Pres. 
STER-BARKER COMPANY 
Successors H. E. PALMER SON & CO. 











j mene By Company, Seranion, Pa.; London Guar 
antee & Accident General Agents: Fidelity & Casu- 
N.Y. 500-4 Bug 
OMAHA, NEB. 











Established 1894 
oo & ZIMMERMAN 


Suite 15, 41 E. 4th St. 
Hamilton County Managers Williamsburgh City, N. Y. 


Phoenix, Conn. 
Resident Agents { Liv. & Lon. & Globe, Eng. | 
Caledonian, Scot. 


CINCINNATI, OHIO 


NK J. MACKLIN 
FIRE INSURANCE 
oe enna, ee, tees 0 
Fe t— me . Nort) 
35 North High Street 
COLUMBUS, O. 
HE BRUNER-GOODHAUE- 
COOKE Co. 
GENERAL INSURANCE 
Representing the Oldest and Largest 
American and Foreign Companies 
AKRON, OHIO 
> oe oO. 








M. STAFFORD-GOSS.- 
BEDELL CO. 


INSURANCE 


601-7 Century Bidg. 
CLEVELAND, O. 


HE BINGHAM & DOUGLASS CO. 
Established 1878 
GENERAL INSURANCE 


to handle all classes of Insurance 
or email. 


The Cuyahoga Bidg. 
CLEVELAND, O. 


WISCONSIN 


EORGE HELLER INSURANCE 
AGENCY FIRE, CASUALTY, AUTOMO- 





We are 
fn amounts 














G™*: DOLLE & LATTA 


INSURANCE 
fn all {ts branches. 
: Home, N. B. & M.; Royal Ez. 
Northern, N 

mans Fund; N. ¥. Undre. é = as oe 

96 Ingalls Bidg. 
CINCINNATI, OHIO 

on E. SHIPLEY 


GENERAL INSURANCE 





General 
United States >) — Ce. 


603_1st National Bank Building 
CINCINNATI, O. 








BILE, BONDING & 
Representing: t. .; California; Calumet; Citi- 
ens, Mo.; Fidelity-Phenix; Fire Ass’n; Fireman’s 
fund; Home, N. Y.; perial; North ca; Mase 
r. & M.; Mech. & Newark; New Hampshire; 
gare; N. B. & M.; Pennsylvania; Phila. Und.; 
hoenix, Eng.; Prov., Wash.; Queen; Royal; Sun, Eng.; 








oa. 


Agts. Royal Indemnity. 
SHEBOYGAN, WIS. 
corm BROTHERS 





INSURANCE IN ALL ITS 


EAU CLAIRE, WIS. 





Automobile insurance is a big business 
nowadays. The only paper having a reg- 
ular automobile column weekly is THE 
WESTERN UNDERWRITER. 
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W. J. Campbell, Minooka; W. W. McIntosh, 
Mattoon. 


Natl. Union—E. B. Garfield & Co., Oak Park. 

Old Colony—W. F. Costigan and J. H. Judy, 
Bloomington. 

Peoples Natl.—C. L. Tracy, Kankakee. 

Prov. Wash.—H. F. Heinz, N. J. Haynes and 
Busch Bros., Cp. 

Pruss. Natl.—William Kirkpatrick, Elgin. 

Phoenix, Eng.—A. F. Conrad, Waukegan; P. 
R. Foreman, oodstock; Martha C. Mitchell, 


a A. 
Ruegger, Highland; Eugene L’Hote, Milford; 
5 . Somerville, Odin; T. A. Burt, Urbana; 
illinger, Ross & Co., Oak Park; C. E. Kimball, 
rea; J. S. Ross, Owaneco; Varnum Parish, 
Momence; I. E. Diefendorf, Bureau; G. D. 
Salladay, Homer; F. W. Fuhrer, Mt. Pulaski; 
E. M. Trunk, Chatsworth;.L. O. Snoddy, Gran- 
ville; W. L. ne, F. . Paffrath, Charles 
Sa — <4 — _ Es- 
tate Exchange an par unting, Chicago. 
Royal Exch.—S. S. “Burke, Chicago. 
Rhode Island—M. B. Lohman, Pekin. 





Minnesota Agency Appointments 

Queen—Abraham Orlebeke, Clara City; J. D. 
Lindskog, Minneapolis. 

Northern, Eng.—A. E. Robson, Waterville; 
H._G. Molm, Morristown. 

Ger. Amer.—W. oe; McDonald, Walnut Grove; 
F. H. Koenecke, Ceylon. 

emesgg FE og = Pistulka, Seaforth; G. W. 


M » Little Falls; A. J. Axness, Montevideo; 
O. M. Stone, Madison; H. P. Andrison, Clark- 
field; F. J. Skillman, Appleton. 


rmania—H. A. cCormack, International 
Falls; G. W. Hanson, Minneapolis; C. R. Swen- 
son, ita. 

Fire Assn.—A. P. Nelson, Grove City; E. L. 
and G. F. Sylvester, Plainview; L. A. Lam- 
pert, West Union; i; E. Haycraft, Madelia. 

Coml. Union—P. M. Johnson, Aurora; Alfred 
Hoel, Gilbert; O. D. Ponsford, Mayer. 

N. B. & M.—A. F. La Budde, Gonvick; J. B. 
Keltgen, Bird Island; E. G. Heins, Olivia. 

Royal Exch.—R. G. Anderson, St. Peter; H. 
R. Seiter, Tracy; Francis Muekel, Chaska; A. 
M. Matz, Ivanhoe; J. V. Williams, Marshall. 

Brit. Amer.—W. T. Mount, Aitkin; O. E. 
Hahn, Oetonville. 

New Hamp.—A. W. Jones and J. H. Gos- 
— eens: FM. nT audette. 

on, ne.—F ri rombley, West Duluth; 
H. B. Handy, Willmar. ; 

State of Pa.—A. M. Leitschuh, A. H. Maas 
and W. H. Sulflow, Minneapolis; W. H. Schultz, 
South St. Paul. 

Western, Ont—L. W. Allen, Wells; A. J. 
Kehrer, Norwood; Francis Muekel, Chaska. 

North Amer.—A. H. Schultz, Silver Lake; 
J. S. Gunelson, Belview. 
Me a A. Hartigan and J. G. Stirn, St. 
aul, 

Niagara—P. M. Johnson, ; 

Hol Gamers: J Aurora; Alfred 
: .—G. B. Trimple, Virginia. 
Mich. F. & M.—F. H. Troll, Farmington. 

Orient—S. W. Markell, Minneapolis. 

Milw. Mech.—F. E. Sylvester, Morton. 

Bankers & Merch.—R. F. Tappins, Erskine, 

New Bruns.—H. A. Monahan, Minneapolis. 

Concordia—Matt_ Donaghue, Minneapolis. 

Connecticut—J. E. Schow, South Stillwater. 

Springfield—Joseph Pistulka, Seaforth. 

New Jersey—Leon Lohnes, Duluth. 

vea—E. S. Hammond, Albert Lea. 

Nord-Deutsche—L. A. Root, Minneapolis. 

Hanover—A. F. La Budde, Gonvick. 

Camden—S. E. Snodgrass, Minneapolis. 

Buff. Ger.—I. V. Fay, Duluth. 

Natl. Union—Herman Klawon, Wheaton. 

Standard, Ct.—Andrew Lindgren, Red Wing. 

Orient—S. W. Markell, Minneapolis. 

Dubuque—L. R. Blackburn, Minneapolis. 

Amer. Cent.—B. L. Backe, Holt. 

Ham.-Brem.—C, A. Eagan, Austin. 

Pa. Fire—J. A. E. Johnson, Winthrop. 

Detroit F..& M.—E. R. Smith, Brainerd. 

Mass. F. & M.—J. A. Gillespie, Carlton. 

Farmers, Pa.—Clifford Leigh, Winona. 

Phoenix, Eng.—F. S. Mc argar, Montevideo. 


finds that recoveries are but few. This 
brings up the point that has been made 
by President John Gallagher of the 
bureau to the effect that automobile 
manufacturers should have some secret 
mark or identification, so that they 
could cooperate in identifying cars. It 
frequently happens that the engine and 
factory numbers are scratched out, and 
therefore it becomes very difficult to 
identify a stolen car. 

— * * 


Didn’t Need Insurance 


Colonel H. B. Hedge, well known 
Des Moines banker, has never felt the 
need for automobile insurance. Sunday 
night he placed his new Packard in the 
big barn of Captain J. W. Howell and 
fire destroyed the machine and badly 
damaged that of Captain Howell. The 
latter carried insurance, but Colonel 
Hedge is about $4,000 loser. The origin 
of the fire is unknown. 

. * * 

SCHEME IS REORGANIZED 

The Manufacturers & Dealers’ Motor 
Underwriters of New York announces that 
it has ceased acting as general agents of 
the Fidelity Underwriters and United 
States Casualty in the writing of auto- 
mobile insurance, and that its present 
organization will be readjusted and turned 
into an automobile service bureau. It 
will render adjustment and inspection 
service to all companies, and will write 
motor car insurance. 

> . * 

The rate war on automobile insurance 
which had been started in a number of 
the larger Texas cities has come to a 
sudden end. With the exception of ma- 
rine insurance, automobile business is 
about the only class which is out from 
under the strict regulation of the Texas 
state laws enough to make any rate cut- 
ting possible. 


POINTERS a 


FOR LOCAL AGENTS. 














“Pointers for Local Agents”’ is a book of 256 pages, 
containing all the data that has appeared in this 
column for more t six years, thoroughly classi- 
fied and indexed for quick reference. It is supple- 
mented with other valuable data, and is bound in 
red flexible leather, the cost being $2.00 per copy. 
For sale by The W 


estern Underwriter. 

Question—Does 10 days vacancy, un- 
known to the mortgagee, void the pol- 
icy to which the standard mortgage 
clause is attached? 

Answer—The _ standard mortgage 
clause waives most of the rights that 
the policy reserves to the companies. 
It can be put down as a general rule 
that if the mortgagor; mortgagee or as- 
signee knows that the property insured 
is vacant the insurance is void as far 
as he is concerned, but not void if he 
be uninformed of the vacancy. The 
fact that the mortgagor knows of va- 
cancy will void the insurance as far 
as his interest is concerned, but not 
as far as the interest of the mortgagee 
or assignee is concerned if the latter 
does not know of the vacancy. 


Question—A man insured his house 
for $1,500 with agent A and the policy 
permitted other insurance, and 30 days 
later, thinking he needed more insur- 


ance, went to agent B and took out 
another policy for $1,500, which said 
nothing about other insurance. Three 
or four months after the last policy 
was written the house was destroyed 
by fire, total loss. What is the liability 
of each of the companies? How do the 
courts hold in this case? 

Answer—B’s policy is void, unless the 
assured told agent B of the other insur- 
ance or agent B had knowledge in 
some other way of the other insurance. 
Agent A’s policy, in case of total loss, 
would pay $1,500 under the valued 
policy law of Ohio. In case of partial 
loss agent A’s policy would pay one- 
half the loss, as agent B’s policy, under 
the contribution clause of the standard 
form, though void, is counted for the 
purpose of apportionment. 


Question—We are in possession of 
two fire insurance policies, one in a 
stock company, for $900 on stock of dry 
goods and clothing, boots and shoes, 
and such other merchandise as is usual- 
ly kept for sale in dry goods and cloth- 
ing stores. The other policy is for 
$500 on stock of boots, shoes, rubbers 
and findings, and rubber, leather and 
composition goods usually kept for sale 
in a wholesale, retail or jobbing shoe 
store, or such goods as carried in a 
general store. Will you kindly advise 
if the two policies, and the written 
wording of their forms, as we have 
given them, are concurrent. Also kind- 
ly advise how adjustments would be 
made under the boots and shoes item, 
in the stock company, in case of loss. 
The $500 policy on boots and shoes is 
in a mutual company that writes noth- 
ing but boot and shoe stocks. The 
rate charged on the stock policy is 
$4.50. The rate on the mutual policy is 
$2.25. 

Answer—We have submitted your 
inquiry to a prominent adjuster and he 
says that practically all adjusters would 
consider the forms-concurrent. There 
is no room, he states, for argument on 
the other side. The forms should, how- 
ever, be made exactly alike to avoid 
controversy. 

Question—A and B are equal owners 
of a building. C holds the first mort- 
gage on the property, and the insur- 
ance policies are properly endorsed 
with mortgage clause, payable to C. 

Recently A borrowed some money 
from his partner B and at the time, 
gave B a mortgage on his one-half 
interest in the property. Will you 
kindly advise the proper way for the 
policies to be endorsed now, protect- 
ing B’s mortgage interest in case of 
loss? 

Answer—The attachment of the fol- 
lowing endorsement to policies would 
protect parties in interest: 

“It is understood and agreed that A 
and B each has an undivided one-half 
interest in the insured building, and 
that the whole property is subject to a 
first mortgage in favor of C; it is also 
understood and agreed that the inter- 
est of A is mortgaged to B. Loss, if 





any, shall be payable first to C, accord- 
ing to the terms of the mortgage clause 
hereto attached, and the remainder 
shall be payable to B and A as their 
respective interests may appear.” 

In’ view of the fact that B is an 
owner, companies would probably ob- 
ject to the attachment of a mortgage 
clause in his favor. The mortgage 
clause waives many of the provisions of 
the policy, and for the protection of 
the company such provisions cannot 
be waived to an owner, as safely as to 
a mortgagee. The loss payable clause 
given above will, however, protect B’s 
interest, just as fully as a mortgage 
clause. 


Question—Will you kindly advise us 
what old line stock companies, if any, 
carry tornado insurance on green- 
houses, and if none, what companies 
do carry such lines? 

Answer—The Queen writes tornado 
insurance on greenhouses at rates rang- 
ing from 75 cents to $1 per annum, or 
two annual premiums for three years. 
It requires the 50 percent coinsurance 
clause, excludes all losses amounting 
to less than $25, excludes damage by 
hail whether driven by wind or not, 
and excludes coverage on growing 
crops, plants, shrubs, trees, windmills, 
metal stacks, hot beds, detached sheds 
and outbuildings. 


Question—Can a clear Union agency 
take on a company writing only auto- 
mobile business, such as the Mannheim 
or American Automobile? 

Answer—The joint conference com- 
mittee of the Union and Bureau has 
ruled that no such company can enter 
a clear Union or Bureau agency. It can 
go into a mixed agency. 
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Independent Adjuster: 
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Quincy Adjustrment 
& Serwice Bureau 


w di inc 
GEORGE C. GItL, Mannger 
ILL., WIS., IND. 











Phone Wabas 6 
ADJUSTER OF FIRE LOSSES 
(NDIANA 
I. BH. ODELA, 
110 Upper Second St., Bvansville 
Adjuster of Fire and Inland Marine Losses 
IOWA 


GEO. C. NEWMAN 
616 Citizens Nat. Bank Bidg., Des Moines 
ADJUSTER OF FIRE LOSSES 


KANSAS 
Alexander 8. Hendry 
McPherson 


erso 
INDEPENDENT ADJUSTER 
Inspect’ ons Made. 17 Years Experience. 


KANSAS 
The Warre 
Adjuetmens 














mm 
reeatu 


IN NCE LOSSES 
R. B. WARREN, Manager, Wichita 





Motor Insurance News 











Gets Out New Rate Book 


The London & Lancashire has gotten 
out a new rate book for automobile fire 
floaters, which shows less rates on the 
Ower priced cars than the conference 
manual. There are no minimum rates 
O the London & Lancashire tariff. 

n the higher priced cars its rates are 
the same as the conference. 


” 7 - 
Shy at Ford Cars 

Some of the companies writing full 
automobile floaters are refusing to 
cover Ford cars on the theft end. It 
is found almost impossible to recover 
a Ford after it has been stolen. The 
reports to the Automobile Bureau at 

icago shaw an increasing number of 
ords on the list. 
f wing to the fact that there are so 
ew marks of identification, the bureau 
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Insurance Exchange 








Fire Protection Counsellor ? 


In this day with keen competition, clients are requiring more of 
agents and brokers than being insurance solicitors. 
service of the highest quality. They desire the agent or broker to 
show where improvements can be made to get a rate credit. Unless 
you are able to give the best service, your clients will go elsewhere. 
Why not save your business and increase it? Use the Frep S. 
James & Co. fire protection engineering, rating and inspection ser. 
It will save you money. It will hold your customers. 


*“*The Agency with the Fire Protection Service’’ 


FRED S. JAMES & CO. 


They demand 
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MICHIGAN 
wy. &. WRIGHT 
10 Harlow Block, Marquette 
Telephone 700 
ADJUSTMENTS AND INSPECTIONS 


MICHIGAN 
oO. S- ear 


Green 
ADJUSTER OF FIRE LOSSES 
Automobile losses a specialty 


MINNESOTA 
CHARLES E. BRADE™M 
419 Northwestern Bank Bidg. 
Minneapolis 
ADJUSTER OP FIRE AND CASUALTY LOSSES 








NEBRASKA—IOWA 
856 oberon’ Beat’ S ¥ ae Neb. 
ADJUSTER OF FIRE ES 


WEST. MINN., DAKOTAS, BE. MONT. 

















CHAS. ®. WHITTLESEY 
INDEPENDENT ADJUSTER re 
> en ba 4 ER 
404-5 Union Net’ Bank B 
INDEPENDENT ADJUSTER AND ATTORNEY 
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- Don’t Wait! 





JOIN THE CONTENTED CLASS OF AGENTS OF THE 


OLD COLONY 


INSURANCE COMPANY 
BOSTON, MASSACHUSETTS 


A. D. Baker & Co., Mgrs. Western Department, Lansing, Mich. 
Fire, Tornado, Automobile and Tourist Baggage Insurance 


Come In Now! 











Assets $1,162,424.98 


ORGANIZED 1863 


Surplus $542,513.99 


LOSSES PAID $10,580,000 


THE FARMERS’ FIRE INSURANCE CO. 
OF YORK, PENNA. 


W. H. MILLER, President 


A. S. McCONKEY, Sec’y & Treas. 


oO. T. BROWN 
Secretary 





CASH CAPITAL $700,000.00 


CLEVELAND NATIONAL 


FIRE INSURANCE COMPANY 
CLEVELAND, OHIO 








CARROLL L. DeWITT 
Vice President and Managing Underwriter 





APPLICATIONS FOR AGENCIES DESIRED 

















Build up a casualty business. 





Union Casualty Insurance Co. 
PHILADELPHIA 
You Fire Agents, Wake Up! 


It’s more profitable, more pleasant 
and more permanent. \@ We write all lines of casualty business. 











INCORPORATED 1840 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


CAPITAL -« - «+ -« 

SURPLUS TO POLICY HOLDERS 
ASSETS 
LOSSES PAID TO 


DATE - 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 


ORGANIZED 1859. 


Statement, January 1, 1914 
Cash Capital - - - $1,000,000.00 





Assets - - = = =, 7,260,197.27 
Net Surplus - - - 2,596,266.99 
Surplus for Policy Holders 3,596 ,266.99 


HEAD OFFICE: 
Corner William and Cedar Streets 

















Joun C. wma, Pres. Cuas. J. Higars, ist Vice-Pres. Patrick Noun, 2nd Vice-Pres M.W. We1su, Sec’y & Treas. 


The Columbian National 


FIRE INSURANCE COMPANY 


Authorized Capital, - ~- $1,000,000.00 
Cash Capital Paid in 
Surplus to Policyholders, 


EDWARD BLIVEN, Managing Underwriter 
- Reliable Agents Wanted 
Michigan, Ohio, Pennsylvania, New Yerk, New Jersey, Illinois, Indiana, Wisconsin, lewa, Minnesota 


DETROIT, MICH. 


902,650.00 
1,174,537.73 











London & Lancashire 


FIRE 


Insurance Company 


LIMITED 
of Liverpool, England 


CHARLES E. DOX, Manager 
Western Department 


39S. LaSalle St. Chicago, Illinois 


THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 


Cash Capital $ 600,000.00 
Reinsurance Reserve 1,120,145.81 
Reserve for all other Liabilities 225,696.61 
Surplus to Policyholders 1,021,949.96 
Total Assets 2,367,792.38 


STATE AGENTS 
JOHN DREIBS, Chicago, Ill., for Ill. 
F. C. SECOR, Detroit, Mich., for Mich. 
P. E. NORRIS, Columbus, Ohio, or Ohio and WeVa. 
F.E. HOFFMAN, Jr.,Sedalia, Mo., for Kans. and Mo. 
0. J. GRAHAM, Des Moines, Iowa, for Iowa and Neb. 
FRED B. CLARKE, Indianapolis, Ind., for Ind. 
H.E. MILLER, Milwaukee, Wis., for Wis. and Minn, 








ALEXANDER, President 


Ww. 
N, STEWART, Vice-President 








BALTIMORE, MD. 


FOR eee IN ILLINOIS, INDIANA AND OHIO, ADDRESS F. 


F.E. WOODS, SPECIAL AGENT 
ON TRUST BUILDING, CINCINNATI, OHIO, OR HOME OFFICE 








PROVIDENCE NEW YORK CHI 


Starkweather & a Inc 


H. V. BURROWS, Manager | 
Room 1633 Insurance Exchange, 175 W. Jackson Boulv., Chicago, Ill. 


BOSTON 


MANAGERS FOR COOK COUNTY 
Rhode Island Ins. Co. of Providence, R. I. Nationale Fire Ins. Co. of Paris, France. 
Union Fire Ins. Co. of Paris, France. Phenix Fire Ins. Co. of Paris, France. 


SURPLUS LINES 


Prompt attention given to orders for surplus lines in United States, Canada 
‘and Mexico in the following: 


La Metropole of Paris, France (Est. 1879) Standard of Amsterdam, Holland (Est. 1900) 
La Confiance of Paris, France (Est. 1844) Amsterdam-London of Amsterdam, Holland 
Le Soleil of Paris France (Est. 1829) (Est. 1895 

Le Nord of Paris, France (Est. 1840) London Lloyds—Binding Contract withGuar- 
La France of Paris, France (Est. 1867) anteed Underwtiters up to $30,000. 














Florida Fire and Casualty 


Insurance Company 
- - - Jacksonville, Florida 
- $429,188.15 Capital Paid Up - $222,025.63 
Solicits Fire Reinsurance by treaty or otherwise 


FIRE RISKS ON LEGITIMATE SURPLUS LINES ONLY 


after licensed Companies have been exhausted. ENCOURAGE HOME COMPANIES 


SINCE 
1886 


Home Office 


Assets - 








x 
The Indiana and Ohio Live Stock Insurance 
Company has built up, year after year, its remarkable 
reputation for the prompt and business-like manner 
in which its loss claims were adjusted. 


We want active and reliable agents who solicit in 
the rural districts of their county, as the farmer 
is one of our best prospects. 


Our method of advertising is helpful to the agent. 
Write Home Office today. 
Indiana & Ohio Live Stock Ins, Co. 


CRAWFORDSVILLE, IND. 
$200,000.00 paid up capital 
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DEATH OF MR. REINMUND 


HAD ALL ROUND EXPERIENCE 





Secretary of the Midland Mutual Life 
Passes on After a Sudden 
Attack Sunday 





Bowman F. Reinmund, 57 years of 
age, secretary of the Midland Mutual 
Life of Columbus, O., died suddenly’ 
from cerebral hemorrhage at Buckeye 
Lake, July 5. His sudden end came as 
a great shock, not only to the members 
of the Columbus Life Underwriters 
Association, but also to a large circle 
of personal, business and_ society 
friends. 

Two weeks ago he was the life of 
the party that visited J. C. Campbell’s 
home near Granville. Saturday Mr. 
Reinmund went to Buckeye Lake with 
his family. He has a cottage there, and 
his son, B. F., Jr., had entered a motor 
boat in the races held there. The son 
had won, much to the delight of his 
father. 

Physician Hastily Summoned 

After the races the family had lunch- 
eon and the father complained of feel- 
ing badly. A physician was rushed to 
the cottage, but could not avert death’s 
fatal lunge. Mr. Reinmund died sur- 
rounded by his immediate family. The 
body was taken to his Columbus home, 
and from there to Lancaster, O., his 
boyhood home, for burial 

The Columbus Life Underwriters As- 
sociation sent a beautiful floral tribute 
and will pass resolutions of respect and 
condolence at their next meeting. 

Mr. Reinmund’s Career 

Mr. Reinmund was born at Lan- 
caster in 1857 and married Miss Ida 
Jackson. Early in life he went to New 
York, where he was in the insurance 
business for many years. Later he was 
at Galesburg, Ill. In 1905 he was one 
of the chief organizers of the Midland 
Mutual Life of Columbus, and has been 
its efficient secretary ever since. 

Was One of the Stable Underwriters 

Mr. Reinmund was one of the sub- 
stantial life executives of Ohio, who 
believed in a close, well cultivated state 
organization. He was an all round 
man, having served in the field, was a 
general agent, worked at the home 
office, and thus was conversant with 
the various phases of company service. 

His loss is a great one, but he leaves 

a rt monument in the Midland Mu- 

tual. 

Steinman Made Secretary 
The executive committee of the Mid- 
(CONTINUED ON PAGE 13) 
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Amicable 
Life Insurance 


Company 


WACO, TEXAS 





$1,000,000.00 Deposited with 
the State Treasurer of Texas 











Growth During First Forty- 
Eight Months 


(Cc d Busi April 2d, 1910) 











DATE Admit’d Assets} Ins. in Force 


April 2nd, 1910...... $ 474.657.50 None 
December 3ist. 1910) 823,258.38 
December Sist, 1911| 1,369,388.76) 5,544 .00 
December Sist, 1912) 1,769,449.71| 12,674.411.00 
December 3ist, 1013) 1,967,740.67| 16,677,723.00 
April ist, 1914....... 2,003 ,838.61| 17,002,147.00 




















No Life Company Same Age Ever Before 
Equalled Above Record 


Insurance Written (Paid) 


during 1913 ........++... $8,283,703 


This Company has never issued a Poli- 
icy with a Survivorship Fund Clause, Spe- 
cial Contract, Pink Note or Lien Premium 
Settlement, or any other scheme in con- 
nection therewith. 


ARTEMAS R. ROBERTS 
President and Actuary 


AMICABLE LIFE BUILDING 








Minnesota Mutual Life Insurance 
E. W.RANDALL, Pres. Company T.A. Puts, Sec.-Act. 


We have some real live opportunities for men who can pro- 
duce applications and desire the maximum amount of real 
money from their efforts in Minnesota, the two Dakotas and 
Montana. If you can write good, clean, new business, 
where conditions are right, do not fail to investigate our 
contracts and territory conditions. For particulars, address 


E. S. ALBRITTON, Supt. of Agencies : SAINT PAUL, MINN. 











Old Colony Life Insurance Company 


OLD COLONY BLDG. CHICAGO, ILLINOIS 


Has Territory open in Illinois, Wisconsin, Mich- 
igan, Minnesota, South Dakota, Nebraska, 
Oklahoma, Arkansas, Tennessee and Kentucky 
Why be a Sub-Agent if you have the ability and oppor- 
tunity to become a General Agent under a Liberal First- 
Year and Non-Forfeitable Renewal Commission Contract 
made direct with the Home Office? The Old Colony 
issues a very extensive line of non-participating policies, 
embodying the latest ideas in Life Insurance, at high, 
medium and very low rates to meet all conditions of 
insurability and competition. For particulars write to 


B. R. NUESKE, Vice-President and General Manager 





AGENTS’ PROGRAMS OUT 
NORTHWESTERN MEN’S RALLY 





Equitable of Iowa Agency Association 
Will Hold Its Annual Convention 
in Chicago 





Two programs for annual agency 
meetings are announced. The North- 
western Mutual Agents’ Association 
will meet in Milwaukee July 13-15 and 
the Equitable of Iowa Agents’ Associa- 
tion will hold its meeting in Chicago, 
Aug. 18-20. 

The Northwestern agents will have 
a get-together outing and baseball 
game the first afternoon. Two teams 
will compete, composed of home office 
men on one side and agents on the 
other. The business sessions will open 
the following morning, the keynote of 
the convention being “Method.” 

Peatures of the Program 

The program is: 

Monday Afternoon, July 13, at 2:30 
Get-Together Baseball Game. Agents vs. 

Home Office. 

Special cars leave for Ball Park at ten 
minutes of two. 

Tuesday Morning, y 14, at 10 O'Clock 

Business Meeting. eports of Officers 
and Standing Committee. 

Address of President Markham and Re- 
sponse of Mr. Goldsbury. 

Election of New Members, Officers and 
Standing Committee. 
Presentation of Prizes. 

Photograph. 
Tuesday Afternoon, 2 O’Clock 
Educational Conference on 
Salesmanship 

Getting the Interview.............. 
R. K. Dorr, Leader 

Making the Proposition Attractive. 
C. W. Scovill, Leader 

Getting the Examination.......<... 

. B. Bberhardt, Leader 

Delivering the Policy.............. 

Rudolph Recht, Leader 
Tuesday Evening, 6 O’Clock 
Association Dinner at the Scottish Rite 
Cathedral 
Speakers: Hon. Charles Nagel, former 


(CONTINUED ON PAGE 13) 


The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general agent between receiving 
a “rake-off” on the agent’s busi- 
ness. It provides first-year com- 
missions; renewal commissions; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 


they have seen. We want good 
agents to whom we will give poli- 
cies and a contract that spell suc- 
cess. 4 Write for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 


New Business. 


-_ oo wo 

















LIFE INSURANCE SECTION 


2 LIFE 


THE WESTERN UNDERWRITER. 














Meridian Life ff 


Insurance . 











INDIANAPOLIS~ - 





- INDIANA 


We have an opening for a good organ= 
izer and producer in the Eastern half of 


Missouri, excluding St. Louis. Write 








company for more information. 








BEST POLICY IS SHOWN 


CONTRACT FOR YOUNG PEOPLE 





Comment on This Subject by the New 
York Life Is Pertinent and 
Interesting 





The New York Life discusses in a 
very profitable way the best policy for 
young people. It says: 

“The strong point about a life insurance 
policy is the necessity it involves of laying 
by money at regular and stated intervals. 
The money that must be saved at a 
certain time will be saved; the money 
that should be saved, but for which 
purpose no obligation has been as- 
sumed, is usually spent for pleasures or 
comforts for which there is afterward 
nothing to show. In other words, if 
we place ourselves under an obligation 
to lay by a certain sum at a certain 
time we make everything bend to that 
end; while, without such obligation, 
though the intention to save may be 
the best, ninety-nine men out of a 
hundred get nothing ahead, or, if some- 
thing be accumulated for a rainy day, 
the first shower of hard times or 
temptation to some indulgence sees the 
money drawn out and spent. 

Lesson Should Be Driven Home 


If this lesson of the value of being 
under an obligation to save up money 
at stated intervals were brought home 
to young salaried men (including office 
boys) as it should be, and the fact that 
in no other way could the obligation be 
entered into to such advantage as by 
taking out a life insurance policy, a 
much larger business might be pro- 
duced from this class, and the agent, 
while thus benefiting himself, would 
also be the means of starting many a 
young man on a course of life that 
would mean to him the difference be- 
tween financial ease or financial ship- 
wreck at middle life or old age. We 
have in this way an opportunity to 
benefit young men of small salaries, 
and exert over their lives an influence 
more far-reaching for good than one 
can at first thought well realize. 

Value of Ordinary Life Policy 

“A man with a modest income and 
with a family or dependents should, as 
a rule, take an ordinary life policy, 
which gives him the largest amount of 
insurance payable at his death for the 
least amount of money. But for a 
young man, unmarried, just starting out 
in life, 25 years of age, or thereabouts, 
a long term endowment is most at- 
tractive, because it gives him an oppor- 
tunity to save in a semi-investment 


MR. LIFE INSURANCE 
SALESMAN 


July and August are the poorest months for life 
insurance. 


The vacation period is the best time to sell acci- 
dent insurance. 


Why not make these the best months of the year 
by selling our clean-cut, unrestricted accident 
and health policies? The only low-priced policies 
peying benefits for every accident and every 

' : — Large commissions. Write for propo- 
sition. 


Central Business Men’s Association 


Westminster Building 
CHICAGO 





. G. Royer, 


C. O. Pauley, 
President Secy-Treas. 





way, together with life insurance if he 
should be taken away in the meantime. 
Endowments for Young People 
“It is the experience of the New 
York Life that a 30, 35 or 40-year en- 
dowment is an especially good propo- 
sition for a young man just out of high 
school or college and starting in busi- 
ness. At that time the boy may not be 
able to pay the premium for a 20-year 
endowment, but he can pay the pre- 
mium on a longer .term endowment 
policy that is only slightly higher than 
an ordinary life premium. And _ it 
works out that the additional premium 
is fully justified in the larger cash 
values of the long-term contracts. 
Tllustration Is Given 


“For instance, the rate per thousand 
for a young man of 25 under an ordi- 
nary life policy is $21.49. ‘Taking the 
longest period, 40 years, the cash value 
of the ordinary life policy is $570. Now 
for four dollars more, or $25.47 an- 
nually, the young man can get a 40-year 
endowment that will give him at the 
end of the period $1,000 in cash. The 
excess payment of $160 would thus 
bring the insured at age 65, just when 
he’ll need the money, $1,000 instead of 
$570, which would be the cash value 
under the ordinary life policy if settled 
at that time. Annual dividends would 
be received under each policy, so 
nothing need be said on that score. 

Thirty-Year Endowment Contract 

“Now let us look at the shorter con- 
tract, the 30-year endowment. For this 
the annual premium at age 25 is $32.67 
against $21.49 for the ordinary life. 
The cash values at the end of the 30th 
year would be $1,000 against $394, so 
you see that the young man by paying 
an excess of $335.40 in the whole 
period for the endowment policy would 
receive the difference between $394 and 
$1,000, or $606 in cash. In other words, 
an expenditure of $335.40 brings an ad- 
ditional cash return of $606 at maturity. 

Systematic Plan of Saving , 

“Every healthy young man of 25 or 
under looks forward to and has a rivht 
to expect a long, active and useful life. 
The most important thing for him is 
to get started in some _ systematic 
method of saving. The tendency of the 
day is to spend. The beauty of life 
insurance is its gentle compulsion to 
save. Once started the insured has 
much to lose if he stops. He thinks a 
while and decides not to stop. He de- 
cides to keep on. In course of time he 
marries, as all healthy and wise young 
men should, and in his endowment 
policy he has an equity that will be of 
greatest value to him in buying or 
building a home or for any similar 
purpose. 

“James J. Hill, one of the great 
financiers of this country, said: ‘If you 
want to know whether you are destined 
to be a success or not you can easily 
find out. The test is simple and it is 
infallible. Are you able to save money? 
If not, drop out. You will lose. You 
may think not, but you will lose as sure 
as fate, for the seed of success is not 
for you.’” 





Texas Is Featured 
The last issue of the Pacific Mutual 
News was given up to the state of 
Texas, its marvelous development, and 
the Pacific Mutual’s“fine state agency 
there in charge of Rosenbaum Bros. 
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THE CLEVELAND LIFE 
INSURANCE COMPANY 
WILLIAM H. HUNT, President CLEVELAND, OHIO 


“A Company Better Otherwise Than Simply Age and Money Size” 
Began business October, 1907, and on January the Ist, 1914, had— 


$10,644,428 = Assis!" $808,528.64 $301,317.25 


Assets, 
Ample financial backing, free annual physical examination of policy- 
holders, liberal policies and agency contracts. 


OPEN TERRITORY IN OHIO, W. VIRGINIA and MICHIGAN 
LIFE, HEALTH AND ACCIDENT INSURANCE 


Insurance 


Surplus to 
in force, 


Policyholders, 











Reliable Life Assurance Company 


We want State Managers, Field Superintendents, District 
Managers and General Agents. We have fine contracts 
to offer men of character and ability. : : : Address 





401 to 417 PENNWAY BUILDING INDIANAPOLIS, INDIANA 











GOOD SERVICE 


Is the Foundation Upon Which to Erect a Successful Business 
Brief, liberal, clearly expressed policies, with guaranteed low cost, are 
serviceable alike to policyholders and agents. 

Specimens of Life, Accident or Health policies cheerfully furnished. 


For agencies address 


The Columbian National Life Insurance Company 


E. CHILDS, WM. C. JOHNSON 
— President Boston, Mass. Vice-Pres. and Gen. Mer. 














A GENERAL AGENCY 


is open in the STATE OF ILLINOIS 


For one of the best Old Line Companies in America 
Address, 98-Y, care The Western Underwriter 








Carry a Strong Anchor— 





The 1913 record of the Anchor Life re- 
veals that it has policies that sell. 


In these days of stress and change it 
pays an agent to get firmly attached 
to a permanent company. 


Watch Your Anchor!! 








The Anchor Life Insurance Company 
Indianapolis, Indiana 
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INDIANAPOLIS 


HE STATE LIFE INSURANCE COMPANY 





UNSURPASSED AGENCY CONTRACTS 
COMPLETE PROTECTION. POLICIES 








On agency matters, address: 


CHARLES F. COFFIN, Vice-President 











HOME OFFICE BUILDING 
U. S. ANNUITY & LIFE’S DEAL 








Purchases Gibbons Building in Chicago, 


a Modern Structure That Is Re- 
garded as Fine Investment 





Property rights in the sixteen-story | 


Gibbons building at 18-20 East Jackson 
boulevard, Chicago, were acquired by 
the United States Annuity & Life last 
Friday, giving the company for home 
office purposes a building of the latest 
steel construction, fire-proof and 
equipped with the most modern ma- 


chinery. The consideration was $800,- | 


000. The name of the structure has 
been changed to the United States An- 
nuity & Life building and the company 
will later occupy one or more of the 
floors for its home office. The present 
offices are located in the McCormick 
building on Michigan avenue. 
Gives It Splendid Building 


This transaction gives the company a 


modern office building but one year old, | 
thus greatly strengthening its position | 


among the Illinois companies. Before 
closing the deal the approval and super- 


vision of the Illinois insurance depart- | 


ment was secured. The state has ac- 
cepted the building as additional se- 
curity to be held by it as reserve 
against the outstanding policy con- 
tracts. 

The United States Annuity & Life is 
now in its ninth year, with insurance in 
force totaling over $12,000,000 and as- 
sets of nearly a million and a half. 
During June, 1914, the agency force 
produced over $500,000, the best month 


| office 





WILLIAM T. SMITH 
Secretary United States Annuity & Life 





having a splendid structure at 29 South 
La Salle street. The Federal Life 
erected its modern new building at 
168 North Michigan avenue. The 
American Bankers went outside the 
business district, purchasing a home 
structure at Cass and Ohio 
streets which is admirably adapted to 
its purposes. 

Those who have looked into the 
United States Annuity & Life purchase 


| say it is an excellent investment and 


the company has had since June, 1912. | 


From the present rate, the current year 
should prove a record-breaker. 
Other Chicago Home Office Structures 


pany to have its own building. The 
National Life, U. S. A., was the pioneer, 


one that will increase in value. The 
Farmers National Life has its execu- 
tive offices in the building. 





Agency Meeting in September 
The National Life, U. S. A., will hold 


. | its agency convention at the home 
This is the fourth Chicago life com- | 


| 
| 
| 


office in Chicago Sept. 2-4. In addition 
to the business meetings there will be 
a number of entertainment features. 





WOMEN AGENTS ACTIVE 


DO GOOD WORK IN CHICAGO 





Equitable Life of New York Staff Is 
Ahead of Allotment for 
Six Months 





Records are rapidly going by the 
board in the women’s department of the 
Chicago offices of the Equitable Life of 
New York. During the month of June, 
Manager Sara Frances Jones’ staff of 
twelve secured fifty-seven applications 
and paid for 45 percent more business 
than in any other month since the 
establishment of the department. At 
the close of the first six months the 
department had attained more than half 
of the specified allotment. 

Two of the members will attend the 
annual convention of the “Century 
Club” at Cape May in September, hav- 
ing crossed the $100,000 mark with 
ease. They are Manager Jones and 
Mrs. M. K. Alexander. One of the 
policies recently written by Miss Jones 
was a $40,000 endowment on the life of 
a 2l-year pld girl who has just in- 
herited an extensive estate. 

Departments in Charge of Women 

The Equitable is probably the only 
company which maintains women’s de- 
partments under the management of 
women, although some companies have 
similar departments in charge of men. 
The Equitable has another interesting 
department of this nature at Boston, 
under the management of Mrs. Florence 
E. Shaal. 
$800,000 to $1,000,000 annually. Mrs. 
Shaal’s personal production runs high 
each year. Two weeks ago she wrote 
a $50,000 ten-year endowment carrying 
a $6,000 premium. 

One of the features of the Chicago 
department is its regular Monday 
morning staff meetings, Manager Jones 
presiding. Plans are prepared for the 





This agency writes from | 


new week and the work mapped out. 
The greater part of all business writ- 
ten by the department is on the lives of 





men, another interesting feature, and 
one not generally known. 
CENTRAL LIFE’S BUILDING 





Des Moines Company Purchases a2 
Very Desirable Office Structure in 
Its Home City 





The Central Life of Iowa has pur- 
chased the seven-story Des Moines 
Life building at Des Moines and will 
use it for its home office. The building 
was purchased for $250,000 and the 
Central Life will add another story, 
bringing the value up to $300,000. A 
number of Iowa companies have their 
home offices in the building, which is 
also Des Moines headquarters for a 
number of large railroad systems. The 
new eighth floor will be occupied by 
the Central Life. 


Will Organize Ohio 

Efforts are being made by the George 
Washington Life of Charleston, W. Va., 
to build up a more effective agency 
plant in Qhio and the company an- 
nounces that it has desirable territory 
open. Should conditions warrant, 
offices will be opened at some expedient 
point in the state, preferably Cleveland, 
Cincinnati or Columbus. 





Takes Charge of New Mexico 

L. C. York, agency superintendent 
of the Equitable Life of New York, has 
announced the appointment of R. M. 
Pray as agency manager in charge of 
New Mexico, with headquarters at Al- 
buquerque. Mr. Pray has been agency 
manager at Ottumwa, Ia. The New 
Mexico field has been handled by the 
Colorado office of the Equitable for the 
past few months. 








J. S. Darnell has been appointed general 
agent of the Ohio National Life at Frank- 
fort, Ky. 








ALFRED CLOVER, President 


Minnesota, Ohio, and Wisconsin. 


ROYAL LIFE INSURANCE COMPANY 


INDUSTRIAL AND ORDINARY POLICIES 


Special confidential contracts for Superintendents, Assistant Superintendents and 
Agents in Indiana, Illinois, lowa, Kansas, Kentucky, Michigan, 


HEAD OFFICE: 108 S. La Salle St., CHICAGO 
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MANAGERS WANTED 
MICHIGAN 
INDIANA 


KENTUCKY 
MISSOURI 


SOMETHING NE 


A 


3. A PENSION to himself if 


A unique and unexcelled contract. The best in Life Insurance 
ASK OUR AGENTS ABOUT IT 


THE LAFAYETTE LIFE INSURANCE COMPANY Bertram DaAy, President 


Also MONTHLY PENSION COPYRIGHTED BOND 
NO OTHER COMPANY 


1. A PENSION to the beneficiary for life if the Insured dies; 
2. A PENSION to himself for life if he lives; 


NEW POLICY—Annual Deposit Plan 


SELLS I T || MANAGERS WANTED 
; KANSAS 
NEBRASKA 


. , PENNSYLVANIA 
totally disabled by accident. ARKANSAS 


Life service bond copyrighted agency contract—made for life 


LAFAYETTE, IND. 




















CONDUCTED BY 


| JOHN R. McFEE 


LU 











Few Educational Department 


PHS 


ij iences that will make the Life Insurance 


Devoted to Suggestions and Experi- 


Man More Efficient in His Work. 








Bankers Reserve Life Association 
FREEPORT, ILLINOIS 


SALESMEN WANTED 


Get Our Proposition 


W. B. ERFERT, President J. C. PEASLEY, Secretary 


FOR ILLINOIS 
AND INDIANA 











HIS department has been in ex- 

istence six months. In our con- 

siderations during that period we 
have endeavored to analyze the forces 
which make up the equipment of the 
agent without dwelling greatly on the 
exact and special character of the day- 
to-day work. 

Let us abandon the complex attrib- 
utes which we deduce from the higher 
practice of the calling and come to con- 
sider life insurance pure and simple, 
especially simple. Let us study the pol- 
icy contract. 





Remember just this as we go to a} 
study of the policy contract, that we are | 


not selling goods like a merchant to be 
delivered on receipt of price. It is not 
bargain and sale, least of all bartering 
and exchanging, trading, that we do. 
We are negotiating a contract, with a 





return for a commodity or a benefit is 
the consideration usually. A wager 
may be a perfect contract and have the 
element of consideration too. It is not 
enforceable, although the courts may 
recognize a wager to be a contract, be- 
cause the enforcement is against public 
policy and not. because it has not the 
essentials of offer, acceptance and con- 
sideration. 

We are then negotiators of a con- 
tract. 

* * * 

Again, it may be well to remember, 
the contract in the last analysis really 
rests in the minds of the makers, in 
their mental acquiescence and agree- 
ment. The writing expresses the men- 


| tal agreement in language and when a 


fixed consideration and definite values. | 


What is a contract? Most of us think 
we know, but let us see, nevertheless, 
what a contract is. Most mercantile 
sales are like swapping jack-knives and 
we have a boyhood knowledge of the 


equipment of that kind of a successful | 


trader. But a life insurance contract is 
a continuing contract principally to be 
performed in the future. 

* * * 

A few weeks ago the manager of 
our agency procured one of the oldest 
and most successful underwriters in the 
business to address an agency gather- 
ing, a man with forty years’ experience 
as actuary and underwriter, who, as I 
heard remarked, has created a dynasty 
of conspicuous underwriters. His en- 
tire address was taken up with an ap- 


contract is put in writing it differs from 
a verbal contract because the writing 
is the sole evidence of what was in the 
minds, in the agreement, of the parties. 
Hence the law does not permit a writ- 
ten contract to be contradicted by ver- 
bal testimony. But the primary canon 


| of a contract is to determine the intent 


| panies and hence ) 
| neither company nor applicant. 


of the parties. 

But what is the application? It is 
not a contract as used by most com- 
is obligatory on 
An ap- 
plicant cannot bind himself to accept 
unless the company would also obligate 
itself to issue. Even a binding receipt, 
I submit, would not deter the applicant 


| from withdrawing his application be- 


peal to his audience to join him in a de- | 


termination to call a policy a contract 


and nothing but a contract, and to call | 


a premium a deposit. He said we have 
fire policies, accident policies, casualty 
policies, presidential policies and pol- 
icy shops. 
termination, not that I see any harm in 


understood, but to urge as strongly as 


fore issue of the policy. The binding 
receipt effects delivery merely at the 
time of issue and, just as the company 
may refuse to issue, so an applicant 
may, by proper act, withdraw the ap- 
plication till made irrevocable by issue 
of the policy. A binding receipt is a 
contract to the subordinate extent of 


| obligating the company to return the 
| payment if the policy be not issued. 


I emphasize this serious de- | 


The application then is a tentative 


| expression of a present willingness to 


I may, that we negotiate and deliver a | 


contract. 

What then is a contract? It consists 
of an offer or proposal and an accept- 
ance. “A” proposes to do or to re- 
frain from doing something now or in 
the future for the benefit of “B” and | 
when “B” accepts the proposal the | 


minds of “A” and “B” have met and | 
thereby a contract springs into exist- | 


ence. 


The contract must have mutual- | 


ity to give it existence and be supported | 
by consideration to give it legal effect. | 
A contract is an agreement always but | 


an agreement can be a legal contract 


only when supported by consideration. | 


* * * 


If I agree to go to Europe, if you 
agree to go to Africa, there is no bene- 
fit in the naked joint agreement to 
either of us. It lacks consideration. A 


consideration is a benefit moving from | 


one party to the other and any comers 
n | 


must have at least two parties to it. 


commercial affairs, money payment in 


calling the contract and the premium | become a party to the policy contract, 


the names by which I think they are provided a premium is paid and the 


| policy accepted and is also a statement 


of facts to be the basis of the written 
contract if issued. It is an offer merely 
and a revocable offer at that. 
x * * 
As the agent is then a negotiator his 
essential equipment for his work is a 
knowledge of the contract he nego- 


NORTHERN STATES LIFE 


HAMMOND, INDIANA 
Attractive 
Policies 


Desirable 
Territory 


We offer exceptionally liberal agency contracts to reliable, energetic and ex- 
perienced insurance men in Indiana and Illinois. 


F. C. WORTH, President C. C. BONHAM, Agency Supt. 














The Beacon Insurance Company 














O. P. WOODRUFF hants Bank Bldg. 
President of America ™ “INDIANAPOLIS 
A legal reserve Company organized under the Indiana laws, writing insurance on the 


lives of Indiana cease foe Indiana agents. Get our proposition 


BANKERS LIFE COMPANY 


Des Moines, Iowa Organized 1879 











Insurance Issued and Restored 1913 (Paid-for) $60,907,000.00 
Increase in Admitted Assets For Years - + 2,630,411.43 





ERNEST E., CLARK, President 


The Conservative Life Insurance Company 


Wheeling, West Va. 


Clem E. Peters, Secretary and Treasure 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 
you. Ask for details. 














Otto Schenk. President 
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Guarantee 





Omaha, Nebraska 


ASSETS APRIL 1, 1914 vast 
RESERVE FUND . . .-_ =. 


Annual Rate per $1,000 of insurance at Age 35—$13.30 
Guaranteed by entire assets. 


Fund Life Association 


$1,375,250.13 
1,335,665.68 


New business written i” $9,508,000.00 





Reliable Agents wanted on good renewal contracts. 
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tiates. The agent then, after master- 
ing the important essentials which 
make up the composite of salesmanship 
in anything, should study and by study 
learn every feature of every clause of 
the policy contract. He should know 
his contract so that he can tell its every 
feature without hesitation. How he 
presents it will determine his success, 
but the initial requirement of the new 
agent or the old agent for that mat- 
ter, is to know not only the particular 
contract he offers, but every contract, 
in all its parts, which his company 
issues. No agent should say, “I wish to 
write you for $5,000” or any other defi- 
nite amount. The better way, I have 
found, is to get at the amount the prospect 
can appropriate for the yearly premium 
or deposit. If you can find out at the 
outset that your man can spend $25, $50, 
$500, yearly, you have dug the founda- 
tion for a structure you are to erect— 
you have formed the basis of a pro- 
cedure as a counselor. 
* * * 


Not every man’s life insurance needs 
are the same and you must be able to 
suggest the most efficient equivalent for 
the annual deposit from the viewpoint 
of an individual need. If you start by 
suggesting a definite amount you may 
arouse a desire for that amount when 
the yearly outlay for its possession in 
the proper form would be beyond the 
power of the applicant. So you may 
find it necessary to abandon a limited 
payment need for an ordinary life reali- 
zation or an ordinary life need for a 
term realization. 

Now then we are face to face with 
the need of a study of the service pos- 
sibility of the different forms of policy 
contracts. We must know all about the 
ordinary life, the limited payment life, 
the endowment contracts, income dis- 
tributions and one sum payments. 

* * * 


We shall, for the future then, attempt 
in the main, to study the contract it- 
self, what it contains, the premium, the 
guaranteed values, the rights given in 
all forms of policies and then we shall 
study the different plans, that we may 
know the peculiar applicability of each 
to the special need of the prospect. 
The outlook covers the whole field and 
we shall perhaps not treat the various 
phases as well as the literature of the 
various companies does. Each agent 
should study his company’s literature as 
a text book. 

As we go on we shall gain from our 
experiences in counseling various plans 
and methods so that we shall efficiently 
practice our calling with the maximum 
of efficiency and the utmost of serv- 
ice to the applicant. 


Werkhoff in Charge 

In the absence of President Bertram 
A. Day of the LaFayette Life, Vice- 
President A. E. Werkhoff is in charge 
and his picture this month adorns the 
front page of the “Dotted Line.” The 
gain in paid for business by the LaFay- 
ette Life for the first six months of 
the year over the same period last year 
was 78 percent. A big “home coming” 
at the home office is being arranged for 
for August. 





Gets Out New Policies 

New rate books are being issued by 
the George Washington Life, formerly 
the Southern States Mutual, in which 
the new endowment and limited pay- 


ment policies of the company are set 
forth. These policies mature at ages 
60, 65, 70 and 75, with limited periods 
of payment. The company is espe- 
cially proud of its twenty-payment life 
policy. This policy participates in the 
profits, has a cash value of $735 at the 
end of 20 years, $851 at the end of 25 
years, and $1,000 at the end of 30 years. 
A policy of this nature taken out at 
age 35 would mature as an endowment 
at age 65 at an annual cost of $36.91. 


OLMSTED’S MEN IN SESSION 
Agents of the National Life of Ver- 


mont Have Annual Meeting at 
Cleveland 








The annual meeting of the agents of 
the National Life in Ohio and Indiana, 
of which Olmsted Bros. & Co. are state 
agents, was held in Cleveland on Mon- 
day and Tuesday of this week. The 
attendance was large, and a number of 
home office officials were present. 

The meeting opened at 2 o’clock 
Monday afternoon. The following is 
the program of the meeting: 

Monday Afternoon 
1. Opening of the Meeting..E. B. Hamlin 
2. Income Insurance....Harry M. Cutler 
Second Vice-President and Treasurer 
of the National Life 
8. The Value of System in Soliciting.. 
E. B. Fisher 
4. Discussion: 
(a) New Material and How to Get 


It 
(b) The Kind of New Material 
(c) How to Select Prosperous 
Prospects 
5. Edward D. Field, Superintendent of 
Agents of the Company. 
Tuesday 
1. Some of the Late Advances in Selec- 
Seas cncsoevesaves Dr. A. B. Bisbee 
Medical Director of the Company 
2. Legal Points of Value to the Agents. 


W. W. Elliott 
3. Discussion—Service: 
(a) Fitting the Policy to the 
Prospect 
(b) To Insured and Beneficiary 
4. How to Get Your Name on the Olm- 
sted Loving Cup....... D. C. Brower 
5. Giving the Best We Have.......... 
Howard Olmsted 

Luncheon was served Tuesday at the 
Athletic Club, after which the agents 
visited League park and witnessed a 
baseball game between the Cleveland 
and Minneapolis teams. 

Dinner was had in the assembly 
room of the Hollenden hotel at 7 
o’clock, the following speakers respond- 
ing to toasts: : 
ae D. Clark, secretary of the National 

ife. 

C. B. Fitch, general agent at Fort 
Wayne, Ind., “Value of Continuous 
Service with One Company.” 

Joseph A. DeBoer, president of the 
National Life. 


Modern Woodmen Decision 


The appellate court of Illinois has 
upheld Judge Creighton of the Sanga- 
mon county circuit court in his order 
restraining the Modern Woodmen of 
America from increasing its rates on 
the grounds that the increase was ille- 
gally adopted. The court holds that 
the bylaws adopted at Chicago in 1912, 
calling for the increase, did not receive 
the necessary two-thirds vote of the 
delegates to the head camp. Since the 
Chicago rates were annulled at the re- 
cent Woodmen convention at Toledo 
and since they have never been in ef- 
fect at any time, the present situation 
will remain unchanged by the decision. 

















WANTED far 
MICHIGAN 


A Cvuer.e Or 
DISTRICT MANAGERS 











An excellent opportunity for a 
profitable connection with a sound, 
growing, Western Company. 








Address 





Che Franklin Life 


Insurance Company 
SPRINGFIELD, ILL. 


























International Life 


The Big Life Company of TODAY 
with Methods of TOMORROW 


Write us about our T. O. Policies. 
If you are not selling them we are both losing money. 


International Life of St. Louis, Mo. 
MASSEY WILSON, President 
J. L. BABLER, Vice-Pres. and Gen’l Mgr. of Agencies 











SIX SHINING MONTHS 


The representatives of this Company have thus far in 1914 written and placed more 
insurance than in any previous six months’ period. Each of the six months shows a 
ain over its predecessor in 1913. This vigorous growth is not accidental. It comes 
rom recognized worth—perfect policies, low cost, great financial strength, efficient 
service. And our representatives are happy in their relations with the Home Office. 





Occasionally we have a General Agency opening for a capable life underwriter. 
JOSEPH C. BEHAN, Supt. of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE CO. 


Incorporated 1851 


Springfield, Mass, 


























PACIFIC MUTUAL LIFE INSURANCE CO. 


We have some good open territory in Arizona and will 
offer attractive general agency contract to right man 


(LIFE DEPARTMENT) 





Address the Company, Agency Department, at Los Angeles, California, or 
Vice-President Danford M. Baker, 1430 Insurance Exchange. Building, Chicago - 
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ASSOCIATION ACTIVITIES 


NEW YORK MEN AT OUTING 





Life Men Forget Their Field and Office 
Work and Cavort at Country 
Club 





The June meeting of the Life Under- 
writers’ Association of New York held at 
the Crescent Athletic Club on June 30, 
as its naime implies, was a real “frolic.” 
How to get business was forgotten en- 
tirely in attempts on how to make 
fun. There were about 150 all told 
who attended the outing, which had 
been arranged by a special committee. 

Many of the members took their 
tennis rackets with them. Others sat 
out and watched the umpiring of Ed- 
ward W. Allen of the New England 
Mutual Life, who had the temerity to 
umpire the baseball game between the 
home office teams of the Mutual and 
the Equitable Life. As a warming up 
exhibition, Mr. Allen’s New England 
Mutual Life ball players tried con- 
clusions with a team captained by John 
S. Tunmore, general agent in Brooklyn 
for the Provident Life & Trust. After 
going seven innings, the New England 
Mutual won by a score of 7 to 9. 

Made It a Real Game 

The Equitable and Mutual teams put 
up a real ball game. It was stated that 
the pitcher for the Equitable was Lin- 
deman, who formerly was with the 
Boston Nationals and also with the 
Giants. Peirce, the pitcher for the 
Mutual, is the brother of the well- 
known professional ball player of that 
name. he game ended in a victory 
for the Equitable by a score of 6 to 2. 

Much Special Singing 

The dinner was held in the club din- 
ing room, and the competing ball teams 
also had places at the table. A quartet 
from the University Club led the 
singing. John C. Dempsey, the well- 
known professional grand opera star, 
who has flirted with the rate book of 
late, rendered several selections. There 
were also impersonations of high cali- 
bre by another volunteer which brought 
out much applause. 

James Donnelly now connected with 
the New England Mutual Life and who 
formerly played third base for the De- 
troit baseball team, gave a typical song 
which produced a big hit. President 
Myrick was unable to preside because 
of illness at home. The toastmaster 
therefore was R. M. Simons, general 
agent of the Home Life. 

J. V. Barry in a Happy Vein 

James V. Barry, assistant secretary 
of the Metropolitan Life, was spied in 








Salesmen Make Money 





Having Some- 
thing to Sell 
Receiving Proper 
Co-operation 
Being Connected 
with Live Wires 





Any “Plug” can make money with 


S. C. PANDOLFO 


San Antonio, Texas 





Nearly $3,000,000.00 in applica- 
tions the first three monthsof 1914. 
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the audience and was called upon to de- 
liver some of his yarns. As usual Mr. 
Barry spun some new ones which since 
have been going the rounds of the 
street. 

The singing continued for a long 
time after the dinner and even for a 
time at the boat club landing where 
the party was awaiting the special boat 
which had been announced. The boat, 
however, failed to show up and the 
party were obliged to take trolleys and 
busses to Brooklyn in order to get 
home. ct Sm 


NEW OFFICERS IN ‘NORTH DAKOTA 





Eugene Fretz of Grand Forks Is Made 
President 





At the annual meeting of the North 
Dakota Life Underwriters Association 
in Fargo, June 27, new officers were 
elected as follows: 


President—Eugene Fretz, Northwestern 
Mutual, Grand Forks. 

First Vice-President—F. W. Thomas, 
Phoenix Mutual, Fargo. 

Second Vice-President—John C. Whit- 
ney, Mutual Life, Fargo. 


Secretary—A. F.. Colwell, Union Central, 
Fargo. 


Treasurer—J. Frank Treat, Germania, 
Fargo. 


Executive Committee—M. N. Hatcher, 
Great West Fe Wilbur Lawrence, Man- 
hattan Life; A. F. Colwell, Union Central; 
J. P. Graber, United States Annuity & 
Life, all of Fargo. 

The meeting was by far the best 
the association has ever held. A great 
deal of attention was given to the con- 
servation and education movement, 
which is being waged all over the coun- 
try, and the North Dakota association 
will undoubtedly support this move- 
ment very enthusiastically. 

In the evening a banquet was given 
at the Annex hotel at which time W. 
M. Horner, chairman of the education 
and conservation committee of the 
National association, gave an address 
on the conservation movement. Editor 
Wilde of the Fargo Forum, the leading 
daily of North Dakota, was present 
and gave a short and appreciative talk 
on this movement. 





SHOW PREMIUMS NOT LIMITED 


Missouri Supreme Court Rules on As- 
sessment Policies—Mandamus for 
License Is Desired 








The Missouri supreme court has re- 
fused the application for a mandamus 
to compel Superintendent Revelle to is- 
sue a license in that state to the Mer- 
chants Reserve Life, a Chicago assess- 
ment company. As a result, Superin- 
tendent Revelle says all assessment life 
companies and associations licensed in 
the state will have to submit to him 
for approval forms of the polcies they 
propose to write. 

It is contended by some that this will 
necessitate a complete new set of poli- 
cies for some companies. 

The opinion, by Judge Brown, says 
Section 6955, Revised Statutes Missouri, 
1909, does not contemplate that obliga- 
tions to pay several premiums, some 
fixed and others contingent, shall be 
promiscuously and disconnectedly scat- 
tered over the policy. The opinion also 
states that the face of the policy itself, 
in plain words, must show that the 
premiums are not limited. He holds 
that the premiums are not limited. He 
holds that the policies of the company 
submitted were so framed as to deceive 
the insured and that Superintendent 
Revelle “was fully justified in, and, in 
fact, should be commended for refusing 
to grant the license which the relator 
seeks to obtain.” . : 

About ten companies operating in 
Missouri will be affected by the de- 
cision. of the court. , 

It is claimed that the decision will 
also affect the assessment accident 
companies and associations operating 
in Missouri. 





Charles E. Dickson, a well known life 
man at Jacksonville, Tm. was found dead 
in his office one morning last week. A 
revolver was near by. Despondency over 
business matters is given as the cause of 
the suicide. 








Insurance Company 


—— INTE 






The Strongest Ohio Company Both as to Finances, 
(Ratio Assets to Liabilities) and Stockholders’ influence 


Capital and Surplus $650,000 


2500 INFLUENTIAL STOCKHOLDERS 


Ten Strong General Agents Wanted in Ohio 


There is no Better Territory in which to write Ordi- 
nary Life Insurance than the Great State of Ohio. 


WHAT BETTER 
Than a General Agency Contract with a Strong Company in Its Home State? 
LIBERAL COMMISSIONS, BUT NOT TOO LIBERAL 
For Territory and Terms of Contracts, Address 


T. W. APPLEBY, Agency Mgr. and it Cincinnati 





The Ohio National Life 


ALBERT BETTINGER, 
President 
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INDIANA NATIONAL LIFE 


INSURANCE COMPANY 
C. D. RENICK, President 


Commenced Business 
January 1, 1907 


Authorized Capital 
$1 000,008 


Our agents are successful. There isa reason. See our new guaranteed premium-reduction policy. Liberal contracts 
for reliable men. For information concerning Territory and Contracts, address 


‘VVERETT WAGNER, General Agent 


E. C. WAGNER, Ass’t Gen’! Agent 


INDIANAPOLIS, INDIANA 





Nothing Exceptional in 
Policies— 

only standard forms at non-par rates. 
Nothing Exceptional in 
Agency Contracts— 


just standard rates of commission. 


No Wonderful Open 
Territory— 
our agents only succeed through hard work. 


None of These Things to Offer 
and Yet—We're Growing. 


¥ ° 
Gardian if 


Home Office, Madison, Wis. 


Keep this Company in mind 
should you move to Wisconsin 





INSURANCESTOCKS 


LIFE, FIRE AND CASUALTY 


We have Buying and Selling Orders for 
all Marketable Stocks of Insurance 
Companies in the U. S. and Canada. 


Loans Negotiated at Current Rates. 


You May Purchase From Us on the Par- 
tial Payment Plan. 

Our Insurance Department has Collected 
Valuable Data and will Cheerfully An- 
swer Any Inquiry Relative to Insur- 
ance Companies. 

List Your Buying and Selling Orders With 
Us and Receive the Best Attention. 


Our Market Letter Will Keep You Post- 
ed. It is Free for the Asking. 


DUDLEY A. TYNG & CO. 


29 So. La Salle St. -Ground Floor 
CHICAGO - 





THE GEM 


CITY LIFE 


INSURANCE COMPANY, DAYTON, OHIO 
THE YOUNG MAN’S COMPANY 


General Agency Contracts direct with the home office. Exclusive territory. Guaran- 
teed renewals. Guaranteed Low Level Premium Life Insurance. Unrestricted Acci- 


dent and Health Insurance. 


Ohio, Indiana and Mic 


higan Only 


Address H. R. STAPP, General Manager 








The Right Agent needs 
The Right Policy for 


All the Time 





The Right Prospect 


INSURANCE F 
OF BOSTON MASSACHUSETTS. 
J. C. CAMPBELL, State Agent 
for Ohio and West Virginia 
So. West Cor. State and Third Sts, COLUMBUS, OHIO 











SCANDIA LIFE Insurance Company 
30 North La Salle Street, Chicago, Illinois 
The Only Illinois Mutual Legal Reserve Company 


Its Policy Holders are Its Only Stock Holders. Issues all Standard Forms Including 
Total and Permanent Disability Benefit, and is a Leader in Net Cost of Insurance. 


We have some splendid 


Minnesota, North and Sow’ ; Dakota, 


7 in Illinois, Iowa, Nebraska, Kansas, 


ichigan, Connecticut and Washington. 


For Terms to Producing Agents, Address the Home Office. 
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News About Companies 








Missouri State—Its new business re- 
ceived up to July 1 was $19,056,365, gain 
over last year $3,455,085. Its June busi- 
ness was $3,855,843. 

* * + 

American National, Galveston, Texas.— 
The manager of the ordinary department 
claims to have contracted the “million-a- 
month” habit, having passed that figure 
for each of the past three months. For 
the first half of this year the company’s | 
ordinary production has amounted to $5,- 
883,026, the business by months being— 
January, $868,859; February, $882,276; | 





1912 
1914 73 





Splendid non-forfeitable re- 
newal contracts direct with 
Home Office for good pro- 
ducers in Indiana, Ohio, 
Michigan and Pennsylvania 





March, $964,760; April, $1,107,468; May, | 
$1,003,924; June, $1,055,738. } 
* - . 

Pederal Life—The Insurance Commis- 
sioners’ Convention has appointed a com- | 
mittee to make an examination of the | 
company, beginning July 13. The com- | 
mittee consists of Indiana, South Dakota | 
and Tennessee, . | 

* 


Lincoln National—It has begun the pub- 
lication of a company paper, the “Rail 
Splitter.” The financial statement June 1 
shows assets $1,745, 659, reserve $1,363,- 
769, capital $200,000, net surplus $151,846, 
insurance in force $20,530,000. This is | 
the statement following the merger of 
the Michigan State with the Lincoln. The 
Lincoln reports $737,000 as new business 
for June. 


Commonwealth, Louisville—The direc- 
tors declared a semi-annual dividend of 
4 percent, payable July 1. The company 
began paying dividends July 1, 1913, this 
being the third. The Commonwealth has | 
been in business for nine years, and has 
used safe, conservative methods all the 
way along. 

\ 





BIENNIAL OF ROYAL UNION 


Agents Entertained at Colfax, Ia., in 
Three-Day Convention—Hellen 
Heads Producers 





The Royal Union Mutual of Des 
Moines held its biennial agents con- 
vention at Hotel Colfax, Colfax, Iowa, | 
Wednesday, Thursday and Friday of 
last week. About 125 agents were 
present and the enrollment included not | 
only the members of the $100,000 Club, | 
but some of the other agents who have | 
done excellent work in less productive 
fields. Officers from the home offices 
in Des Moines attended most of the | 
sessions. 

President Frank D. Jackson gave the 
address of welcome at the opening ses- 
sion. The responses were given by an 
agent from each state represented. 
Then came business sessions and dis- 
cussion on “Why I Did Not Qualify.” 

In the afternoon Dr. J. T. Priestley, 
medical director, discussed “Some 
Things to Remember.” General Coun- 
sel N. M. Hubbard followed him with 
an address, the “Real Value of the 
Efficiency Test.” Treasurer Pray told | 
about the work required to properly in- 
vest the premiums received. Ferd 
Dunker wound up the program with | 
“Some of the Things I Have Learned 
in the Office and in the Field.” 

In the evening came the prize enter- | 
tainment feature of the program—a | 


burlesque trial of delinquents to the | 
1 


THE LINCOLN NATIONAL LIFE ort wayne, inpiana 


Comparauive Record of Growth for Six Years Ending May 31, 1914 
Year Premium Income Assets 


1908 82,493 
1910 167,887 


250,267 


“THE BEST YOUNG COMPANY THE POCKET INDEX TELLS ABOUT” 


2,407 000 
414,894 4,945,000 203,687 


690,578 7,282,000 266,615 
1,745,660 20,530,000 351,846 


Surplus to Policyholders 


$ 
253,924 183,716 


9,419 











| company. 


| $100,000 Club of 1914. It was a rip | 
| roaring trial and greatly enjoyed. 


Thursday, Sidney A. Foster of the 
company spoke on “The Field, the 
Contract and the Company.” 


| Friday the agents were brought to | 
| Des Moines and given an automobile 


and trolley trip to the Hyperion Club, 


where light refreshments were served. | 
The visitors were then returned to Des | 


Moines and lunch was served in one 
of the attractive rooms occupied by the 
In the evening the party 
was entertained at the Golf and Coun- 


try Club. There was a banquet and | 


toasts and a most enjoyable time. 


C. D. Hellen was elected president of | 


the $100,000 Club. Mr. Hellen was the 
highest producer for the year with a 
trifle less than $500,000 in business 


| written during the year. 





Moeckel’s Agents Meet 


Five agents of the Wichita office of 
the Guarantee Fund Life of Omaha, 


| Neb., were awarded $250 in gold last 
| week at the first meeting of the agents 


of the Wichita district in prizes for 
the amount of insurance they sold dur- 
ing the past quarter year. The Wichita 
district, which comprises the states of 
Kansas and Oklahoma, sold $1,134,000 
of insurance in that quarter. 

The agents were the guests of George 
H. Moeckel, state agent. Two days 
were spent in making plans for the en- 
suing quarter and it was decided to 
try and sell $1,500,000 this quarter. 
President J. C. Buffington and Secre- 
tary J. A. Hughes were present at 
the meeting. 





All Were Renewed 

Commissioner H. L. Ekern of Wis- 
consin believes that state life insur- 
ance, in its first year in Wisconsin has 
established a remarkable record. Every 
policy so far has been renewed, as it 
has fallen due, according to Commis- 
sioner Ekern. That means between 150 
and 200 renewals. The first insurance 
was written Oct. 27, 1913. 





Federal Life’s Meeting 
The Federal Life will hold its annual 
agency. meeting in Chicago August 
13-15. These events have become very 
profitable, and bring together the 
leaders from all the states in which the 
company is operating. 





WANTED 


Texas State Agent 


Old Fashioned General Agency Contract 


by a 
Progressive Life Insurance Organization 


(Non-Participating Insurance only) 


Address, with references, 29-J, care The Western Underwriter 


The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE COMPANY 


Incorporated by the State of New York —Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORE CITY 





PROOF OF PUBLIC CONFIDENCE 

This Company has more premium-paying business in force in the United States 
| than any other Company, and for each of the last seventeen years has had more new 
insurance accepted and issued than any other Company in America, 


THE DAILY AVERAGE BUSINESS DURING 1913 
| 


549 day in Number of Claims Paid. 7,895 per day in Number of Policies issued and revived for 
} $1,676,339 | A. cay in New Insurance issued and revived. $286,288.02 per day in payments to Policy 
holders and addition to Reserve. $164,025.94 per day in Increase of Assets. 





‘German American Life Insurance Co. 
OF IOWA 
BURLINGTON, IOWA 


Salary contracts to men in Iowa who can 
produce business. 


ceed 

4G LOUIS H. KOCH, General Manager. 
a a CC 
The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 
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Operates under the Compulsory Deposit Law OF INDIANA 
Reliable Agents Wanted. Address 


Reliance Life Insurance Company 


OF PITTSBURGH) 


Has the best General Agents contract to offer You. Has all 
forms of Policies to offer the insured. Participating and Non- 
Participating Annual Dividend Guaranteed. Has the Only 
Perfect Protection Policy combining Life, Accident and Health 
Insurance at Minimum Cost. 











The Manufacturers & Merchants 
Life Insurance Company 
ROCKFORD : : : : : ILLINOIS 
Is a registered policy Company furnishing the best there is in Insurance. 
LIVE AGENTS WANTED for ILLINOIS TERRITORY 














Pensions for Individuals. 

Pensions for Superannuated Em- 
> ployees of Business Institutions. 
-\ Pensions instead of Legacies under 
i a Wills and Trust Agreements. 


(ONS wie 
| (| 2 







We can use a few high grade salesmen 
in this fraitfull, rapidly growing field. 


THE PENSION MUTUAL LIFE 
INSURANCE CoO. 
PITTSBURGH, PA. 
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Insurance Finance 





T THE annual meeting of the Fi- 
delity Leaders Club of the Fidelity 
Mutual Life recently Treasurer 
F. X. Quinn of the company read a 
paper on the various classes of invest- 
ments available to a life company. The 
brief discussion of each class will be 
read with interest not only by company 
men, but also by agents, who are often 
asked about the investments of compa- 
nies. Mr. Quinn’s paper was as fol- 
lows: 

The fundamental test of every con- 
tract of insurance lies in the ability of 
the fund supporting it to respond 
promptly to a call for payment. No 
matter how liberal the terms of a pol- 
icy may be; no matter how many priv- 
ileges it may offer; the prudent buyer 
inquires carefully into the financial 
status of the company issuing it. 
“Safety first” has become a modern 
slogan. The Principle it embodies has 
always obtained in insurance. Stabil- 
ity in an insurance contract is the pri- 
mary requisite, and earning power or 
interest return secondary. 

Interest of Great Importance 

In many forms of insurance the lat- 
ter is not important, since the policy- 
holder is not particularly concerned 
with the rate of interest earned by the 
company’s funds, but the modern de- 
velopment of life insurance which has 
made practically all policies participat- 
ing and requires periodical distribu- 
tion of nearly the entire surplus, has 
given the interest rate a place of great 
importance in the system. So much so 
that the principal tests now applied by 
the prospective purchaser of a life con- 
tract are: Can the company pay all 
claims against it, and what dividends 
does it pay to its policyholders? 

Confronted With Two-Fold Problem 

Those charged with responsibility for 
the administration of life insurance 
funds are therefore confronted with the 
two-fold problem of procuring invest- 
ments wherein the safety of the prin- 
cipal is assured and the rate of inter- 
est is attractive, knowing that the com- 
pany will be judged largely, as before 
stated, by net interest earned and divi- 
dends paid to policyholders. ‘And in 
the solution of that problem they are 
restricted within certain limitations, 
since the law defines the character of 
securities in which life companies may 
invest. 

Investments Open to Companies 

These are, in brief, government, state 
and municipal bonds; bonds of rail- 
roads, street railways and public util- 
ity corporations, such as water, light 
and power companies; first mortgages 
on improved real estate, and loans on 
the company’s own policies. Bonds of 
manufacturing companies, or ‘so-called 
industrials, are barred and collateral 
loans can now be made and stocks pur- 
chased only out of surplus funds, while 
the great bulk of the investments of 
a life company constitute reserves. (I 
am speaking now of the law of Penn- 
sylvania, but those of most of the lead- 
ing states are similar.) 

Government Bonds Not Remunerative 


Taking these in order we find that 
the bonds of established governments 
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cannot be purchased at anything like 
remunerative yields, likewise those of 
the leading states. It is true that some 
state bonds can be purchased at prices 
to yield well in excess of 4 percent, but 
those states have unfortunate records, 
due to the stress of conditions prevail- 
ing during the period immediately fol- 
lowing the Civil War, which created in 
many quarters a prejudice not yet over- 
come, tending to narrow the market 
for their securities, notwithstanding 
that material wealth, social conditions 
and integrity and efficiency of govern- 
ment in the states in question have dis- 
tinctly improved. Municipal obliga- 
tions also, while selling at a lower 
level than in former years, still yield a 
modest return, except those of small 
and struggling communities, which 
cannot be considered entirely safe. 
Railroad Bonds Were Favored 

Railroad bonds were for many years 
the most favored form of investment 
not only for insurance funds but those 
held in other fiduciary relations. Sav- 
ing banks, estates, trustees of colleges, 
hospitals and eleemosynary institutions 
of all classes have been large purchas- 
ers of such securities, and the demand 
thereby created was so great that prices 
were forced to almost prohibitive fig- 
ures, many selling at a premium of 20 
percent or more, and, of course, the in- 
terest was correspondingly small. But 
the steady hardening of governmental 
supervision of railroad operations 
caused a decline in the popularity of 
these securities, and the recent dis- 
closures of rank mismanagement in sev- 
eral large systems brought about fur- 
ther sharp recessions. Nevertheless, 
the best grades of railroad bonds show 
a tendency to advance and do not now 
yield a very high return. 

Public Commissions Give Strength 

Bonds of public utility corporations 
yield better returns, but such securities 
must be selected with great discrimina- 
tion. As a rule, the activities of such 
corporations are confined to compara- 
tively limited areas and the commodi- 
ties dealt in are daily necessities, but 
the tendencies to over-capitalization 
and excessive charges for the services 
performed have been great, leading in 
many instances to long and bitter 
struggles by municipalities to prevent 
such corporations from performing the 
functions for which they were organ- 
ized. The advent of public service com- 
missions in many of the states has ren- 
dered the bonds of such corporations 
more secure, and when issued with the 
approval of such commissions, they can 
be considered safe and still yield a 
satisfactory return. 

Are Subject to Fluctuations 

All negotiable securities, however, 
whether issued by governments, munic- 
ipalities or corporations, are subject to 
fluctuations in value and this is a seri- 
ous objection, inasmuch as the solvency 
of insurance corporations is arbitrarily 
determined by quotations prevailing at 
a given date, i. e., the close of the cal- 
endar year. The steady decline in bond 
values which continued for several 
years is a matter of general knowledge, 
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and the depreciation in the value of 
securities owned by insurance compa- 
nies aggregates a stupendous sum. 
Beal Estate Mortgages Desirable 
The real estate mortgage embodies 
perhaps more desirable elements than 
any other form of investment for life 
insurance funds. It is not easily con- 
vertible, but this is not a serious ob- 
jection from the standpoint of a life 
company. It yields a better return than 
can be had from negotiable securities, 
and has a peculiar advantage in bring- 
ing a great number of people into 
close business relations with the com- 
pany. It must, however, be selected 
with the greatest care, since the value 
of the security cannot always be ac- 
curately ascertained, but is often based 
largely upon individual judgment; the 
loans are made for comparatively long 
terms, during which depreciation in the 
value of the property and marked 
changes in conditions surrounding or 
affecting it, or in the circumstances of 
the borrower may take place, and must 
be guarded against by a proper margin 
of security. 
Mortgage Troublesome to Handle 
It is much more troublesome to han- 
dle than negotiable securities and re- 
quires at all times very close supervi- 
sion, because aside from the collection 
of interest periodically, fire insurance 
must be regularly maintained upon 
buildings and improvements, and the 
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lender must be assured that taxes are 
paid when due, otherwise the’ invest- 
ment is placed in peril of being lost, 
since by law generally taxes are a 
lien superior to a mortgage or any 
other encumbrance. Then, too, the 
property must be inspected at more or 
less frequent intervals in order that the 
debt may be promptly collected at ma- 
turity should unexpected depreciation 
take place. All this requires the serv- 
ice of trained and experienced men; 
the manager and general agent of a life 
company is not equipped for, nor has 
he the time to devote to such work. 
Hence it is that the companies fre- 
quently employ the facilities of re- 
sponsible lending agencies, or as they 
are now styled, “mortgage bankers.” 
Various Policies of Companies 

The several forms of investment enu- 
merated have varied greatly in popular- 
ity from time to time, and the methods 
of the several companies with respect 
thereto, have been widely divergent. 
Some have been almost exclusively 
buyers of mortgages, some diversified 


their investments while others in- 
vested practically all their funds 
in bonds and stocks. It was the 


latter practice which probably called 
forth the enactment of so-called 
compulsory investment legislation in 
some states and the agitation for 
its passage in others. We are un- 
alterably opposed to the principle of 
such legislation, although we recognize 
and are frank to admit that there is 
some merit in the claims put forth by 
its advocates, but we believe that the 
geographical distribution of a com- 
pany’s assets should be left to the dis- 
cretion of those upon whom responsi- 
bility for their administration rests, 
who, it may reasonably be assumed, 
will exercise good business judgment 
by displaying the spirit of reciprocity 
to the company’s patrons in foreign 
states, provided those states offer equal 
advantages in security of principal and 
interest, and afford the company ade- 
quate protection at law. 
Mortgages Favored at Present 

We believe that the continued pros- 
perity of the life insurance business un- 
der the conditions likely to prevail in 
this country for the next decade at 
least suggests the wisdom of investing 
quite a considerable portion of the as- 
sets in mortgage loans, and a reason- 
able share only in securities, sufficient 
to enable the company to meet sudden 
unexpected demands which may come 
from its policyholders through the ex- 
ercise of loan and cash value options in 
times of financial stress. 

Collateral loans and stocks are not 
suitable investments for life insurance 
funds. The former properly fall with- 
in the functions of a banking institu- 
tion and the latter render the company 
a partner in the particular enterprise in- 
stead of a creditor, which it properly 
should be. 

Policy Loans Not Investments 

Loans on policies are not strictly an 
investment, but rather a partial pay- 
ment in anticipation of an obligation 
falling due at some future date. 

Real estate is not purchased for in- 
vestment purposes, but only to supply 
the company with needed facilities for 
the transaction of its business and safe- 
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to protect investments previously made. 

In the administration of life insur- 
ance funds strict integrity and utter 
unselfishness must prevail. No sordid 
motives can be present. The assets 
must be free from the control of inter- 
ests likely to exploit them for per- 
sonal gain, and the law wisely pro- 
vides that the directors shall derive 
no pecuniary benefit whatever from the 
companies’ transactions. The abuses 
which existed in the past are well 
known, but these have now happily 
been corrected, and we think it can be 
safely asserted that company officials 
of today are imbued with the highest 
principles in faithfully discharging the 
obligation of trust which rests upon 


them. 
a 7. +. 


BLUE SKY LAWS BAD 

At a meeting of the state banking 
commissioners at Atlantic City this 
week,, A. E. Kuolt, Wisconsin commis- 
sioner, read a paper pointing out the 
bad effect of the blue sky laws. The 
difficulty of making examinations is the 
first objection, while the licenses 
granted are used by promoters as cer- 
tificates of state approval of their en- 
terprises. Another difficulty is in fram- 
ing a law that will meet constitutional 
objections. The Michigan and Iowa 
laws have already been declared uncon- 
stitutional and the Wisconsin law, it is 
believed, will meet the same fate. 
Many other practical difficulties were 


pointed out. as ti 


IOWA LAW ENOCKED OUT 
The Iowa blue sky law has been de- 





clared unconstitutional by the federal 
court at Des Moines. It was at first 
upheld by Judge Smith McPherson, but 
after it was declared unconstitutional in 
the state court at Des Moines, Judge Mc- 
Pherson granted a rehearing and called in 
two other federal judges to sit with him. 
The three judges have now concurred 
in holding it unconstitutional on the 
grounds, first, that it discriminates 
against persons not residents of Iowa 
in that it grants Iowans privileges not 
accorded residents of other states who 
may wish to transact business in the 
state, and second, that it interferes with 
interstate commerce. Three other ob- 
jections to the measure were not dis- 
cussed by the court. The case will be 


appealed. es. 

The Equitable Life of New York has 
purchased $169,000 worth of the Birming- 
ham city bonds bearing 5% percent. This 
is the first time for a number of years 
that a big life company has purchased 
Birmingham city bonds. 





Steinbauer Made General Agent 


Frederick M. Steinbauer, one of the 
big writers of the Detroit agency of 
the Northwestern Mutual, has been ap- 
pointed general agent of the Equitable 
Life of Iowa for Detroit and contigu- 
ous territory. Mr. Steinbauer. was 
born at Saginaw, Mich., thirty-seven 
years ago. Ten years ago he began 
work for the Northwestern at Saginaw. 
He went to Detroit in 1909 and has 
made a record as a personal producer. 
He is a member of the executive com- 
mittee of the Detroit Life Underwriters 
Association, 
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DEATH OF B. F. REINMUND 

THE death. of B. F. RErnMunNpD, 
founder and secretary of the MIDLAND 
Mutua Lire of Columbus, came as a 
great shock to the many friends of the 
Mip_aANnp Mutua and Mr. REINMUND in 
Ohio and elsewhere. Mr. RemnMUND 
was a lovable man personally and a 
tower of strength to the Mrmptanp Mvu- 
TUAL, 

With President W. O. THompson he 
shared the honor of originating and de- 
veloping the Miptann Mutua along 
the broad lines which have made its 
success one of the remarkable incidents 
of life insurance history. A man of 
deepest life insurance knowledge, he 
combined with this an appreciation of 
business conditions and of the factors 
which make for true success in life and 
business. 

Mr. REINMUND was not only an ex- 
cellent handler of men. He knew a 
good man instinctively and had the fac- 
ulty of drawing good men to him, but 
he also had the calm and far-seeing 
judgment which marks the man of bal- 
anced and well-rounded personality. 
He was in many ways the pioneer in 
the development of the younger com- 
panies of Ohio and understood what 
rocks they must avoid and what ad- 
vantages they possessed in making the 
difficult voyage before them. 

He was assisted by able coadjutors, 
but it was Mr. REINMUND and he alone 
who steered the good ship MuIpLanp 
through the stormy waters of its early 
career. He watched it as he would the 
development of a favorite child, and 
into it he put his heart and his life. He 
went into the work of the MIDLAND 
with his eyes open as to what lay be- 
fore him. He was not a visionary pro- 
moter who was “taking a chance” on a 
new life insurance company, nor did 
he have any false ideas as to the com- 


pensation which he would personally | 


receive for his arduous work. He knew 
that starting a new company meant 
personal sacrifice. He gave up an 
easier position and possibly one paying 
him more, that of superintendent of 
agencies of the Ohio and West Vir- 
ginia state agency of the Joan Hancock 
MutwvaALt, to cast in his fortunes with a 
new company at a time when doing so 
meant a loss of prestige and “taking 
a long chance.” 

While Mr. ReinmuNpD was the guid- 
ing spirit of the MIDLAND, he possessed 
that rare faculty of pushing other men 
forward and giving them always full 
credit or a little more for their achieve- 
ments. His eye was single to the suc- 
cess of the company, and anything that 
would help bring it about received his 
hearty support. He was a true 
“builder,” and “The Builder” was the 
title chosen for the company’s little 
publication which carried inspiration 
and help to its many workers in the 
great vineyard. 

Mr. ReEtNMUND knew how to take 
advantage of the little things that many 
men overlook, and he turned them all 
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to good account with delicate tact and 
careful management. Many of the 
MIDLAND’s agents are school teachers or 
graduates of Onto State University, of 
which Dr. THompson, president. of the 
MIDLAND, is also president. Mr. REIN- 
MUND knew how to use Dr. THompson’s 
connection with the company without 
embarrassing him or subjecting him to 
criticism. 

He loved Ohio, his native state, and 
advertised the Mm.tanp as “A Good 
Ohio Company for Good Ohio People,” 
and he sent its shoots down deep into 
its rich soil. No company possesses a 
more loyal corps of agents.than does 
the MIDLAND, and this is due to Mr. 
REINMUND’s sound ideas, his heartiness 
and genuine friendliness. 

His company stands well both with 
old and young companies and very few 
shafts of criticism have been pointed 
its way because while grappling with 
the problems that confront a young 
company in securing a foothold his 
course was always that of righteousness 
and honor. His company has suffered 
a severe“loss, but more than this, the 
memory of B. F. REINMUND will linger 
long in the hearts and minds of those 
who treasured him as a man who lived 
his life well, who stood firm as a rock 
in his convictions and who extended the 
hand of brotherhood to everyone. 





GETTING ADVICE 

Ir 1s a trait of human nature to want 
to give advice. It is something that is 
“more blessed to give than to receive.” 
In almost all the younger life companies 
there is a single force that is dominating 
so far as the management is concerned. 
He is the final authority when a ques- 
tion at issue is to be decided. 

Frequently this personage becomes ob- 
sessed with authority and contracts a case 
of exaggerated ego. His conclusions are 
his own. When he seeks counsel his sub- 
ordinates try to find what he really thinks 
himself and then give advice along these 
lines. They become a mere echo. 

Now the real constructive power in a 
company appreciates his responsibility, but 
he endeavors to learn from his lieuten- 
ants just what they think, not what they 
believe that he thinks. Many men in 
subordinate position are situated to give 
excellent counsel because they are in 
closer touch with the actual details and 
activities. The president or general man- 
ager should draw from these men every 
possible suggestion. Many of them are 
most valuable and could well be put in 
practice. 

The man who simply tries to bolster 
up his own conclusions by eliciting re- 
sponses from his associates of a favor- 
able nature because of his own conceit 
will sooner or later come to grief. Yet 
we have just such officials. 





Tue trouble with a good many sales- 
men is that they keep on pulling the trig- 
ger after they have shot their wad and 
the prospect forgets that the gun was ever 
loaded. 





You’vE got to do the job if you ex- 
pect to collect—you’ve got to make the 
fight if you win. 





ersonal Glimpses of 
P Life Underwriters 


J. E. Phelps of Los Angeles has been 
appointed commissioner of California, 
succeeding E. C. Cooper, who resigned 
to become president of the. Great Re- 
public Life of that city. Mr. Phelps 
formerly lived in Chicago, and was 
secretary of the old Insurance Survey 
Bureau: He went to Los Angeles and 
engaged in local agency work, and be- 
came secretary of the Los Angeles 
Board of Fire Underwriters. 

Frank E. McMullen of Los Angeles, 
manager of the Massachusetts Mutual, 
and formerly president of the National 
Life Underwriters Association, was 
prominently mentioried for the place, 
and had strong backing. Mr. McMul- 
len was formerly a general agent of 
the Provident Savings Life in Chicago, 
and then located in Rochester, N. Y., 
as manager of the Aetna Life. 

J. J. King, general agent cof the 
Equitable Life of New York at Mans- 
field, Ohio, produced $832,000 insurance 
in 1913. His allotment was $800,000. 
For this year his allotment is $1,000,- 
000, which is equivalent to $3 for every 
man, woman and child in his territory. 
Two of Mr. King’s men qualified for 
the Century Club of the company and 
one for the quarter-million club. 





Old Cape May will just naturally 
have to do homage to Mrs. M. K. Alex- 
ander of the Chicago women’s agency 
of the Equitable Life of New York 
when she joins the membership ranks 
of the “Century Club,” for the first 
time, at its September conclave. For 
her attainment of this far away and 
deeply cherished goal is a story with 
a throb; a victory with a moral. 

Two years ago Mrs. Alexander, 
thrown on her own resources and with- 
out previous business experience, went 
with the women’s department of the 
Equitable when that department was 
still in its experimental stace and gen- 
erally thought of as an impossible ven- 
ture. She at once took the leadership 
of the staff and has kept it ever since. 

Not to be daunted by the seemingly 
impossible, she set her mark for the 
“Century Club”—that up-in-the-clouds 
organization which the majority only 
gaze at and never even think to reach. 
By June 15 the race was apparently 
won. She had secured binders on two 
$15,000 cases which had been success- 
fully passed upon only a year before for 
other insurance. These would enable 
her to cross the line. Without warning 
the applications came back rejected. 

But two weeks remained in which to 
qualify. Despite deep discouragement, 
and disappointment, Mrs. Alexander set 
in to win—and won. Within the two 
weeks she wrote fourteen additional 
cases and all fourteen were accepted. 
Such are the rewards of a happy, cheer- 
ful disposition and charming optimism 
combined with untiring work. 


The Chicago office of the Indian- 
apolis Life, A. J. Casey, manager, has 
been leading all agencies of the com- 
pany since the first of the year. The 
Chicago agency expects to ‘pay for 
$1,000.000 this year. The company is 
making a strong bid for new business 
throughout its territory and is enjoy- 
ing the benefits of an extremely low 
death rate due to its careful selection 
of risks. The death loss last year ap- 
proximated 40 percent. H. H. Huston, 
manager at Logansport, Ind., is leading 
the company’s individual producers. 


The death of E. W. Cox, president of 
the Canada Life and son of the former 
president, George A. Cox, at Folkstone, 
England, removes two presidents of the 
Canada Life within a. year. Mr. Cox 
was greatly overworked following the 
death of his father and went to Eng- 
land for a rest and to be treated for a 
throat affection by means of radium. 
Like his father, he was a tremendous 
worker and the burden of his father’s 
affairs fell largely on him. This leaves 





but one son still living of the late Sena- 
tor Cox, who organized a number of 
insurance companies, placing them in 
charge of his sons and a son-in-law, 
who is also now dead. H. C. Cox is 
president of the lmperial at Toronto, 
which is a successful and growing com- 
pany. It is not looked upon as likely 
that he will give up his connection to 
enter the Canada Life. The vice-presi- 
dent of the Canada is J. H. Plummer, 
a man of large affairs in Toronto, who, 
it is expected, will succeed to the presi- 
dency. 


Eugene R. Arnett, general manager 
of the Kansas City Life at Oklahoma 
City, is one of the live men in the state. 
He has gotten out a series of cartoon 
“ads” that he sends out which illus- 
trate various features of life insurance, 
as they appeal to the assured. These 
cartoons are put out as feelers, and as 
a factor to impress the assured of the 
necessity of protecting his family and 
business. 

Mr. Arnett states that the power of 
the cartoon advertisement, as an appeal 
and argument, is new only in work- 
harness with salesmanship. The car- 
toon preaches through pictures. Mr. 
Arnett has 100 cartoon ads, and all of 
them are effective in their portrayal 
of a story. 


The Reserve Loan Life of Indian- 
apolis adopted as its trade mark the 
twenty-four hour clock, and calls itself 
the “Twenty-Four Hour Company.” 
Since the company was formed in 1897 
it has been-its rule to make payment of 
claims within twenty-four hours after 
receipt of proper proofs, and since 
Nov. 23, 1909, an accurate record has 
been kept of the day and hour that 
proofs were received, as well as the 
exact time that payment was made. In 
many cases it will be seen that claims 
were paid within a few minutes after 
the receipt of proofs. Naturally com- 
panies look upon the payment of claims 
as a matter of course, and there are 
few complaints made of the regular 
companies as to claim payments. 

The Reserve Loan Life certainly has 
a commendable record for the prompt 
payment of its obligations through a 
period of over 15 years, and deserves 
the name of the “Twenty-Four Hour 
Company.” It has just issued a book- 
let containing a list of the claims paid 
from organization to May 12 of this 
year, stating time proofs were received 
and when the claim was paid. 


“Easy” Mark Davis, as he likes to call 
himself, of Cincinnati, southern Ohio 
manager of the Canada Life, is hitting 
up a great pace this year. Although he 
is really good old Ohio stock, he rep- 
resents the Canada Life so hard that 
he is taken for a Canadian most of the 
time. What he likes particularly is to 
find a man who has never heard of the 
‘Canada Life. He met one such up in 
Preble county a while ago and disposed 
of the argument by saying that the 
Canada had enough money to buy out 
the whole county twenty times over. 
Mr. Davis is making a 300 percent in- 
crease in his agency over last year and 
is putting on quite a number of new 
men. Just to show that the hot weather 
has no effect on him his agency pulle 
off a $5,795 premium the other day. 











Dividend Results 











The Canada Life shows the result of 
its dividends paid on a $4,000 policy 1s- 
sued on the whole life plan, Oct. 4, 
1848, to David Stirton of Guelph, Ont., 
the annual premium being $97. The 
total premiums paid less dividends uP 
to 1880 amounted to $2,243, Since 
1880 the policy has not only been sel! 
sustaining but paid the assured from 
1880 to 1910 $5,383 in surplus. Thus 
the assured has had $4,000 protection 
for 60 years and has had in addition 
$3,140 returned to him over and above 
his premiums. 
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NEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
q Supplementing Webb’s Policy - Holders’ 
Digest, Published Annually in May. 


PRICE, $2.50 











GIVES ONE-YEAR TERM PLAN 





Missouri State Life Gives Policyholder 
Opportunity of Purchasing Maxi- 
mum Protection with Dividend 





The Missouri State Life has gotten 
out a supplementary contract which 
gives the policyholder the chance to 
purchase one-year term insurance each 
year with his annual dividend. This 
gives him the opportunity to add a ma- 
terial amount to his policy without hav- 
ing to pay an extra dividend. This 
option will go to those not over 50 
years of age on ordinary life, twenty- 
payment life and twenty-year endow- 
ment policies. Agents think that they 
will be able to use this option to ad- 
vantage in their canvass. The policy 
provisions are: 

A term insurance addition purchased in 
accordance with this supplemental con- 
tract shall expire at the end of one year 
from the anniversary date as of which 
it becomes effective, and shall in no event 
be continued beyond the anniversary date 
next following the due date of the last 
paid premium. Not more than one term 
insurance additional shall be effective at 
any time. 

The first cash dividend credited to the 
principal policy shall be applied to pur- 
chase a term insurance addition only if 
the premium for the second policy year 
is paid in cash on the annual premium 
basis during the lifetime of the insured. 

A term insurance addition cannot be 
purchased by any cash dividend credited 
to the principal policy on a date beyond 
the date to which premium payments 
have been made. 

Any cash dividend credited to the prin- 
cipal policy, and which by the terms of 
this supplemental contract cannot be 
used to purchase a term insurance addi- 
tion, shall be available as provided in the 
dividend options set forth on the first 
page of the principal contract. - 

Any postmortem dividend shall in ac- 
cordance with the terms of the principal 
policy be paid in cash and shall not be 
— to purchase a term insurance ad- 

ition. 

The insured may on written notice to 
the company revoke the request that 
dividends be applied in accordance with 
this supplemental contract, in which 
event all dividends subsequently credited 
to the policy shall be available as pro- 
vided in the dividend options set forth 
on the first page of the principal contract. 
The insured may subsequently elect to 
have all annual dividends thereafter cred- 
ited to the policy, applied to purchase 
term insurance for one year in the man- 
ner, and subject to the limitations above 
set forth, provided evidence of insurabil- 
ity is furnished satisfactory to the com- 
pany. Any revocation of this provision, 
or any subsequent request by the in- 
sured that this privilege again be made 
operative shall take effect only after such 
revocation or request has been noted by 
the company on the policy. 

* * - 
, Installment Agreement 

The Union Mutual Life has published 
a monthly installment agreement, pro- 
viding for the payment of the proceeds 
of a policy in monthly installments for 
the life, instead of the manner that may 
be provided in the policy. This rider 
will not be used where the monthly 
payment would be less than $10. The 
company agrees to pay for 240 months 
certain. ea ee 


To Get Out New Clause 


It is understood that the Fidelity Mu- 
tual Life will get out a new total and 
permanent disability rider in the near 
future, which will be more like those 
of other companies. The Fidelity Mu- 
tual originated the total and permanent 
disability feature, and the clause it is 
using is much more comprehensive 


| 
than other companies. There is no age 
limit, and the conditions are more lib- | 
eral. The cost is naturally higher, and | 
its agents find in competition that it is 
handicapped because it has not a more | 
restricted clause. It will, therefore, | 
have two clauses, one that it is using 
now, and the newer one, which will be 
more circumscribed and cost less. 


Paid-Up Options Participating 

The Equitable of New York issues a 
notice regarding paid-up options on de- | 
ferred dividend policies as follows: 

“After careful consideration, it has 
been decided to extend an additional 
privilege to the holders of deferred divi- 
dend policies issued on the 3 percent 
basis (i. e., all issues of the guaranteed | 
cash value contract; and the continuous 
instalment, life income and gold bond 
contracts issued since 1901), although 
not required by the terms of these con- | 
tracts. | 

“Beginning as of Jan. 1, 1914, in all 
cases where the paid-up option is se- 
lected at the end of the accumulation 
period, if the application of the surnlus 
or dividend to the purchase of paid-up 
insurance makes the paid-up policy 
equal to, or greater than, the face of 


the original contract, the insurance will | 


thereafter participate annually in divi- | 


dends on a paid-up basis. This privi- 
lege will be applied to all 3 percent poli- 
cies, settled since the first of the vear, 
where paid-up insurance has been taken, 
and agents are at liberty to call the at- 
tention of the holders of 3 percent poli- 
cies ending their periods hereafter, to 
the adoption of the new rule.” 
> “ * 


Attitude on Substandard Risks 
The following is the attitude of the 


Reliance Life on substandard business, | 


as shown in a letter from the company: 

“We have not changed our attitude 
whatever. We have, for several years, 
accepted substandard business from our 
regular agents and we issue policies 
rated up in years or with a lien as their 
rating scientifically works out. 


We do not solicit, or, knowingly, | 


accept brokerage substandard busi- 


ness.” 





No More Competitive Literature 

The Union Central has decided to 
discontinue the use of all competitive 
literature and hereafter the names or 
statistics of other companies will not 
be used in any printed matter sent out 
by the company. This. is in line with 
the spirit of the times. 





Echo of Bankers Life Deal 


Eugene Van Schaick, owner of 900 
shares of Bankers Life of New York, 


now the oe Life, is being sued | 


in the federal court at New York for 
$15,000, claimed as commissions by Wil- 
liam Miller, who alleges he was a 
broker in the sale of the Van Schaick 
holdings to a syndicate at $350 a share. 
The answer of Van Schaik alleges that 
Miller and Irving W. Street were prin- 
cipals who wanted the stock themselves, 
hence Miller’s claim for commissions 
is fraudulent. The deal was never con- 
sumated and the case is still in court. 





Shaffer on the Job 


Manager James R. Shaffer, Chicago | 


and Cook county manager for the 
Guarantee Fund Life of Omaha, re- 
ports that his association has written 
$676,000 in Illinois so far this year and 
that this amount will easily be doubled 
before the end of the year. The com- 
pany operates on the assessment plan 
and provides for death, disability and 
old age benefits. On March 31, 1914, 
it had $50,464,000 insurance in force 





as compared to $512,000 in 1902. Its 








United States Annuity and 


Life Insurance Company 


Chicago, Illinois 
Provides assistance for individual solicitors, District and State Managers 
in building up a profitable connection. 


Now is a favorable time to secure a direct contract. 
large dividends, good commissions, first and renewal. 


Write 


William T. Smith, Secretary 


Home Ofice - ~~ - . - - McCormick Building 


Liberal policies, 














WABASH LIFE 


DANVILLE, ILLINOIS 


‘x progressive, sound little company offers an attractive agency 
contract to the right men. We are able to render unusual assist- 
ance to the “‘boys in the field,” in the way of leads from the home 
office, and the active support of influential men in each community, 


These are facts—not advertising catch-words. 

Agents who once join forces with the Wabash, STICK—the company 
has not yet lost a single agent. 

There’s a reason! It will pay to investigate 





When You Think of 


WISCONSIN 


Think of a 


Good Company 





$400,000.00 Capital, Fully Paid 


Territory Open for Good Agents 














WEBB’S 
POLICYHOLDERS’ DIGEST 


The Book 
You Will Ultimately Use 


JUST OFF THE PRESS 


$2.50 Per Copy 
The Western Underwriter Goa. 


CINCINNATI CHICAGO 





























Ottawa, Illinois : 


The Central Life Insurance Company of Illinois 


Has a few GOOD positions open FOR FIELD 


MEN IN IOWA and MISSOURI : It will pay you to investigate 
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reserve fund for the protection of its 
policyholders is now $1,129,403. Rufus 
Brown of East St. Louis handles the 
southern part of Illinois for the asso- 
ciation and Mr. Shaffer the northern 
end and parts of adjoining states. 


INSURES GRADUATING CLASS 
Carl B. Gale of the Massachusetts Mu- 


tual Gets 100 New Graduates of 
Williams College 








Underwriting the lives of the mem- 
bers of the 1914 graduating class of 
Williams College, with the school’s en- 
dowment fund the beneficiary, is the 
achievement of Carl B. Gale, of the firm 
of Gale, Durant & Gale, representatives 
at Pittsfield, Mass., for the Massachu- 
setts Mutual Life, 

There are over 100 in the class and 
each member has taken out a 25-year 
endowment for $250, a total of over 
$25,000. If a policy becomes a claim 
through prior death, it will be paid to 
the school. Dividends will also be left 
with the college and in case any policy 
defaults during the 25-year period, it 
will be kept up out of the dividend fund. 
It is specifically stated in each applica- 
tion that Williams College shall be the 
sole beneficiary, entitled to all dividends 
under the policy, and clothed with au- 
thority to dispose of the policy as it 
may see fit or to exchange it for any 
other form of insurance on the life of 
the person insured. 

Mr. Gale, who carried this remark- 
able example of business getting to a 
successful conclusion, is himself a grad- 
uate of Williams College, and one of its 
most devoted alumni. 


PREFERRED LIFE CONVENTION 





Michigan Agents of Grand Rapids 
Company Hold Annual Meeting 
at Macatawa Park 





The annual convention of the Pre- 
ferred Life of Grand Rapids, Mich., 
was held at Macatawa Park, Mich., 
June 30-July 2. It was attended by 
more than fifty of the representatives 
from Michigan, the convention being 
entirely of Michigan agents. At the 
banquet held Wednesday’ evening, 
Robert Erwin delivered an address on 
“The Fundamentals of a Successful 
Life Insurance Agent.” Mr. Erwin is 
president of the Furniture Manufac- 
turers and Fixtures Manufacturers As- 
sociations of America. Lee Hutchins 
addressed the meeting on “Salesman- 
ship and Credits.” Dr. Alexander Mc- 
Kenzie Campbell, medical director of 
the company, spoke on “Choice of 
Risks.” During the convention proper 
the meetings were handled by the 
agents, who discussed the different 
methods of salesmanship and other 
subjects of vital interest to solicitors. 

F. L. Brooks of the Upper Peninsula 
of Michigan won first honors in paid- 
for business for the first six months. 
F, G. Deane, of the Lower Peninsula, 
won honors in amount of business pro- 
duced and issued for the same time. 





Opposition By Minority 

The minority stockholders of the 
American Home Life at Fort Worth, 
Texas, are organizing to oppose the ac- 
ceptance of the reinsurance proposition 
made by the International Life of St. 
Louis, which was with the consent and 
A Penn Mutual Premium, less a Penn Mutual 
Dividend, a Penn Mutual Policy, 
containing Penn Mutual Values, makes an In- 
ition which in the sum of all ite 








Benefits, is unsurpassed for net low cost and care 
of interest of all members. 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January 1, 1909, rates were reduced 
increased to full 8% reserve. 


and values 








approval of President Waggoner and 
other major stockholders of the Ameri- 
can Home. The minority interests will 
oppose the amalgamation, but as part 
of the arrangement was to return to 
any stockholders who did not wish to 
accept the offer of International Stock 
for their holdings in the American 
Home the book value of their holdings 
and a reasonable amount for business 
on books and agency organization 
value, it is expected that the deal will 
go through at the meeting to be held 
on July 11. 


PRUDENTIAL CLUB TO MEET 








Leaders in the Ordinary Department 
Will Hold Their Annual Conven- 
tion Next Week 





Plans have been perfected by the 
Prudential for the entertainment of the 
$100,000 Club, which will hold its sixth 
annual convention at the home offices 
on July 15-17. The required $100,000 
ordinary during a year’s time has been 
realized by 127, agents and they will at- 
tend as delegates. 

The program will open on Wednes- 
day morning at the home office with 
an informal reception. At 1 o’clock, a 
buffet luncheon will be served in the 
North building and the first business 
meeting will be held directly after. 
During the afternoon, the ladies will be 
entertained at luncheon, then taken on 
an inspection tour of the company’s 
buildings, and at 3:30 will start on an 
automobile trip through the Essex 
County Park system, arriving at the 
Washington hotel in time to join the 
delegates at an informal dinner. 

On Thursday morning, the managers 
will meet in division conferences and in 
the afternoon in joint session for gen- 
eral discussion purposes. In the eve- 
ning, the annual banquet will be held 
at Waldorf-Astoria. At 9 o’clock, light 
refreshments will be served to the 
ladies in the galleries. Friday will be 
a “go-as-you-please” day with no set 
prosram. 


Another Group Policy 

The Meridian Light & Railway Com- 
pany, Meridian, Miss., has arranged 
with the Equitable of New York to in- 
sure under the group insurance plan all 
white employes who have been in the 
service of the company for six months 
or longer for an amount which approxi- 
mates a year’s salary of each employe. 
The insurance is being placed without 
cost to the men. . 


Plan of Aegis Life 
The stockholders of the Aegis Life 
of Denver have been asked to attend 
a meeting July 30 to vote on the propo- 
sition to reduce the capital 50 percent. 
In case this does not go through, it 
may merge with another company. 











Plan for a Field Day 

The annual athletic meet and ladies’ 
day of the Mutual Life Athletic Asso- 
ciation will be held at Boehm’s Picnic 
Grounds, New Dorp, S. I., July 11. An 
extensive list of events, including 
sprints, distance races, shot putting, 
swimming, and potato races for the 
ladies have been included in the pro- 
gram. The swimming event promises 
to be a particularly interesting feature. 
There will be a mile relay race open 








The Provident Life 


and Trust Company 
OF PHILADELPHIA 





J. THOMAS MOORE 
Manager of Insurance Department 
Office of the Company, Philadelphia, Pa. 


would not pay the rent of the house I am 
living in.” 
THIS IS WHAT OUR AGENTS HEAR 
EVERY BUSINESS DAY OF THE YEAR 
Hew much income will the face value of your 
Gneseemes bring to your beneficiary after your 


th 
Write for information as to Income Policies. 














OPEN TO RIGHT MEN 


INSURANCE COMPANY 
PORTLAND, MAINE 


FRED E. RICHARDS, President 





Agencies, 7 W. Madison St. Chicago, Ill. 


GOOD TERRITORY 


—those who know how and can pro- existir 
duce applications and settle policies— 
always ready to negotiate with men of 
experience, energy and enthusiasm. 


Union Mutual Life 


Address: ALBERT F. AWDE, Srociatentent ° 


Warm Personal Interest 


That describes the happy relation 
between the Fide 


you could reach d higher success 
in that atmosphere. Write to— 


The Fidelity Mutual Life 
INSURANCE COMPANY 
Philadelphia, Pa. 


WALTER LE MAR TALBOT, President 
Desirable openings in good territory for the 
right men. 




















GERMAN-AMERICAN 


LIFE 
INSURANCE 
COMPANY 





STRONG AS = STRONGEST 


OMAHA 


The Progressive Life Company of the West— Get the Best 





G. L. E. KLINGBEIL, President 


A FEW FIRST-CLASS STOCK SALESMEN 


(No Grafters Need Apply) 


Can find a profitable connection with JOSEPH STOUT, Presi- 
dent of the SOUTH BEND LIFE ASSURANCE COMPANY 


HIGH CLASS PROPOSITION FOR HIGH CLASS MEN 


REFERENCES AND EXPERIENCE REQUIRED 





CAN YOU TIE MEN TO YOU? 


Are you able to secure 


men as agents and then hold them, with 


good 
the result that business will be produced? 


If so, we have a splendid 


ing for in Indiana. 
We can use good men of CHARACT , ABILITY and HUSTLE. 
Get in touch with us at once 


Central States Life Insurance Company 


Old Line Company 


Crawfordsville, Ind. 


Capital, $100,008 


EDWIN M. BROWN, Vice-President and Manager 





REAL SALESMEN 


Times and conditions have changed 
NEW PLANS—NEW METHODS—ACCOMPLISH WONDERFUL RESULTS 
Follow the lines of least resistance. 
THE BEST, THE CLEANEST AND THE MOST COMMENDABLE 
PROPOSITION IN THIS COUNTRY IS OPEN TO YOU 


We want you to sell its stock—a life insurance company being 
financed in new ways, by new methods that insure success 


OUR MEN ARE MAKING MONEY, ARE YOU? 


address Iroquois Life Insurance Company, tovisvite, xv" 








WESTERN LIFE INDEMNITY COMPANY 





Agents nowadays are connecting with companies that furnish them with 
up-to-date ideas and methods of writing business from time to time. 
This is a feature with our company, and the agent receives assistance 
and encouragement that helps him close more business. 


Agents who have not already made a contraé for 1914 will surely be interested in the one we can give them 








GEN. GEO. M. MOULTON, President 


Be Bos MITCHELL, General Agency Manager 
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to members of the newly formed ath- 
letic league, which is composed of_all 
the leading insurance companies, in- 
cluding the Equitable, Mutual, New 
York Life, Germania, Prudential and 
others. The final attraction will be a 
baseball game between teams from the 
Metropolitan and the Mutual Life. 


DEATH OF MR. REINMUND 
(CONTINUED FROM PAGE 1) 

land Mutual met Monday and appointed 
George W. Steinman, the present comp- 
troller of the company, secretary, until 
the board of directors meets on July 
27. It is thought at this meeting the 
appointment will be made permanent. 


’ 
AGENTS’ PROGRAM OUT 
(CONTINUED FROM PAGE 1) 
Secretary of Commerce and Labor, on 
“Law and Conduct,” and General Agent 
Thomas L. Fansler, “Out of the Old 
House, into the New.” 
Wednesday Morning, July 15, 10 O’Clock 
Successful Systematic Soliciting... 
Charles G. Dibble 
Burning Your Bridges.James D. James 
Why Should Insured Convert His 
Term Insurance Now?...E. C. Baun 
Debate: RESOLVED, That the best 
time to solicit a prospect is not on 
his change of age. 
Affirmative, C. H. DeLano. 
M. G. Shrewsbury. 
(The Chairman will appoint Judges.) 
Wednesday at Noon 
Luncheon Conference on Country Business 
T. C. Bassett, Leader 


Wednesday Afternoon, at 2:30 








Negative, 


1. ARE, wade whine ceess Cc. R. Gearhart 
2. The Principles of Life Insurance 
Salesmanship...... Percy H. Evans 
8. The Gold Standard as Applied to 
‘ Life Insurance....John I. D. Bristol 


Closing Address 
H. F. Norris, Supt. of Agencies 


EQUITABLE OF IOWA MEETING 
President R. G. Slifer of the Equit- 
able of Iowa Agents’ Association has 
arranged a very interesting and profit- 
able program as follows: 
Morning Session, August 18, 10 A. M. 
Registration of Members 
Call to Order 
Roll Call of 1913 Members............ 
E. L. Isaacs, Secretary 
Annual Address....R. G. Slifer, President 
Announcements and Appointments of Com- 
mittees. 
Afternoon Session, August 18, 2 P. M. 
Roll Call of 1914 Members and Introduc- 
tion of New Members. 
I.—Factors in Selling 
pS Fer se 
General Agent Tompkins 
2. Company (belief in and knowl- 
edge of) .General Agent Farley 


3. Efficient Use of Time........ 
Superintendent of Agents 
Aldrich 


4. Office Methods and “Follow- 
ups”.Field Supervisor Hatton 
Discussion 
Il.—Selling a Policy to a Farmer...... 
General Agents Finch and Riley 
Discussion 
Morning Session, August 19, 9 A. M. 
I—tThe Different Stages of a Sale 
1. Finding the Prospect......... 
General Agent V . P. Laustrup 
2. Arousing Interest—The Ap- 
proach.General Agent St. John 
3. Forcing Conviction—The Ar- 
gument..General Agent Finch 
4. Closing the Case—Getting the 





“Ap”..General Agent Crannell 
Discussion 
Il.—Selling to a Country Banker..... 
cxpndavexyewe General Agent Moor- 
man and District Agent Waterbury 
Discussion 
Ill.—The “Equiowa’—Its Ideals...... 
Treasurer Hubbell 
Afternoon Session, August 19, 2 P. M. 
I—Presenting the Kirk Prize Essay 
CUD oe p'v' 0:0 0 0'e eon President Cummins 
1. Reading the Prize Essay. 
IIl.—Careful Selection of Risks........ 
Medical Director Wells 
1. Through the Care of the Agent 
2. Through Inspection 
3. Through Medical Selection 
4. Through Limiting the Size of 
the Policies 
(It is*intended to show how each of these 
factors aids in mortality.) 
III.—What a Low Mortality Means toa 
COMRPOMP cccsvccsece Actuary Davis 
(A mathematical demonstration of the 
helpfulness of a low mortality.) 
Discussion 
IV.—Selling to a Large Manufacturer.. 
General Agents Cole and Stone 
Discussion 
August 19, 6:30 P. M. 
Convention Dinner and General Jollifica- 
tion Meeting 
Morning Session, August 20, 9 A. M. 
I—OoOur Présent Policy—lIts Possibilities 
and Worth 
1. During Life of Policy........ 
Field Supervisor Fry 
i‘), Through dividends: 
a) ucing premium 


res Increasing insurance 

(c) Making a bank account 

(d) Assuring your insurance 
through making poli- 
cies mature as endow- 
ments or paid-up poli- 
cies 

(B) In emergencies: 


(a) Paid-up insurance 
(b) Extended insurance 
(c) Loans 

(d) Cash Values 


2. At Maturity of Policy........ 
Vice-President Nolien 
A permanent estate (3 per- 
cent plus) 
A family matured 
limited installment) 
Protecting AFTER “Til 
death us do part.” (“And 
as much, longer as _ the 
beneficiary shall live’) 
Growing old happily (as- 
sured of a livelihood 
through old age, cash 
values and accumulated 
dividends) 
Discussion 
II.—Selling an Income Policy to a Pro- 
SORTER Bs o's + 5.0.50'9'0 000 0scnae 
General Agents Blose and Sycks 
Discussion 
Afternoon Session, August 20, 2 P. M. 
I.—Mutual Responsibility 
1. The Company’s Responsibility 
to the Agent... .ccccccsee 
President Cummins 
2. The Agent’s Responsibility to 
Raat 
General Agent Thomas 
3. The Responsibility of the 
Company and the Agent to 
the Policyholder........... 
- E. Lamb, Chicago, Ill. 
IIl.—Selling a Young Man His First 
Policy 


(the 


(D) 


Discussion 
General Agents Lark and J. C. Johnson 
IlII.—Our Company 
1. Its Past.General Agent Merrell 
7 Tee Oe ak en 5 040600080445 
ee gg See 
Field Supervisor Hadley 





More of a necessity than many of the 
things included in that class—life insur- 
ance. 








A Daughter’s Welfare 


The Northwestern 

sues the following: 
Chapter I 

On March 27, 1908, Mr. ————, a 
prominent citizen of Davenport, lowa, 
entered into a certain agreement with 
a well known company, one of the 
strongest financial institutions in this | 
country. 











Mutual Life is- 


Chapter II 
According to this agreement, Mr. 
was to pay to the company 
the sum of $2,420.50 annually, less such 
margins thereof as economy and skill | 
in management enabled the company 


to return as over-payments. The ac- 
tual net payments were: 
DE Wn bdunde sce bales eo kb.eow $2,420.50 
Sl, coe sates se eencsbevwsees 2,023.00 
Dt. «thee sretetedenaauad 1,999.50 
[Post-mortem dividend $74.17 not in- 
cluded.] 


Chapter III 
Following a brief illness, Mr. ————— 
died June 3, 1910, less than three years 
after the agreement was made. Hence 
Mr. was called upon to make 
only three annual payments under his 
contract. The following pages tell 
what the company promised to do, and 
is doing, on its side of the agreement: 
Chapter IV 
Pursuant to contract, 
has paid to Mr. 
following sums: 


the company 
’s daughter the 


SOOO bccdeeccsces wencenine $3,262.50 
EMAL cv trocwvescesvsccescen Bente 
BOD. 600040400000 es-oeeenen 3,935.50 
ae ETE TE TRU LE eT 3,907.00 
SPE 60 bc bane geonceuusesine 3,877.50 


The contract provides for a net an- 
nual payment of $3,262.50, to be in- 
creased by such annual dividends as 
may be apportioned by the company. 

Chapter V 

Besides the five annual payments al- 
ready made, the company will pay the 
daughter a minimum yearly income of 
$3,262.50 for fifteen years yet to come. 
The net total of the twenty annual pay- 
ments which the company will make to 
the beneficiary under this contract is | 
therefore, $65,250 or $58,807.00 in ex- | 
cess of the total payments made by Mr. 

before his death. | 
Chapter VII 

Is not the foregoing brief history full 
of human interest? Does it not sug- | 
gest something for your daughter, or 
wife, or son? 





Will Make Some Changes 

The New Era Association, a fraternal | 
with headquarters in Grand Rapids, 
Mich., which recently circulated a peti- 
tion to initiate an amendment to the 
state constitution relative to the man- 
agement of insurance societies, has | 
been notified by the secretary of state | 
that sufficient signatures have been se- | 
cured, and that the amendment will be | 
voted upon at the general election next | 








| versary meeting of the W. M. 


November. At the annual meeting of 
the senate of the organization held re- 
cently, recommendation was made that 
the policy limit be raised to $5,000, the 
present limit being $3,000. It was also 
recommended that the age limit be 
raised from forty to forty-five years. 





Beaumont Goes to Detroit 
oy 4 Beaumont becomes manager of 
the Security Mutual Life at Detroit for 
Michigan. He was formerly an agent 
of the company at East Liverpool, 


| Ohio, but for the last year has been in 


California. 


Partnership Is Dissolved 
The firm of Morphy & Baxter, gen- 
eral agents of the Berkshire Life at 
Detroit for Michigan, has dissolved. 
Charles E. Baxter becomes manager of 
the company at Buffalo. J. D. Morphy 
will continue the Michigan agency. 


Business in Wisconsin 

At the end of 1913 life companies had 
$248,492,888 ordinary insurance in force 
in Wisconsin, according to the report 
of Commissioner Ekern. Industrial 
policies in force amounted to $48,423,- 
393 and fraternal certificates to $308,- 
673,789. 





Address the Horner Agency 

William S. Ashbrook, agency secre- 
tary of the Provident Life & Trust 
Company, and Darby A. Day, manager 
of the “Million Dollar a Month 
Agency” of the Mutual Life in Chi- 
cago, addressed the agents of the 
Provident Life & Trust Company in 
Minnesota and Iowa in Minneapolis 
July 2. This was the twentieth anni- 
Horner 


agency, delayed from January until the 
| 


new offices of the agency were com- 


| pleted in the McKnight building. 


The new offices of this agency com- 


| prise 3,050 square feet of space and are 


pronounced by insurance men to be a 
model in arrangement for the purpose 
for which they are designed. 





W. E. Norris, Jr., assistant manager at 
Spokane for the American Business Men's 
Association, has been placed in charge 
of a new agency of the Massachusetts Mu- 
tual Life, which has just been opened at 
Spokane. He will handle that city and 
adjoining territory and will report to State 
Agent A. D. Walker at Seattle. 





3 GOOD POLICIES 


1—19 Pay Premium Saving Policy 

2—Whole Life Premium Reduction Policy 

3—Paid-up Addition—20 Pay Life Policy 
as well as all other regular forms 


Central States Life 


ST. LOUIS, MO. 


Capital $300,000 Deposited with State 
1300 Stockholders Swornto Boost 





FRANK P. CRUNDEN 
President 


J. A. MeVOY 
Vice-Pres. & Gen. Mgr. 











Consider the selling value 





of a policy like this — 





sive men. 





In nine cases out of ten the factor of cost 
makes or breaks a sale in life insurance. 


Low net premiums, like those shown here, coupled 
with Union Central’s prestige, explain why Union 
Central agents succeed. 

We have an excellent proposition for progres- 


Allan Waters, Supt. of Agents. 


Che Union Central Life 
Susurance Company 


Address, Jesse R. Clark, Pres., or 


OF CINCINNATI 





Life Income Policy 


Providing for 20 years certain, and as 


much longer as the beneficiary may live a 


Monthly Income of $100.00 


Age of Insured and Beneficiary 40 years. 


Issued in 1911. 
Annual Premium $621.10 





Dividend at end of First Year.... .....$110.70 
Reducing net cost that year to .............. $510.40 


Dividend at end of Second Year......$115.02 
Reducing net cost that year to............ 


Dividend at end of Third Year....... $119.70 
Reducing net cost that year to..............$501.40 
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PLAN OF NEW COMPANY 
COMMONWEALTH HAS STARTED 





Operating on the Mutual Assessment 
Plan But Has Various Interest- 
ing Features and Points 


Although busy the greater part of the 
time with details and plans of organi- 
zation, the Commonwealth Life of Chi- 
cago has written $1,120,000 since its 
organization in March and has had ap- 
plications fer $400,000 additional which 
failed to pass the exacting medical re- 
quirements of the company. 

While a mutual assessment com- 
pany, it has a stipulated premium and 
gives its policyholders partial legal re- 
serves for the first ten years of the 
policy and full legal reserves after that 
time. The rates have been determined 
with full observance of the mortality 
tables, but a cut in the cost of the poli- 
cies, in comparison with that charged 
by the “old line” companies, has been 
effected by abandoning all cash and 
loan values. Only pure life insurance 
is furnished, with a total disability pro- 
vision paying half of the face of the 
policy at the time of disability and the 
remainder at the death of the insured. 

Rates That Are Charged 

The rates have been placed at $10.36 
per $1,000 of insurance at age 20; $13.36 
at age 30; $18.56 at age 40; $28.24 at age 
50, and $46.84 at age 60. At these fig- 
ures, backed up by careful medical se- 
lection, the company declares it is cer- 
tain of solvency during its early and 
critical years while getting a start, and 
can then return any surplus which may 
accumulate, in the way of dividends to 
its policyholders. These dividends will 
not be made directly payable in cash to 
the policyholders but must either be 
used to meet the payment of premiums 
or left to accumulate as additions to 
the amount in force. 

How the Premium Is Divided 

The first payment on any premium 
will be placed in the general fund to 
meet operating expenses. Of the quar- 
terly premiums, payable thereafter, 20 
percent will go into the general fund 
and the rémaining 80 percent into. the 
reserve, mortuary and surplus funds. 
During the first five years of the policy 
an amount will be paid into the legal 
reserve fund equivalent to 50 percent of 
that required by the American experi- 
ence tables, and each year thereafter an 
additional 10 percent will be added un- 
til at the tenth year the full reserve is 
being maintained. The quarterly pre- 
mium amounts to 80 percent of the net 
premium rate required by the American 
experience tables and the company 
pledges its entire assets to the suste- 
nence of these, reserving the right to 
prorate the policyholders should the 
fund become exhausted because of an 
excessive number of claims. 

Prank Grier Is Manager 

Frank Grier is managing the new 
company, which is under the presidency 
of W. G. Knapp. To give it stability 
during its early years, it is being backed 
by a $50,000 stock company comprised 
largely of physicians. The stock was 
subscribed for in March before the 
Commonwealth opened for business. 
Mr. Grier has had twenty-one years of 
experience in life insurance and is well 
known through having organized the 
Security Life Association of Salina, 
Kans., which was later taken over by 
the Farmers & Bankers. 

At present the company is issuing no 
policies in excess of $2,000, but expects 
tc increase the limit to $10,000 within 
the next year. It is now operating only 
in Illinois and is now prepared to make 
an active campaign for new business. 





To Operate in Rural Districts 
The Agricultural Life, which is being 
organized at Bay City, Mich., *an- 
nounces that it will operate only in the 
rural communities, and cities and towns 
not to-exceed 10,000 people. It expects 
to make a big bid for the farmers. Its 








capital is to be $100,000, and the shares 
are being sold two for one. The or- 
ganizers feel that the business in the 
farming districts and in the smaller 
places is much more persistent and pre- 
ferable than big city business. The 
company states that its total organiza- 
tion expense will not exceed 15 percent. 


MORTALITY AND AGE GROUPS 


Dr. John L. Davis of the Amicable Life 
Comments on Effect of Diseases at 
Periods 


Dr. John L. Davis, medical director 
of the Amicable Life of Texas, in ad- 
dressing the local examiners, comments 
on diseases that attack persons chiefly 
at various age groups. He says: 

“In insurance work it is profitable to 
study the mortality for the same dis- 
ease at different ages. Some diseases 
are recognized as belonging particularly 
to one period of life; for instance, the 
zymotic diseases are almost altogether 
confined to childhood. 

“One of the most disastrous diseases 
for insurance companies is typhoid 
fever. In the Medico-Actuarial reports 
covering a vast number of cases we find 
from this disease, among persons in- 
suring under 30 the mortality is seven 
times as great as it is with persons tak- 
ing insurance at 45 or over. Tubercu- 
losis among these young entrants 
shows a mortality five times as great 
as among those insuring after 45. From 
appendicitis the mortality is three times 
as great with these young entrants as 
with those of the older class. And 
finally another source of high death 
rate in young lives is accident, which 
is two and one-half times as great in 
these earlier ages as it is with. the 
older policyholders. 

“On the other hand, some diseases 
belong conspicuously to the period 
after middle age. Cancer and other 
malignant tumors show a mortality 
more than twice as great among the 
older entrants. And all diseases of the 
cardio-vascular system are strikingly 
more common among the older class than 
among the younger; for instance apo- 
plexy, with its allied diseases, shows a 
mortality among the older persons 
more than five times as great as among 
young lives; heart disease is three times 
as prevalent among the older lives; 
Bright’s disease two and one-half times 
as common. 

“In selecting lives for insurance 
therefore, it is important that the exam- 
iner should realize this differing mor- 
tality from the same disease at differ- 
ent ages. Bearing in mind, for instance, 
that tuberculosis causes relatively a 
high mortality in young applicants, the 
examiner will be especially painstaking 
in his examination for early signs and 
symptoms of this disease in the per- 
sonal and family record. And if the ap- 
plicant is middle aged, mindful of the 
excessive mortality at this period from 
cardio-vascular diseases, his special at- 
tention will cover the blood pressure, 
urinalysis, etc., often necessitating re- 
peated tests with the most delicate in- 
struments of precision.” 


LIFE APPOINTMENTS 
Minnesota 


Equitable, N. Y.—A. L. Bennett and C. A. 
Carlson, Minneapolis; William Duncan, Jr., 
Milroy; R. J. Kuhlman, Winona; H. C. Nolting, 
J. C. Thomson and F, E. Whitlock, St. Paul; 
A. R. Timm, Lewisville. 

Cont. Assur.—C.: E. Callanan, St. Paul; J. C. 
Dooley, Minneapolis. __ 

Preferred—Oscar Pohjonen, Chisholm. 

Scandia—Alfred Swanson and J. A. Miller, 
Duluth; G. W. Carlson, St. Paul. 

Equitable, Ia.—F. C. Lewis, Morristown. 

Pacific Mut.—F. W. Williams, Minneapolis. 

Phoenix Mut.—Ben Danielson, Preston. 

Mutual, N. Y.—Charles Klingbeil, Walters. 

Travelers—G. G. Magnuson, St. Cloud. 

Surety Fund—A. D. Bornemann, Hallock. 

Dak. Mutual—C. R. Williams, Minneopa. 

Prov. L. & T.—W. I. Hughes, Minneapolis. 

N. W. Natl.—H. G. Schulte, Greenwald. 

Surety Fund—F. H. Specht, Springfield. 

Gt. Northern, Wis.—Flossie B. Davis, Delano. 

Union Cent.—Olof M. Brandt, Fosston. 

Twin City—R. F. Moulton, Fergus Falls. 

Mass. Mutual—O. J. Vivian, Duluth. 

Mut. Benefit—A. G. Bovay, Jackson. 

Mo. State—Lambert Roesch, Ada: Bennie 
Rakke,. Twin Valley; J. F. Hoene, J. P. Engels, 
W. P. Milberg; G. F. Potts and. O. F. Brandt, 





Duluth; W. G. Brown, Hibbing; H. M. Aitkin, 
Virginia. 
Wisconsin 

Bankers—R. V. Emery,. Madison. 

Central, Ia.—E. C. Miller, Ladysmith; J. De 
Wilde, Prairie Farm; Oscar Dahlstrom, Amery; 
T. A. Bergh, Clayton; V. H. Christensen, 
Amery; C. A. Reese, Prairie du Chien; H. F. 
Beckman, New Lisbon; Michael Schwarz, Chil- 
ton. 

Guardian—Dominic Klinkler, North Prairie; 
William Pritchard, Randolph; Clarence Brown, 
Janesville. 

Great Northern, Wis.—Arthur Bettner, Adell; 

C. Halverson, New Auburn; O. C. Neu- 





—-—— 


meister, Sheboygan; D. F. Wallace, Alma 
Center. 

New York—Charles Gislason, Detroit Harbor; 
Max Lehman, J. G. Pollak and Eugene Herman, 
Milwaukee; Edward Acker, Sturgeon Bay; W. 
H. Reeves, Superior; J. C. Rowlands, Cambria; 
Barbara P. Van Hecke, Stevens Point. 

Old Colony—M. B. Stegner, Gilman. ° 

Old Line—R. N. Williams, Rosendale; J. H. 
King, Janesville; J. H. ee ge Clinton- 
ville; Lawrence Grimsrud, Westby; J. F. Boyle, 
Green Bay. 

N. W. Mutual—A. L. Severson, Stoughton; 
W. F. Neumann, Reedsville; F. N. Ircink and 
Eugene Silverman, Milwaukee; G. W. Wisse- 





Missouri State’s Dividend Option 


Schedule of Annual Cash Dividends Payable in 1914 and Equivalent One Year Term 
Paid Up Insurance Addi 


e ‘tions 


ORDINARY LIFE 
Beginning —Second— —Third— —Fourth— —Fifth— —Sixth— —Seventh— 


Age of Policy One One 


ne 
at -Yr.the— Divi- Year Divi- Year Divi- Year Divi- Year Divi- Year Divi- 
Prem. dend Term dend Term dend Term dend Term dend Term dend 
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One One One 


354 3.53 362 3.66 373 3.77 382 


403 4.50 414 4.68 424 4.88 435 


32 25.71 4.08 385 4.25 396 4.43 407 4.62 418 4.82 429 5.01 439 
33 26.45 4.17 389 4.35 400 4.54 411 4.74 422 4.95 433 5.15 442 
34 27.23 4.28 394 4.47 405 4.68 417 4.88 427 5.09 437 5.31 446 
35 28.06 4.39 398 4.60 410 4.81 421 5.02 431 5.24 440 5.47 450 
36 28.94 4.51 402 4.72 413 4.94 424 5.17 434 5.39 443 5.64 453 
37 29.85 4.63 405 4.86 417 5.09 428 5.32 437 5.56° 446 5.81 455 
38 30.83 4.78 410 5.00 420 5.25 432 5.49 441 5.74 449 6.00 456 
39 31.85 4.92 413 5.16 424 5.41 434 5.66 443 5.92 450 6.20 457 
40 32.94 5.07 417 5.32 427 5.58 437 5.85 445 6.13 452 6.41 456 
41 34.10 5.24 421 5.50 431 5.77 439 6.05 446 6.35 451 6.64 456 
42 35.32 5.42 . 424 5.69 433 5.97 440 6.27 446 6.57 451 6.89 453 
43 36.63 5.60° 426 5.89 434 6.19 440 6.50 446 6.82 448 7.15 449 
44 38.01 5.80 428 6.10 434 6.42 440 6.75 444 7.08 445 7.42 443 
45 39.49 6.02 428 6.34 435 6.67 439 7.01 440 7.36 439 7.72 432 
46 41.05 6.26 429 6.59 433 6.94 436 7.29 435 7.67 429 7.98 416 
47 42.71 6.50 427 6.86 431 7.22 431 7.60 425 7.92 413 8.24 400 
48 44.50 6.77 425 7.15 427 7.53 421 7.86 410 8.19 397 8.53 383 
49 46.39 7.07 422 7.47 418 7.80 407 8.14 395 8.48 381 8.83 367 
50 48.40 7.39 413 7.73 403 8.07 391 8.43 379 8.79 365 9.14 350 
20-PAYMENT LIFE 
Beginning —Second— —Third— —Fourth— —y¥ifth— —Sixth— —Seventh— 
Age of Policy One One One One One ne 


n 
at -Yr.the— Divi- Year Divi- Year Divi- Year Divi- Year Divi- Year Divi- 

Prem. dend Term dend Term dend Term dend Term dend Term dend Term 
20 29.35 4.04 423 4.28 445 4.53 
21 29.81 4.11 428 4.36 451 4.61 
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5.33 483 5.67 505 6.02 5 566 7.13 586 
36 39.09 5.46 487 5.80 508 6.16 529 6.53 549 7.29 586 
37 39.93 5.59 489 5.95 511 6.31 530 6.69 550 568 7.47 585 
38 40.83 5.74 493 6.09 512 6.46 631 6.84 549 567 7.65 582 
39 41.75 5.88 494 6.24 613 6.63 532 7.02 550 565 7.85 579 
40 42.72 6.04 497 6.41 515 6.81 533 7.22 549 563 8.06 573 
41 43.75 6.21 499 6.60 517 6.99 531 7.41 546 557 8.28 568 
42 44.82 6.39 500 6.78 515 7.19 530 7.62 6542 553. 8.52 560 
43 45.97 6.57 500 6.98 515 7.40 526 7.85 6539 546 8.76 550 
44 47.18 6.78 500 7.20 512 7.64 524 8.08 531 537 9.03 539 
45 48.44 7.00 498 %43 6510 7.88 518 8.35 524 527 9.31 520 
46 49.80 7.24 497 7.68 6505 8.15 5612 8.62 5615 510 9.56 499 
47 51.22 7.48 492 7.94 499 8.43 503 8.92 499 488 9.81 476 
48 52.75 7.75 487 8.23 491 8.72 487 9.17 478 9.62 466 10.07 453 
49 54.36 8.05 481 8.54 477 8.98 468 9.45 458 8.89 445 10.36 430 
50 56.08 8.38 468 8.82 460 9.27 450 9.72 437 10.19 423 10.67 408 
20-YEAR ENDOWMENT 

Beginning —Second— —Third— —Fourth— —Fifth— —Sixth— —Seventh— 
Age of Policy One One One ne 


One ne 
at -Yr.the— Divi- Year Divi- Year Divi- Year Divi- Year Divi- Year Divi- Year 
dend Term dend Term dend Term dend Term dend Term dend Term 
20 49.91 5.64 591 6.13 638 6.66 
21 50.00 5.66 589 6.17 638 6.69 
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6.24 637 6.76 
24 50.34 5.78 590 6.28 636 6.80 
25 50.47 5.82 590 6.32 635 6.85 
26 50.60 5.87 589 6.38 636 6.90 
27 50.74 5.92 590 6.42 633 6.94 
28 50.90 5.96 588 6.47 632 7.00 
29 51.06 6.02 588 6.53 632 7.05 
30 51.25 6.08 588 6.58 629 7.10 
31 51.44 6.14 587 6.65 628 7.18 
32 51.65 6.21 586 6.71 626 7.24 
33 51.88 6.27 585 6.78 624 7.31 
34 52.13 6.35 584 6.86 621 7.39 
35 52.41 6.42 582 6.93 618 7.46 
36 52.70 6.52 581 7.03 616 7.56 
37 53.02 6.60 578 7.13 612 17.66 
38 53.40 6.70 575 7.21 606 17.75 
39 53.79 6.82 573 7.33 603 7.87 
40 54.23 6.93 570 7.45 598 17.99 
41 54.72 7.05 566 7.57 593 8.11 
42 65.25 7.19 563 7.71 586 8.26 
43 55.85 7.33 557 7.86 580 8.41 
44 56.51 7.49 552 8.03 571 8.58 
45 57.24 7.68 546 8.21 563 8.78 
46 58.05 7.86 539 8.41 553 8.98 
47 58.93 8.07 531 8.64 643 9.21 
48 59.95 8.30 521 8.87 530 9.45 
49 61.04 8.56 511 9.16 512 9.66 
50 62.24 884 494 935 488 9.88 


682 7.39 729 7.94 776 852 824 


681 7.44 727 8.00 774 8.58 821 
678 7.48 724 8.04 769 8.62 814 
677 7.53 720 8.10 765 8.68 810 
674 7.59 717 8.15 760 8.74 804 
671 7.65 714 8.20 755 ~ 8.79 796 
670 7.71 709 8.27 749 8.86 790 
666 7.78 705 8.35 744 8.93 782 
662 7.85 700 842 737 9.00 773 
659 7.93 695 849 729 9.08 763 
653 8.01 688 8.58 721 9.16 753 
649 8.11 682 868 714 9.26 744 
644 8.21 675 8.77 704 9.36 1733 
637 8.31 668 8.88 695 9.46 719 
632 8.42 659 9.00 684 9.59 707 
626 8.54 649 9.12 673 9.71 691 
617 8.68 640 9.25 658 9.86 677 
609 8.83 628 9.41 646 19.01 658 
598 8.98 616 9.57 630 10.17 639 
589 9.15 602 9.74 612 10.36 619 
578 9.36 588 9.95 594 10.57 591 
564 9.57 572 10.17 569 10.73 560 
550 9.80 548 10.35 540 10.92 530 
528 9.99 621 10.55 512 11.11 500 
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link, Hingham; B. B. McGreane, Darlington; 
G Carlson, Oconto Falls; J. F. Morris, 
Manitowoc. 

Surety Fund—A. L. Wishlinske, Berlin. 
Travelers—S. W. Macho, Spooner; E. 
Aschenbrener, Park Falls; W. H. Tonne, Med- 
ford; R. F. Schmitz, W. A. Schmitz, Otto Gold- 

field and W. H. Wood, Milwaukee. 

Wisconsin—F. J. Webb, Plymouth; W. P. 
Bloecher, Madison. 

Wisc. Natl—W. R. Edwards, Madison. 

Illinois 

Aetna—F. C. Charlesworth, Charleston; C. 
G. Heasley, Creal Springs; L. Hosick. Cave- 
in-Rock; B. Jones, Herrin; S. B. Morris, Simp- 
sen; G. T. Twyman, Chicag>. : 

Amer. Natl.—B..L. Millican, Chicago. 

Amer. ‘ne a & Deegan, Chicago. 
Bankers, Ia.—W. L. Slater, Bowen; A 
McKean, Princeton; D. 3. Towmale, Chicago; 
C. D. Grayson, Quincy. 

Columbian Natl.—S. R. Charles, Chicago. 
Equitable, Ia.—G. F. Wilson, Manlius. 
Farmers Natl.—Z. P. Watkins, Watseka; For- 
rest Reeves and Warren Davis, Milford; C. B. 
Burr, Colussa. 

Intermediate—H. R. Carroll, Princeton, Ind. 
Mo. State—G. D. Fry, Granite City; L. E. 
Hawver, Milmine.. 

Mutual, N. Y.—C. W. Beecher, Yorkville; 
D. A. Dyer, H. C. Forbes, W. W. Huggans, C. 
1 Carlson and Arthur Forsell, Chicago; F. A. 

cKinney, Morrisonville; J. L. Paris, Hicks; 
Mrs. M. A. Wimmer, Cerro Gordo; M. 
Johnson, Brookfield. 

Merchants, Ia.—E. L. Louden, Trenton; W. 
C. Deane, Chicago. 

Mut. Benefit—E. H. Griffin, Iowa City, Ia.; 
P. R. Lee, Charleston; J. W. Essington, Strea- 
tor; Frank Foreman, E. C. Gage and J. H. 
Taylor, Chicago. 

Mass. Mutual—O. B. Drown, Washington, 
D. C.; W. I. Cook, Danville; George Emery, 
Detroit, Mich.; R. L. Young and W. J. Allen, 
Chicago; R. H. ‘ee ge Ind. 

National, Ia.—A. J. Willis, Cobden. 

N. W. Mutual—F. O. Feltman, Salem; P. G. 
Rennick, Peoria; G. T. Ross, Danville; TT: L. 
Cook, Morton; David Killinger, Collinsville; 
Julius Trippel, New Baden. 

New York—Van Buren Gallimore, Cobden; 
Charles poe. Chicago; G. M. Ravold, St. 
Louis, Mo.; W. M. Andreasen, Chicago. 

Prov. L. & T.—H. M. Cline, Elburn; Cyrus 
Falconer, Elgin; J. A. J. Whipple and R. H. 

3uck, Chicago; H. E. Read, Kankakee. 

Reliance—G. W. Burroughs, Catlin. 
Travelers—A. H. Dowle and R. G. Foster, 
Chicago. 

Union Mutual—A. L. Laib, Chicago. 

Union Cent.—S. B. Moody, Chicago. 
Aetna—J. F. Friedman, Mrs. M. A. Fritts 
and C. C. Juman, Peoria; H. W. Humphrey, 
Kenney; L. H. Litchfield, Waukegan; E. C. 
Stephens, Murphysboro; H. G. Webber, Rock- 
ford. 

Bankers, Ia.—Sam Levey, Chicago; C. A. 
Combs, Findlay. 

Conn. Mutual—Harold Card and W. N. 
Hirsch, Chicago. 

Columb. Natl.—O. M. Gwinn, Easton; J. M. 
Rose, Chicago. 

Equitable. Ia.—Fred Cramton, Ottawa. 

Equitable, N. Y.—Besse Wright, Chicago; J. 
S. McEvoy, Ottawa; M. K. Smith and P. P. 
Wittry, Aurora. 

Germania—J. J. MacDonald, Chicago. 

Meridian—Lovel & Lockwood, Jacksonville; 
x S. Clark, Normal; Edward Burroughs, El 

aso. 

Mass. Mutual—Edith I. Goodspeed, Joliet. 

Mut. Benefit—H. S. Hubbell, Onarga. 

Merchants, Ia.—C. J. Young, Danville. 

N. W. Mutual—w. Fike and G. L. Snively, 
Lewistown; W. E. Waggener, Rankin; oO. 
Bolles, Peoria; G. H. Leimbach, Beason. 

New York—C. W. Chism, Metamora; G. M. 
Smith, George Shackelford _and Nathan Under- 
friend, Chicago. 

Phoenix Mat. —E. I. Brown, Boonton, N. J. 

Prov. L. & T.—W. T. Merrill, Chebanse. 

Pitts. L. & T.—E. S. Washburn, Heyworth; 
B. B. Gross, Chicago. 

Reliance—H. R. Morgan, Aledo; E. B. Cook, 
Chicago. 

Secur. Mut., N. Y¥.—Oliver Joseph, O’Fallon. 
_ State Mut., Mass.—Guy Livesay, Centralia; 
K. G. Russell ane J. H. Bullen, Ciicage. 

Travelers—R. Se og Minonk; J. J. Roth- 
man, New Yous hi 3. Lane, St. ” Louis, 
Mo.; N. L. Gocdenest, oliet; V. O. Bloxam, 
Taylorville; F. C. West, Aurora. 

United States—C. E. Moore and E. H. Joice, 
Chicago. 

Michigan 

Lincoln Natl.—Nick Lamers, Lawrence 
O’Brien, Fred Byrne and Joseph Noble, Detroit; 
J. R. Fanning, Cass City. 

Manufacturers—Edward Demick, Port Huron; 

. C. Towne, Blanchard. 

Mass, Mutual—M. E. Bidwell, Coldwater. 

Mich. Mutual—Oswald Katz, Ann Arbor; C. 
Ww. Ernsberger, Detroit; insmore, Fred- 
eric; Charles Kratt, Houghton; M. Bunde, Im- 
lay City; E. Ten Eyck, Jonesville; Merle Rose- 
crans, Kalamazoo; B. W. Combs, Kalamazoo; 
E. U. Hover, Unionville; E. L. Foster, Vassar. 

Mutual, N. Y.—H. W. Bush, Dowagiac. 
_ ie. Benefit—Nelson Carthcart, Flushing; J. 

Fisher, Detroit; L. C. Peters, Flint; a H. 

Schneider, Owosso. 

North Amer., Ont.—H. M: Lord, Jr., De- 
troit; Arnold Kuzee, Grand Rapids. 
" . Mutual—M. A, Hagerman, Bessemer; 

C. Merrill, Marlette. 

Old Line—Alfred Matson, Gladstone. 

Peninsular—D. C. Merrill, Marlette. 

Priadelphia—Anthony Glueklick, Detroit. 

Preferred—C, Koyl, Sault Ste. Marie; A. 

- Carr, ‘Seattle 

‘Prov. L. & T.—E. A. Reese, St. Joseph. 

oa State, Trade —Sarah Harper Hunt, Mt. Clem- 


Travelerei. F F. Denyes, Detroit. 





C. Oliver, Camden. 


‘Rosen, Muskegon. 


Plassey, Rochester; E. W. Randall, Birming- 
ham. 


Columb. Natl.—E. R. Crandall, Coldwater. 
Columbus Mut.—G. W. Cooper, Detroit. 
Cont. Assur,—J. S. Wright, Detroit. 
Detroit—H. A. Hathaway, Buchanan; Leslie 
Dye and W. N. Brown, Detroit; J. Pengelly, 
Flint. 

Equitable, Ia.—F. M. Steinbauer, Detroit. 
Mass. Mutual—Emil Buelzingsloewen, Battle 
Creek. 

Mo. State—Mattie A. Blount, Detroit. 
Mutual, N. Y.—Richard Whetter and H. B. 
Palmer, Detroit; J. O. Drevdahl, Manistique; C. 


New York—Maxwell McArthur and F. G. 
Waterous, Grand Rapids. 

North Amer.—F. L. Finch, Saginaw; Cecil 
Ferguson, Saginaw. 

Northern, Mich.—F. L. Flock, Detroit; A. E. 
Heronx, Adrian 

N. W. Mutual—E. A. Betts, Kenton; Isaac 


Ohio State—Mrs. L. M. Marshall, Detroit; 

Mrs. L. A. Van Liew, Port Huron. 

Old Colony—Milo Wooden, Petoskey. 

Peoples—Thomas Wight, G. W. Long and J. 

L. Kempfert, Detroit. 

Preferred—W. P. Dies, Motel; » Chacind 

Cave, Harrison; M. M. Creary, St. 

Security Mut—C, B. Beaumont, co. 

Travelers—F. J. Barrell, Coldwater. 

Union Cent. —McArthur Rttenhouse, Detroit. 
Indiana 

Mutual, N. Y.—A. W. Cleaveland, Liberty. 

Pitts. L. & T.—R. N. Irwin, North Salem. 

People’s, Ind.—A. L. Watters, Larwill; E. 

Jacobs, Greenfield; R. Kuhl, New Carlisle; 4 

M. . Atlanta; E. L. Conrad, Wellsboro; 

J. R. Steele, Lakeville; F. H. Bayles, Garrett; 

W.Niewerth, Camden. 

Reliance—H. A. Foster, Valparaiso. 

State Life, Ind.—J. Fouts and R. P. Wise- 

hart, Indianapolis. 

Travelers—C. Butler, Indianapolis; H. H. 

Dixon, Lawrenceburg; J. E. Hudson, Mt. Ver- 

non; E. C. Strong, sgood; V. S. Turner, 

Brownstown; C. G. Malcott, Bedford. 

Union Cent.—W. T. Young, Indianapolis; E. 

G. Meyer, Vincennes. 

U. S. Annuity—E. P. Bucher, Worthington. 

Union, Ind.—H. B. Hewett, F. E. Phillips, 
Madison. 

Wisc. Natl—S. W. Williams, Brazil; C. 
Larock and C. F. Airhart, Indianapolis. 

Missouri 

Union Cent.—Hastings Walsh, J. “RB, Green, 
St. Louis. 

Prov. L. & T.—W. N. Kirkman, aE 
R. H. Luke, Kansas City; B. D. Biggerstaff, 
St. Fa a’ 

W.. Mutual—S. L. Orwall, St. Joseph. 

New York—P. H. Clark and C. C. Crecelius, 
Kansas City. 

Mut. Benefit—J. M. Hirons, Webb City. 

Mass. Mutual—C. P. Heath, St. Louis. 

Merchants, Ia.  - E. Carpenter and A. L. 
Wilson, Walnut rove; J. L. Diffenderffer, 
Lebanon. 

a % City—J. P. Beals and Nets Fisher, 

Loui W. R. Dudley, Troy; A. 

Schubel Hillsboro; L. M. Claypool, Springfield; 
W. Conn, Windsor. 

- Bankers.——-B. T. Whitney, Kansas City. 


Starts a Bonus Contest 

The George Washington Life of 
Charleston, W. Va., has started a spe- 
cial bonus contest running from July 
1 to September 1. There are seven 
money prizes to be awarded. A free 
trip to the Panama Exposition in May, 
1915, will be given to all agents who 
personally pay for $100,000 of business 
between July 1 and May. 





June the Largest Month 


The Detroit Life set its mark for 
June at $500,000 in honor of President 
O’Brien and it wrote $505,334, making 
June the largest month in the history 
of the company. Its written business 
in the first six months of this year was 
$2,314,689, approximately a 50 percent 
increase over the same period last year. 


Will Meet in Galveston 


The Texas Life Convention will meet 
at Galveston Tuesday, July 14. 


LIFE NOTES 

Frank B. Gatchell, city manager of the 
Germania Life at Kansas City, resigned 
as of July 1. 

Miss Elizabeth M. Mock has been ap- 
pointed cashier of the Chicago office of 
the Germania Life. 

D. H. Johnston, general agent of the 
Equitable Life of Iowa at Youngstown, 
Ohio, has formed a partnership with G. 
H. Stone. 

Manager Darby A. Day of the Mutual 
Life at Chicago will sail July 18 from 
New York for a two months trip on the 
other side. 

The $100,000 club of the Indianapolis 
Life, which is called the Constance Club, 
will hold its annual convention in Atlantic 
City this week. 


The Union Central Life has done ex- 
-ceptionally well the first six months of 
this year, having written $27,690,648, as 
against $25,020,857. 





Reliaace—A. W. Myers, Port Huron; J.~C. 








announces the transfer of H. F. Giere, of | he appears now to be recovering. Mr. 
Tucson, Ariz., to take charge of the gen- | Dow is 65 years old. A few months ago 
eral agency-for that company in southeast | he retired from the Connecticut General 
Kansas. owing to advancing age. 

E. M. Pavey, formerly of Chicago, has The Missouri supreme court has held 
become field supervisor of the Ohio Na- | that when divorce occurs the property 
tional Life and will travel Ohio, out of a hd wutiee a= aH, ~, -g48-= | 
Cincinnati, og ep agents and assisting beneficiary should be adjudicated, and that 
them write business. unless she is given rights in the policies 
O. W. Nystuen, general agent for the | by the decree her interest terminates with 
Union Central for South Dakota, has re- | the divorce. 

signed and will engage in another line E. D. Bullock, of Beloit, Wis., for nine 
of business. Thomas E. Sebrell, agent at | years agent for the Travelers’ at that city, 
Harrisonburg, Va., has also resigned. has been made district agent, with head- 
The Union Central agency bulletin for |} quarters at Madison, Wis. He will open 
July is especially attractively gotten up| an office in the Washington building at 
and is printed in two colors, small Amer- | Madison on Aug. 1. His territory includes 
ican flags being used to mark the divi-| the cities of Madison, Edgerton, Stough- 
sions between the various articles. ton, Brooklyn, Oregon, Evansville and Be- 
After six weeks in a local hospital, | loit. 

Frank Blake, of Kansas City, is about Frank Goecke, president of the Elgin 


.Teady to get in harness again. Mr. Blake | National Brewing Company at Elgin, Ill. 


has acted in an advisory capacity to the | has tendered his resignation to go with 
Pioneer Life of America for some time |the Mutual Life of New York as special 
past. agent in the northern part of the state. 
The National association has had print- | He will make his headquarters at Elgin 
ed in booklet form bulletin on the taxa- | and will work under the direction of 
tion of life insurance, prepared by E. A. | George F. Sills of that city. Mr. Goecke 
Woods, chairman of the taxation com- | has had previous insurance experience and 
mittee. The booklet will be widely dis- ' should do valuable work for the Mutual 
tributed. Life. He is a graduate of Berlin Uni- 
Clifford F. Draper, formerly a big pro- versity and the Leipsig University of 
ducer for the New York Life and recently | Germany, and a civil engineer by profes- 
connected with a large eastern manufac- | %/0n. 

turing firm, has joined the selling force of 
the Western States Life and will work out 
of the San Francisco office. 

The Equitable Life of Iowa wrote 
$7,890,750 for the first six months of 
1914, as pope aes 000 nee tats The 
company is out after . x this year. was “he 
The death losses were $171,815, as against A woman writing to the Chicago 
$168,531 the first six months of last year. | Herald says: Three years ago my 


Jesse C. Connor has been gppointed | husband died leaving me $5,000 life in- 
oer er gene in a bh surance money. I was sought out by 
ngton and northern aho for e West- : ; can 
ern States Life of San Francisco. Mr. | dozens of people with ‘sure- -thing in 
Connor will have his headquarters at Spo- | vestments’ that would pay big interest. 
kane. He formerly represented the Pru- | Some said ten percent, some twenty 
dential. ‘ percent and some thirty percent. I in- 
out te Witenes eae one vested in two propositions both of 
a Tr e onnecticu " 

General, wae seriously injured last Thurs- which failed in less than two years, and 
day night when his electric coupe, in| | lost every cent. 

which he was driving with Mrs. Dow and 
a grand daughter, was struck by a trolley Delayed decisions are hazardous. Put- 
car and demolished. It was feared at first | ting off life insurance needlessly imperils 
that his injuries would prove fatal, but the family. 








Just Another Argument for 
Monthly Income Insurance 




















es oe oa cadeamae $1,049,976 
Gain in 1913..... othsen’ $264,140 

Insurance in Force................ $13,254,199 
Gain in 1913 ........... $2,979,074 

Surplus to Policyholders........... $297 ,266.95 


Lapsed and not taken policies in 1913 were only 84% of 
the total business in force. 


Policies that are easily sold and stay “put’’ are most 
profitable for the agent. 


OHIO ONLY 
B. F, REINMUND, Secretary 





DR. W. O. THOMPSON, @resident 
COLUMBUS, OHIO 


Lexington Life Insurance Co. 


UCUEUEREEEEUEEURERERETEEEEETE Leb anon ’ Ind ‘ HUUUUDEEOAUOEOOOOUUEOEEOOOOONAES 


If you can present a proposition truthful- 
ly and convincingly we can interest you 





















































The Central States Life, of St. Louis, 


I | | 

state—AgentS Wanted—ceneral 7 | | 

seme oo 

| | | | 

Sis If You Mean Business ie td 

Georgia | If You Can Do Business | Baltimore |~ | | 

Write to Me tar i | | 
JACKSON MALONEY, Manager of Agencies : | 2 | | 
Philadelphia Life 13] | Ia 
Insurance Company i} 2| 8) 3 3 
N. W. Cor. Broad and Sansom Sts., Philadelphia, Pa. 5 $/3\5\ | 













































































































THE WESTERN UNDERWRITER. 








July 9, 1914. 


















Once an 
Illinois Life 
Man 


Always an 


Illinois Life 








INTER-SOUTHERN LIFE 


INSURANCE CoO., $8 Louisville, Kentucky © 


Is Clean, Strong and Progressive 





—has ample assets and no unpaid death claims 





Has it ever occurred to you men engaged in other branches 
of insurance that there is big money in selling life insurance 
* forthe right company? Let us tell you why we believe this is 


The Right Company 


ADDRESS 
INTER-SOUTHERN LIFE INSURANCE CO, 
Home Office, Louisville, Kentucky 


National Bank Building H Mansur Building Insurance Exchange 
we Indianapolis, Indiana Chicago, Illinois 











The Western and Southern 
Life Insurance Company 


Ww. WILLIAMS, President CINCINNATI, OHIO 
he Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 
COMPARATIVE RECORD—FIVE YEAR PERIODS 


Year Insurance in Force Income 

1803 vide ao s601 843 $00,898 

1898 321,505 8,392,902 1,527,339 
1903 1,074,654 25,715,285 4,027,046 
1908 3,621,170 43,443,633 8,062,281 
1913 7,804,230 73, 455, 636 12,886,338 


Branch Offices in ate clades ts ts, Sethian Mamet ane editidan tomatoe. 
AGENTS WANTE Dees 








Weekly Indemnity 


On our Utopia Accident and Health Policies 
INCREASES TEN PER CENT. EACH YEAR FOR FIVE YEARS. 
Why not write the business that sticks? 


GENERAL ACCIDENT FIRE & LIFE 
| Assurance Corporation, Ltd. 
C: Norie-Miller, U. S. Manager, 55 John Street, New York 





— 








VOU Mr. Life Insurance Man— 


WAKE UP 


q Write a Live Wire Contract. 4 Incontest- 
able after two years. 4 Total permanent dis- 
ability for either sickness or accident. . 

A MODERATE PRICED PROTECTION ON THE RESERVE FUND PLAN 
Geod Agency Contracts for Producers 
Merchants’ Life Association, Burlington, Iowa 
OVER ONE MILLION ASSETS 





YOUR CARD 


as a representative of the “Oldest Life Insurance Com- 
pany in America” will prove your best introduction 


The Mutual Life Insurance Company 


ef New York 


Impregnable Strength 
Maximum Benefits 


Incomparable Dividends 
Minimum Net Cost 


For Terms te Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 














MISSOURI STATE LIFE 


INSURANCE COMPANY 
CHEMICAL BUILDING ST. LOUIS, MISSOURI 


Fastest Growing Company of Its Size in the World. A Live, Progressive 
Middle West Company that is Fast Coming to the Front. 


Nearing Hundred Million Mark in Insurance in Force and Assets Getting 
Close to Ten Million Mark. 


We believe there are many life insurance men looking for a good, sound company not operat- 
ing under the Armstrong Law, and in a Pee Mi to give liberal direct general agency contracts 
to the men who can deliver the goods. Missouri State Life fills the bill and we have some 


open in Kentu Ohio, Vi csc Georgia, Mississi — Indiana, 
pang Cae t ney he oi California, Oregon and nad Worhinaton 
WRITE US FOR PARTICULARS 











Home Life Insurance Company of New York 


An examination of the Home Life of New York by the New York Insurance Department, the 


report on which has just been issued, shows the Company to be in splendid condition in every respect, 
with an excellent record in all of its relations with policyholders. 
on the examination as follows: 


“From the above report it is apparent that the Company is efficiently managed, its claims under 


its policies promptly settled and its policyholders treated fairly. 

During the period under examination the Home Life has experienced a steady and sound growth, 
its assets, now nearly $30,000 
n force having increased from $92, 532,533 in the year mentioned to over $116,000,000 in 1913. 


For Aevacy fo OB Ohio, io, spade te to 
Ww. 
4th Nat'l Bank Bie Cincinnati 


In other wah apply to 
GEO. W. MURRAY, Supt. of ._- 
250 Broadway, New York, N 





The Prudential Policy 


presents clear 

facts. People ac- 

cept it accordingly 
Agents Wanted 





THE PRUDENTIAL INSURANCE CO. OF AMERICA 
FORREST FPF. DRYDEN, President. Home Office, Newark, N. J. 
Incorporated as a Stock Company by the State of New Jersey 





e chief examiner closes the report 


, being well over five millions greater than in 1909 and the insurance 








SAFE AS A GOVERNMENT BOND 


(©) The OHIO STATE LIFE 


MONTHLY INCOME INSURANCE 


LIFE. HEALTH. ACCIDENT ~ 


sjameeem LATEST POLICIES AND AGENCY CONTRACT BataZ iE 
Splendid Openings INDIANA, MICHIGANandOHIO 


















